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Introducing FT Partners - Focused Exclusively on FinTech

Overview of FT Partners
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Financial Technology Partners ("FT Partners") was founded in 2001 and is the only investment banking firm focused exclusively on FinTech
FT Partners regularly publishes research highlighting the most important transactions, trends and insights impacting the global Financial

Technology landscape. Our unique insight into FinTech is a direct result of executing hundreds of transactions in the sector combined with over
15 years of exclusive focus on Financial Technology

FT Partners’ Advisory Capabilities

Private Capital
Raising
Debt & Equity Capital
Markets Advisory

Strategic Consortium
Building

FT PARTNERS

ADVISORY
Anti-Raid Advisory /
Shareholder Rights Plans

Sell-Side Valuations /
Fairness Opinion

for M&A Restructuring and

Divestitures

e The Information

Named Silicon Valley’s #1 FinTech
Banker (2016) and ranked #2 Overall by
The Information

W¥iin

Sell-Side / Buy-Side

| & &S = ¥

M&A

Capital Structuring / Efficiency
Advisory Services

FINTECH
RESEARCH &
INSIGHTS

Board of Directors /
Special Committee Advisory

~lee ee-oeee||

FT Partners’ FinTech Industry Research

In-Depth Industry

Research Reports

Proprietary FinTech
Infographics

Monthly FinTech
Market Analysis

LBO Advisory

tional

Investens

itul

Ranked #4 Most Influential Person in all of
FinTech in Institution Investors “FinTech
Finance 35"

FinTech M&A / Financing
Transaction Profiles

eIV ADVISOR.

Numerous Awards for Transaction
Excellence including
“Deal of the Decade”


http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/news
http://www.ftpartners.com/news
http://www.ftpartners.com/news
http://www.ftpartners.com/news
http://www.ftpartners.com/news
http://www.ftpartners.com/news
https://twitter.com/ftpartners
https://twitter.com/ftpartners
https://www.linkedin.com/in/stevemclaughlinftpartners
https://www.linkedin.com/in/stevemclaughlinftpartners
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/

Introducing FT Partners - Focused Exclusively on FinTech
Leading Advisor in the WealthTech Sector

Financial Technology Partners LP
FTP S ities LLC

BLACKROCK

P‘ FutureAdvisor

"
Focusad Exchusvel o rchnokony

M&A Transactions

Financial Technology Partners LP
FTP S ities LLC

SCO

TRUST COMPANY

ﬂOpusBank

YOUR MASTERPIECE

for total cansid

$ 104,000,000

v
Focused Exchusiol an

Financial Technology Partners LP
P Securities LI

I\Ipha
CHlYtURD! P E
Maple
Tj Group
approximataly

$ 175,000,000

Financial Technology PartnersLP
P Securities LLt

~helderInSite

in its sale to

| IPREO

Financial Technol, Partners LP
FTP S Lc

Financial Technology Partners LP
FTP Securiti

Tho Only bvestmont fank
Focused Excluswol on Frncél Technology

Financial Technology ParmersLP

INSTINET

CH]XEUROPE

$ 305,000,000

Financial Technol
FTP Securi Lc

Zephyr

mforma
$ 62.000.000

Financial Technnlog Partners LP
FTP Securities LLC

AADDEPAR

VALOR 8VL

Harald McPike

$ 140,000,000

Financing Transactions

Financial Technology PartnersLP
FIP S ities LLC

AAAAAAA

$ 20,000,000
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Financial Technology PartmorsLP

ENVESTNET

$59,000,nnu
InitialPuhlicOffering

iy 3t spproinately

$ 300 000 000

Focused gy

Sec

Financial Technology PartnersLP
Securities

anES I'EllliE

V VISTARA

$ 5.000.000

Financial Technology ParmersLP
ecurities

A AXIAL

ng lec by

fam

PARTNERS

ian of sppraxiately

$ 14 000 000

Financial Technology Partners LP

CapitéﬁQ

ion of Standard & Poor’s

$ 300,000,000

., it
Focusod Emcbrsivaly o Pl Technology

Financial Technology Partners LP

|IQUIdﬂ€tW\/‘

$ 250 000 000

$ 1 800 000 000

Senior Revolving Credit Facility
Senior Term Loan

o spprosinately

$ 205,000,000

FT Partners has advised on some of the most prominent and groundbreaking

transactions in the WealthTech sector



Introducing FT Partners - Focused Exclusively on FinTech

Selected FT Partners’ WealthTech Transaction Highlights

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its
exclusive role as advisor to

4R ADDEPAR

in its Series D financing co-led by

VALOR S\/(C
Harald McPike

for total consideration of

$ 140,000,000

FINANCIAL

The Only Investment Bank
Focused Exclusively on Financial Technology

* Addepar is a leading
provider of portfolio
management and
reporting software and
services

+ The financing capitalizes
on Addepar's
unprecedented growth

* Addepar will use the
capital to further invest
in R&D, expand its
platform and unlock
more value for clients

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its
exclusive role as advisor to

BLACKROCK

in its 100% acquisition of

g«s FutureAdvisor

FINANCIAL

The Only Investment Bank
Focused Exclusively on Financial Technology

* BlackRock is the world's
largest asset manager by
assets under
management ("AUM")

* FutureAdvisor is a
leading digital wealth
management platform
(robo-advisor)

* The transaction enables
BlackRock to provide a
B2B digital advice
platform, improving
client experiences and
growing advisory assets

Financial Technology Partners LP

FTP Securities LLC

is pleased to announce its exclusive role as
sole strategic and financial advisor to

PENSCO

TRUST COMPANY

in its sale to

@ OpusBank

BUILD YOUR MASTERPIECE®

for total consideration of

$ 104,000,000

FINANCIAL

The Only Investment Bank
Focused Exclusively on Financial Technology

PENSCO is a leading
custodian of self-
directed IRA and
alternative
investments

The acquisition of
PENSCO positions
Opus at the forefront
of the alternative asset
wealth services
business

FINANCIAL
TECHNOLOGY

PARTNERS

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as exclusive
strategic and financial advisor to

alyze

in its growth equity investment led by

FTVe

C AP I TAL

for total consideration of

$ 20,000,000

The Only Investment Bank
Focused Exclusively on Financial Technology

Riskalyze invented the
Risk Number®, an
engine behind the
world'’s first Risk
Alignment Platform
that enables advisors
to execute a digital
advice business model

The financing
emphasizes Riskalyze's
strong growth and
traction, reflecting
advisors’ need for
quantified risk
alignment
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Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
sole strategic and financial advisor to

A AXIAL

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
Capital Markets & IPO Advisor to

ENVESTNET

in its

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as exclusive
strategic and financial advisor to

INVESTEDGE

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as exclusive
strategic and financial advisor to

in its financing led by

on its debt financing from

7 VISTA

CAPITAL

for total consideration of

PARTNERS

$69,000,000
Initial Public Offering

valuing the equity at approximately

aiom

PARTNERS

for total consideration of approximately

$ 5,000,000 $ 300,000,000

FINANCIAL

$ 14,000,000

FINANCIAL

ECHNOLOGY TECHNOLOGY
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The Only Investment Bank
Focused Exclusively on Financial Technology

The Only Investment Bank
Focused Exclusively on Financial Technology

The Only Investment Bank
Focused Exclusively on Financial Technology

Envestnet offers a .
comprehensive suite of

wealth management

solutions

The IPO enhances

Envestnet’'s growth and

ability to serve financial .
advisors

* InvestEdge is a leading .
provider of wealth
management solutions to
banks, trust companies,
RIAs, brokerages and .
financial advisors

Axial operates the
largest online private
capital marketplace,
enabling private
companies to grow
and succeed

The transaction
positioned Axial to
capitalize on its strong
traction within the
private capital market
space and bring the
much-needed
efficiency to the
industry

+ The financing will
support InvestEdge's
rapid growth and .
enhance its core
offerings to financial
advisors

The transaction
represents one of several
successful public
offerings in the wealth
management space

EISP

in its sale to

The Only Investment Bank
Focused Exclusively on Financial Technology

EISI (now known as
Advicent) provides
needs-assessment and
financial planning tools
under its NaviPlan and
Profiles software

The transaction
combined Zywave's
leading SaaS solutions
with EISI's market
leadership

The Company has
since been divested
from Zywave and has
rebranded as Advicent
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Overview of the Report PARTNERS

The traditional investment management and registered investment advisor (“RIA"”) industries are
under threat from numerous pressures including:

m The rise of robo-advisors and other online investment management alternatives
The shift from active to passive investment strategies

The search for greater returns via alternative investments

¥ 3 38

The potential impact either directly or indirectly from the new Department of Labor (“DOL")
fiduciary standard rules

® An aging advisor and customer base against the backdrop of tech-savvy millennials

Though firms across the industry recognize the need to respond, technology-driven innovation is
not a core expertise of most RIAs and investment managers. Consequently, we see a groundswell
of FinTech companies targeting these traditional industries, bringing greater digital capabilities
and helping firms enhance their distribution capabilities and underlying operations on an
outsourced basis. Collectively, we label this segment of FinTech as WealthTech.

As the investment management and RIA industries evolve, we expect to see increasing
partnerships between WealthTech companies and traditional firms, along with heightened capital
raising and M&A activity in and among FinTech players in the space.



WealthTech - Executive Summary FINANCIAL

TECHNOLOGY

Overview of the Report PARTNERS

This report includes...

A high-level overview of the traditional RIA / investment management industry
* An examination of the trends and tailwinds driving the increased importance of WealthTech

* A broad landscape of the WealthTech industry and discussion of various trends and topics including:

RIAs: Robo-Advisors: Alternative CRM:

Breaking away towards Incumbents invading the Investments: Improving relationships

. Searching for greater
d d gftorg through technol
independence space eturns rough technology

Portfolio Risk Portfolio Management
Management: & Reporting:

A good offense starts with Commoditization leading
a good defense to expanded offerings

Financial Planning:
Moving towards goal-based
planning

RIA Custodians:

Evolving into a more
holistic role

Interviews with key WealthTech executives who are driving innovation across the industry

A comprehensive list of transactions and market activity happening in the space along with in-depth
summaries of key transactions

Profiles of disruptive and established companies within the WealthTech landscape

Comparable public company valuation metrics
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Defining WealthTech PARTNERS

WealthTech is a segment within FinTech that focuses on improving wealth management and investing. By targeting inefficiencies in the wealth
management value chain, WealthTech companies are seeking to transform the industry. Benefits include more efficient workflows, more optimal
portfolio management, increased access to assets, improved client experiences and greater transparency. Essentially, any technology that supports
financial advisors — whether it's technology developed in-house or technology that is outsourced - falls within the broad definition of WealthTech.

Compliance Online Client
Engagement
c
Alternative / b, c .
Investments . \
4 " gy
Rebalancin
Custodians 9 o

W | W Solutions

RIA :
B2B Digital & B2B Robo-
Retirement “——’

advisor
Solutions - Solutions
G o
~__ ﬁ@
~
= 4
Data
Aggregation
Financial
Planni
Portfolio anning
Management Portfolio Risk

& Reporting Management
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Global Asset Management Statistics b iAok

After suffering through the global recession of 2008-2009, the asset management industry has recovered and is growing. By 2020, global AUM is
expected to reach $101.7 trillion, growing at a compound annual growth rate (CAGR) of almost 6%. (" This gigantic market presents
numerous opportunities for both incumbents and disruptors to grow and capture market share.

Global AUM by Region Global Real GDP Growth 2

($ in tn) $101.7

3.7% 3.7%

Middle East & Africa

Asia Pacific
$37.4 Europe
3.1%
North America
2004 2007 2012 2020 2015 2016 2017E 2018E 2019E 2020E
Global Economic Outlook
The global economy appears to be strengthening in 2017 Global economies face several risks, such as the rise of
— under the new administration, the U.S. may see accelerated political populism, anti-free-trade sentiments, political

economic growth; Europe and China are experiencing steady, but...
albeit slowing, growth; Japan’s economy and fiscal policies are
finally stabilizing...

uncertainty and increasing global debt.

(1) PwC, Asset Management 2020 A Brave New World
2) International Monetary Fund
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Registered investment companies — which include open-end mutual funds, closed-end funds, exchange-traded funds and unit investment trusts*
- represent the largest segment within the U.S. asset management industry. Through their funds, registered investment companies manage
assets for over 90 million American retail investors. This industry has broadly experienced strong growth due to various factors including rising
household wealth, an aging American population and the evolution of employer-based retirement options. ()

U.S. Investment Funds and Total Net Assets ()

19.2
Total Net Assets ($ in tn) $18.2 $18.1 $

$17.1

# of Investment Funds (in 000’s)

2000 2005 2010 2015

Distribution of Global Assets in Open-End Funds M *

$40.4 tn

Total global assets in
open-end funds

$18.9 tn in assets are
in the United States,
comprising almost
half of the global
market for open-end
funds

United States Asia Pacific & Africa
Europe

U.S. Household Net Worth 2
($intn)

$90.2@
$87.1

$66.2 $66.5

$56.0

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Share of U.S. Household Financial Assets
in Investment Funds ("

2000 2005 2010 2015
(1) ICI Investment Fact Book 2017 * Open-end funds, unlike closed-end funds, do not restrict the number of shares issued and these shares are
2) Federal Reserve Statistical Release, Third Quarter 2016 redeemable. Unit investment trusts issue a fixed number of redeemable shares, with a preset investment FT P A RT N E R S R E S E A R C H 16

(3) 2016 numbers as of Q3 termination date.
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Wirehouse Statistics
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Wirehouses, originally named because of the communication systems they utilized, now typically refer to full-service brokerages that offer
investment advice, trading services and research all under one roof. While still holding a substantial share of the market, wirehouses are facing

increased competition from registered investment advisors.

Selected Large Wirehouses

“There’s a consistent stream every month of advisors leaving the wirehouses and

% M ill Ls h WELLS going to several different models. How many independent advisors do you ever see going
err ync FARGO back into the wirehouses? The confidence level inside the community that’s looking to
make a change is significantly higher today than it's ever been. Breaking away and setting

q up your own RIA is no big deal.” (
gl% UBS MorganStanley

Elliot Weissbluth
CEO n HIGHTOWER

Wirehouse Market Share of AUM (1)

° % Net Number of Advisors Joining or (Leaving) Selected Wirehouses (2

Morgan Stanle
2007 2014 (42) (54) “o (60) (54) ¢ /
Merrill Lynch
RIA vs Wirehouse Growth 3 26)
(48)
405 59
o o (63)
. (115) (10
RIA asset growth Wirehouse asset
since 2005 growth since 2005 (142)
2012 2013 2014 2015 2016

(1) WealthManagement.com, “No slowing RIA growth”
2) InvestmentNews.com, Advisors on the Move
(3)  TD Ameritrade, “There’s a reason why the RIA model is the fastest growing channel.”
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Registered Investment Advisors S

Aregistered investment advisor (“RIA"), defined by the Investment Advisors Act of 1940, is “any person who, for compensation, engages in the

business of advising others, either directly or through publications or writings, as to the value of securities or as to the advisability of investing in,
purchasing or selling securities.”

RIAs are either registered with the SEC or state securities regulators, and have fiduciary duties to their clients — they must always act in the
clients’ best interest and provide suitable investment advice.

The “Typical” Profile of an SEC-Registered Investment Advisor [’

$317 mm
in RAUM @

. .8

Has discretionary
authority over majority
of accounts

Most clients are
individuals

o
1111

]
D
Does not have the
physical custody of
client assets

i . i
9 employees
@

T —

103 accounts 3

O

AL

26 - 100 clients

Likely to have at least
one pension plan as a

lient
LLC based in NY, CA, TX, IL, clen
MA, PA, CT, FL, NJ or OH

(1) IAA, 2016 Evolution Revolution (numbers reflect median values)

(2)  RAUM (Regulatory Assets Under Management) represents a manager’s gross assets under management without deducting offsetting liabilities,
rather than net assets under management (AUM)
(3) A client can have more than one account
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Registered Investment Advisors (cont.)
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Registered investment advisors continue to experience
strong growth, seeing an increase in the number of advisors,
clients and assets under management.

Independent RIAs alone had 13.7% market share in 2013, and
in 2015, along with dually registered firms (firms registered
both as an investment advisor and a broker-dealer), had a
combined market share of 23%. Cerulli Associates estimates
this combined market share will rise to 28% by 2018. @

SEC-Registered Investment Advisors "

11,847

# of SEC-Registered Investment Advisors

RAUM ($ in tn)

# of clients (in mm)

10,511 10,533

2012 2013 2014 2015 2016

RIA Firms by AUM Range ©¥!

3,245 Total Assets ($ in bn)
b # of RIA firms $20,682
2,127
. 1,900 1,998 $14,528 $15,207
o °
L 1,470
° $9,523
$4,584
seo 9520  $673  $1,043 .
— — [ ]
N\
& & & N <9
S & & < o +° N <o K
S ‘ <& N4 ‘g) &’ Q 59
,\QQ .'f/og S S 5;]’ &S\Q
) & &

Cumulative Growth Since 2001 "

Aggregate RIA AUM / RAUM Growth 4

S&P 500 Cumulative Growth

42% 79% 78%

1%
0% 1% 6%
24%

» T 6% 10% 10%
- (e}

-23% -21%
2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015

-3%

(1) IAA, 2016 Evolution Revolution (4) In March 2012, the SEC introduced RAUM, a new metric on Form ADV

(2)  WealthManagement.com, “No slowing RIA growth”
(3) RIA in a Box, “Overview of SEC RIA Examination Statistics and Findings

FT PARTNERS RESEARCH 19
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Registered Investment Advisors (cont.) LN

Financial advisors are redirecting their time and energy to provide more holistic services in a more fiduciary capacity, as opposed to trying to

generate alpha (a.k.a. outperformance) and conducting asset allocation. Advisors are less concerned about selling products and more
concerned about building relationships with clients. (")

Expectations of RIA Business Practices ? Advisors Concerned with Robo-Advisors 13!

Advisors’ time will be
focused primarily on
comprehensive wealth

82% t
managemen Not Concerned
L% 63%
° Compliance will become Not Very Concerned
0% a significant factor Somewhat Concerned
38%

Advisors’ time will be
7% focused primarily on
portfolio management
and asset allocation

10 years ago Now 10 years from now

% of Advisors that believe new regulation will improve the industry 2
56% 56%

52%
48% 47%
40%
16%
° 13%
Fiduciary Standards Fee Transparency & Cybersecurity Fraud Protection  Simplify Financial and Aging Investor Advisor Examination No New Regulations
Reporting Legal Documents Protection

(1) SEl, The Why and How of Switching to a Fee-based practice, May 2016
(2) Charles Schwab, Independent Advisor Outlook study wave 20, October 2016
(3) TD Ameritrade Institutional RIA Sentiment Survey, January 2017, note that advisors could choose more than one answer FT PA RT N E RS R E S EA R c H 2 O
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Registered Investment Advisors (cont.)

Economic Outlook for 2017

According to TD Ameritrade’s Institutional
RIA Sentiment Survey, while the economic
outlook among RIAs is optimistic for
2017, there are several factors advisors
are concerned with.

Very Optimistic

Somewhat Optimistic

/ 69%

/
optimistic

Very Pessimistic
Global Economy U.S. Economy

Historical U.S. Economic Outlook Among RIAs

100%
90%
80%
70%
60%
50%
40%
30%
20%
10%

0%
2010 2011 2012 2013 2014 2015 2016 2017

15%
Very Optimistic

549 Somewhat Optimistic
o]

Very Pessimistic

Factors Advisors Are Concerned With In 2017

il

Rate Increase Corporate Earnings New Administration 0Oil / Gas Prices Unemployment China Slowdown Middle East Conflict
89% 88% 83% 73% 60% 60% 48%

Source: TD Ameritrade Institutional RIA Sentiment Survey, January 2017, note that advisors could choose more than one answer
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Registered Investment Advisors (cont.)

$13.3 bn

AUM with top advisors who

FINANCIAL
TECHNOLOGY

PARTNERS

The industry is seeing an exodus of advisors leave the traditional wirehouses to go to the independent
RIA channel. Incentives behind the move include more regulatory freedom, better payouts and more
autonomy. The shift to independence, however, is not without its challenges, as the advisors are
now responsible for their technology, compliance, rent, payroll and other associated costs. @

went independent in 2016 o

“Wirehouses used to have a lock on the platforms, the technology and the
systems, but all those things have become commodities. Most RIAs are not
capital intensive to set up, and it’s so much easier than it used to be.” (")

v

Jim Gold

President

GLOBAL ADVISORY

Q' | STEWARD PARTNERS
-

Firm-Type that Wirehouse Advisors Want to Switch To 4!

Another wirehouse

Regional

Dually registered
Bank

Not switching / quitting

“The opportunity to grow our own business, to have more control
over our own resources, both our financial resources, our human
capital, our focus to truly own [the business] is very exciting to [our
team].” (@

s
Margaret Dechant R
CEO, Partner, Wealth Advisor 6 MERIDIAN

Case Study: Trust Company of America ¥

Trust Company of America is the only independent RIA "

custodian offering fully integrated real-time technology, )TRUST
consultative services and back office support built exclusively S?Eiﬁﬂ
for RIAs. e moRe vou

» Dedicated Conversion Manager to
ensure a smooth transition

e v gl + Once converted, a personal

Relationship Manager takes over,

acting as an advocate for RIAs

"We specialize in helping breakaway brokers and advisors wanting to make a
change. With Trust Company of America, it's never been easier to go
independent, join an existing firm or sell your practice. Let us help you
determine which path is right for you and give you all the support tools you
need to take the next step.”

(1) FinancialPlanning.com, “Mega breakaways: largest teams to go indie in 2016" (4)  FinancialPlanning.com, “Why more advisors are choosing the RIA route”

2) FinancialPlanning.com, “Is the transition to independence worth it?”
(3) Company website
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Registered Investment Advisors (cont.)

Along with the move towards independence, the RIA space is seeing increased levels of consolidation and M&A activity. Key reasons cited as
drivers for consolidation include an aging advisor community, technological challenges and regulatory actions - including the controversial DOL
fiduciary rule (discussed in detail here). W

RIA M&A Transactions 2 RIA M&A AUM 2

94 $135.5

Total M&A AUM ($ in bn)

# of Transactions . .
84 Average deal size ($ in bn)

Year over year growth $115.4

$90.7
56
2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016
M&A Geographic Distribution 4
”The{'e.’s. been an evol:.ltion in how [RIAs] are a'ppr:oaching' mergers and Over half of the M&A
acquisitions, and they’'ve become more selective in the kind of firms they want to A"

‘ transactions were located
X in the highlighted states:

CA, TX, FL, IL, PA, NY,

David Canter MD, CT.
Executive Vice President, Head of RIA Segment 4\

(1) InvestmentNews.com, “RIAs merging at a record clip” (4)  Fidelity, Wealth Management M&A Transaction Report 2016
2) Charles Schwab, 2016 Independent Advisor Industry Transactions FT PA RT N E RS R E S EA R C H 2 3
(3)  FinancialPlanning.com, “How the big time M&A game is changing”

buy...It's not about just assembling disparate parts, but how you thread together
acquisitions for maximum scale and efficiency.” (¥
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Registered Investment Advisors (cont.)

Within the industry consolidation, sub-acquisitions, defined as an
affiliate making an acquisition, drove a significant portion of deals.
These affiliate RIAs (the acquirers) utilized their parent company’s
resources and expertise to pursue inorganic growth opportunities that
they were not able to do when they were independent. This strategy has
allowed parent companies to “accelerate growth while engaging a
segment of the market that otherwise would not have been an efficient
use of time.” M

Acquisitions By Established RIAs vs. Consolidators "

36 39
31 31 36
21 19 19 24 23 o
15 14 18 16
II I I 11 I I I
2013 2014 2015 2016 2013 2014 2015 2016
Side by side comparison With sub-acquisitions re-allocated

Established RIAs
Consolidators

to “Consolidators”

RIA acquirers are now focused on using M&A to achieve various

strategies such as talent attraction, scale, advisor productivity and

growth, rather than AUM “roll-up,” which was a primary M&A objective
in the past. @

@ ~ 0

o e
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RIA Sub-Acquisitions (! 19

# of Sub-Acquisitions
% of Total Transactions

2013 2014 2015 2016

“Strategic transactions have been an important part of our growth.
Each has been a means to add substantial talent to complement our
team. We see these deals as an efficient means to hire people with new
expertise, new skills and new ideas. They also have enabled us to
penetrate new geographic areas, as well as new client segments,
including institutions, professional athletes and family-office clients.” ?

Michael Nathanson
Chairman, CEO, President

When identifying potential targets, RIA acquirers often focus on
three main goals: geographic expansion, next-generation
talent and increased density within existing markets. ©

(1) DeVoe & Co, 4t Quarter 2016 RIA Deal Book
2) FinancialPlanning.com, “A new driving force in RIA M&A”
(3)  Fidelity, Wealth Management M&A Transaction Report 2016
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RIAs and independent advisory firms have not only been attracting attention from other larger RIA “sub-acquirers,” but also the attention of other

financial institutions such as banks, credit unions and also private equity firms. These other types of buyers are looking to enhance their wealth
management offerings as well as diversify their revenue streams. (")

“[The acquisitions allow banks to] buy a book of business that really
does exist outside of the bank’s current assets.” (")

KEHRER Tim Kehrer
— BIE‘LAN Senior Research Analyst
AS
Buyer Type 2
1%

Independent RIAs

Strategic Acquirer

International Buyer

“The level of M&A activity is the reflection of the success the overall

industry is having. It's another proof point on the health and success of its
business model.” 3)

Jonathan Beatty charles
SVP SCHWAR

(1) FinancialPlanning.com, “Banks, credit unions queue up for acquisitions of advisory practices, RIAs” 4)
2) Schwab Advisor Services, 2016 Independent Advisor Industry Transactions
(3)  InvestmentNews.com, “Private-Equity firms ramp up M&A in RIA industry”

o

As banks and other financial institutions are typically skewed towards
commission-based compensation structures, acquiring RIAs, who are
usually more fee-based, can “help [these institutions] jumpstart that
transition away from transaction to advisory,” in anticipation of
the fiduciary rule. (¥

Case Study: Northstar Financial 4

ASSOCIATES

In February 2015, TA Associates acquired a majority
stake in NorthStar NorthStarA

This acquisition was intended to allow NorthStar to leverage
TA Associates’ experience and resources to...

* Accelerate their organic growth

* Expand their support for financial advisors

» Explore strategic acquisitions to build long-term value

“NorthStar’s compelling business model adds value for its clients,
resulting in an excellent record of growth.”

M. Roy Burns
Managing Director TA|ASSOCIATES

Business Wire, “TA Associates to Acquire Majority Interest in NorthStar”
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Various RIA platform providers - firms that seek to partner with and empower advisors — are taking different routes to grow their business and
differentiate themselves from the competition.

1
.......................................................................................... dynasty W
financial partners

Dynasty Financial Partners announced it will purchase anywhere from 5% -

10% of an RIAs’ revenue, giving advisors a way to monetize equity and
access liquidity.

“We're not getting in the business of buying RIAs. There’s no
management oversight. We want to give firms a first bite of the apple

of monetization.”
5 o 6X 3 Yeal"S Shirl Penney D dynasty
Revenue mu|tip\e that Before RIAs can buy back Chief Executive Officer 1ancial partners

Dynasty will pay the revenue share

<%
............................................................................................. E‘gs FOCUS

FINANCIAL PARTNERS

Focus Financial Partners announced it is being acquired by STONE POINT CAPITAL and K KR, valuing the company at approximately $2
bn. This recapitalization and liquidity event positions the company to leverage the private equity firms’ global networks and resources.

“Stone Point and KKR are highly regarded investors who support entrepreneurs
in the financial services industry. A key reason for our partnership is the vision
we share for continued growth.”

45 $400 mm ~30%

Partner firms Estimated revenue ~ CAGRsince Focus’
last liquidity event

4 years ago

Rudy Adolf Ef

% FOCUS
Founder, Chief Executive Officer

FINANCIAL PARTNERS

(3)
............................................................................................. HIGHTOWER A A A A A A A A A A A A A A A AR AR AR AR A AR A AR A AR AR A AR A AR A A AR A A A A A A A

HighTower announced it's acquiring ((V!EALTHTRuET, an aggregation of
twelve wealth management firms across the country.

$6.4 bn $46 bn

Additional client assets ‘ HighTower's total Elliot Weissbluth O sicuTower
from WealthTrust client assets Chief Executive Officer

"“This is a transformational transaction for HighTower. Ten years ago we
founded this company upon our core belief that the fiduciary approach is
the best for clients — and the best for business.”

(1) FinancialPlanning.com, “"Dynasty ups the ante in fierce competition to partner with RIAs”
(2)  FinancialPlanning.com, “Focus Financial’s home run: Aggregator PE deal worth $2B”
(3) PR Newswire, “HighTower to acquire WealthTrust from Lee Equity Partners, adding $6.4 bn in client assets”
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Several factors are putting downward pressure on advisors’ fees including the generational wealth transfer, the increased adoption rates of
technology, the rise of robo-advisors and the DOL rule (discussed in detail here). These pressures are driving many advisors to rethink their fees with
the goal of achieving a lower, simpler and more transparent pricing structure.

“Many firms do not appear to be changing their approach to pricing, potentially hindering
their ability to grow in the years to come. We're seeing a collision of changing investor
preferences, technologies and regulations in the wealth management industry that will

require advisors to consider fresh pricing formulas to remain competitive. By adopting
u - technology and deploying the science of segmentation, advisors may be able to adjust
their pricing while also increasing their ability to serve a broader group of clients.” (4

While 53% of advisors say Only 33% of

their clients fully understand |nvesto1rs would David Canter Fideli
the fees and commissions agree (¥ Executive Vice President, Head of RIA Segment 7 ruvescaeas u s !

they are paying...

Robo-advisor Fees (in bps) 2!

(<$‘I mm)

(>$5K) (>$10K) (<$10K)
NO fees v NO fees “ - - - . . . . .

(Wea Ithfront -/A\: ‘ FutureAdvisor EEA"Q,'S.I.OANLA L Average

charles )C ' G
SCHWAB . ' Va.“guard E*TRADE Fidelity Bet‘lel’ment RIA feeS @)
WiseBanyan
(1) Fidelity RIA Pricing Study (4)  RIABiz.com, “Fidelity warns on the fees RIAs charge”
(2)  Company websites (5)  Schwab earns revenue through managing Schwab ETFs and providing services to 3 party ETFs available for selection for portfolios

(3)  RIAin a Box, 2016 RIA Industry Study (6)  WiseBanyan charges fees and commissions for “a la carte” additional products and services
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73%

RIAs’ Median Revenue Yield (in bps) (2 RIA Organic AUM Growth ()

73 73 73

72
\69

of high earning millennials
agree with the statement,
"] would be more likely to
work with a financial advisor
if fees were lower.” ()

6.7%

2011 2012 2013 2014 2015 2011 2012 2013 2014 2015

Due to price compression and slowing organic AUM growth, advisors must find alternative revenue streams or other products to compensate for this
price pressure. In response, companies are empowering advisors to enhance their client relationships and serve them in more
comprehensive ways.

Case Study: Covr @

Covr integrates insurance into financial
planning to solve distribution

challenges the insurance industry has

historically faced. Through its online

‘0 _.,-’//i// o 7-7..\\\‘\‘_\“\. “““ L LN
[ o €t J
. . "'""'""""” <> || ICOVI' 1'--....
platform, Covr provides an efficient o “,u‘ :.’ — "tereaa,,
way for advisors and financial 7 : ‘
institutions to serve the mass market ' FlnanCIaI Advisors l

and diversify their product offerings.

End Consumers Insurance Providers

(1) Fidelity RIA Pricing Study
(2)  Revenue yield is fee-based revenue divided by average fee-based AUM
(3) Company website
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The Shift from Active to Passive Investments PARTNERS

There has been a steady rise in passive investing as fewer active managers are beating
their benchmark indices and some investors can no longer justify paying active management Average Annual Fees for U.S. Stock
premiums without being properly rewarded. (" Mutual Funds "

Active vs. Passive Funds Assets Breakdown (2 g
0.10%
]
Active Passive
Active
Passive

Return Gaps between Passive and Active Funds 4/

2.60%

2.16% 2 06%
2009 2010 2011 2012 2013 2014 2015
Active
0.89% Passive
Percentage of U.S. Equity Funds Outperformed by Benchmark ©?
. 0.01% 0.07%

-
96% 96%

95%
(0.48%) o
93% N 5-Year (0.67%)
92% 1 Year Return 3 Year Return 5 Year Return 10 Year Return
90% 10-Year
88%
° 15-Year
85% “When trillions of dollars are managed by Wall Streeters charging high fees, it
o . . " A
will usually be the managers who reap outsized profits, not the clients. Both
I large and small investors should stick with low-cost index funds.” %
Warren Buffet Bercsire H .
SmaII—Cap Mid—Cap Large-Cap Chairman ERKSHIRE F1IATHAWAY Inc
vs. S&P SmallCap 600  vs. S&P MidCap 400 vs. S&P 500
(1) WSJ, “The dying business of picking stocks” (4)  Morningstar, “Mind the Gap: Active vs. Passive Edition 2017"
(2)  Bloomberg, “These charts show the astounding rise in passive management” (5)  Berkshire Hathaway, Annual Letter to Shareholders 2016 FT PARTNE RS R ES EAR C H 29
(3) WSJ, “Indexes Beat Stock Pickers Even Over 15 Years”
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The Shift from Active to Passive Investments (cont.)

Champions of passive investing have cited superior long-term performance,

lower fees and simplicity as benefits of index investing. These benefits have
widely been acknowledged by investors, as there has been a significant migration
of assets into passively managed funds. ("

2008

was the last year hedge
funds, as a group,
outperformed the U.S.
stock market (V

$1.3 tn

invested in passively
managed funds in the three

years ended 8/31/16 (1

Distribution of Vanguard’s Net New Money
between Passive and Active Funds ($ in bn) ¥

$49 bn

Passive
Vanguard's net _
X Active
new money in
January 2017 @
(1) WSJ, “The dying business of picking stocks” 4)

(2)  Business Insider, “The man who transformed invested for Main Street sees a bleak future”
(3) WSJ, “Vanguard reaches $4 trillion for first time”
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“It seems to me — particularly for these retirement-plan investors,
the vast majority of whom are not particularly financially

sophisticated - by far the best way is to invest in index
funds...it guarantees your fair share of the market returns at a

very low cost. With actively managed funds, people have big
behavior problems.” (2

John Bogle

Founder

Active vs Passive Net Flows in 2016

$237
($ in bn)
$148 Passive
Active
s¢7 $46
$34 $26
. AR

| l . ($0) $7)

($32)
($60) ($54)
($264)
u.s. Sector  Intl.  Allocation Tax. Muni. Alts.  Commodities
Equity Equity Equity Bond Bond

Morningstar, Direct Asset Flows Commentary
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Over the next few decades, baby boomers will pass down an estimated $30 trillion in assets to either their children or grandchildren. This represents

an enormous opportunity (or challenge) for financial advisors.

U.S. Investable Asset Transfer between Generations (1

($intn)
Ultra High Net Worth

e | @

($20 mm + mm)

@ $0.3

High Net Worth
(“HNW”)
($5 mm - $20 mm)

(so07

Affluent
($500K - $5 mm)

Mass Affluent
(<$500K)
Baby ———» Heirs
Boomers

“Bringing up wealth transfer with clients shows them you care about

“Studies regularly show that when wealth passes to another generation, in the

majority of cases, the heirs change financial advisors. The relationship between

assets, asset owners and financial advisors is unraveling before our eyes.” 2

Gauthier Vincent
Lead Wealth Management Consulting Partner

Deloitte.

Advisors’ Business Risks 3

Generational wealth transfer
Attracting next-generation clients

Lack of business succession planning

N9

Generational Distribution of Net Household Wealth 4
100%

Compliance

Attracting new clients

the future success of their children; it can be a huge differentiator. 80% _ _
It's not just about advisers losing assets when the clients die, it's Millennials
about taking the current relationships to a deeper level.” 3 60% Age: 18 - 34
40% iene;;tlosnox
Diane Doolin N ge: 35 -
SVP, Wealth Management Morgan Stan |ey 20% Baby Boomers
Age: 51 - 69
0%
2015 2020 2025 2030
(1) Accenture, The “Greater” Wealth Transfer 4) Deloitte University Press, The future of wealth in the United States

(2)  CNBC, "Advisors brace for the $30 trillion ‘great wealth transfer’”
(3) InvestmentNews.com, “The great wealth transfer is coming”

FT PARTNERS RESEARCH
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Generational Wealth Transfer (cont.)
As expected, millennials have . .
different investing habits and Asset Allocation by Generation
attitudes than previous 6% 3%
generations. While baby boomers favor Stocks
a more traditional allocation strategy with
f : : Bonds
a focus on asset protection and capital
appreciation, Generation X investors and el Cash
millennials have shown increased
interest levels in alternatives along
with Impactinvesting. Overall Millennials Gen-X Baby Boomers Silent Generation
Percentage of Generations Interested in Impact Investments  With the massive influx of wealth that baby boomers are expected to pass
down to the younger generations, the topic of multigenerational
., Interested wealth management and transfer is becoming increasingly
T 2017 28% 599 80% important. Although a vast majority of families are confident in their own
% ability to successfully transfer their wealth between generations, families
E’ 2015 19% 43% 62% who discuss with advisors seem to have clearer strategies.
Percentage Confident in Family Members’ Ability to Manage Wealth
@
82% 63% 42%
g 2017 | 10% 39% Self Spouse Children
£
(=]
@ 2015 7% 24%
2017 " 10% 34% o
©
2 37% 29% J5%
w . . -
= 2015 8% 21% Parents Siblings children

Source: US Trust Insights on Wealth and Worth, 2017 the Generational Collide.

FT PARTNERS RESEARCH 32
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Top Reasons for Investing by Generation "

73% 73%

61%
43%
33%
O,
21% 2% o 20%
% . . 10/3 60
L] o

& n A B

Retirement Buying a Vacation Buying a Car
Home

Millennials

Generation X

Baby Boomers

14% 14% 9% .
. | - 4% 1% © 7% 7% 4% 5% 7%
— LN I pss—————
’ ‘\:"?'If ( '19 i
College Weddings Health Care Elder Care

With the massive wealth transfer, advisors must also prepare and work to resolve generational misperceptions regarding financial

behaviors, which could lower their success rates in serving millennials. Even more than the previous generations, Millennials prioritize issues such as

the ones in the graph above as reasons to invest. Unfortunately, these are not usually the topics discussed by most financial advisors...

Robo-advisor portfolios are.../?

' L/ P
..I Performing? 70%
17%
-w 63%

Millennials have very different attitudes towards computer-generated

portfolios (:

+  70% of Millennials think computer-generated portfolios are high
performers (vs. 14% of older generations)

«  63% of Millennials think computer-generated portfolios are less risky
(vs. 17% of older generations)

Older Generations
Millennials

Roles of an Advisor to Millennials (2

28% Monitor portfolio and rebalance when necessary

“7/5Y| Ensure portfolio is diversified

(V588 Generate investment ideas

<3 Explain complex investment concepts and strategies

(V3 Explain economic changes and impacts

575 Introduce new investments and / or strategies

(1) Stash Invest
2) AMG Funds, Wealth Management Trends in America

FT PARTNERS RESEARCH
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RIAs and Technology

. o . _ Expected Benefits from Technology to Advisors 2
RIA investment priorities significantly shifted in 2016 from 2015. In
2015, when asked where advisors would invest $1, 38% stated they would None
invest that dollar towards growth, versus in 2016, when only 24% were Attract Younger Clients - "
focused on future growth investments. This shift resulted in technology } Small Firms
i T et . improve Marketing R
becoming the top priority for advisors in 2016, although small firms ‘ Mid-sized Firms
are an exception, as growth is the more important factor. Improve Solutions | ——— Large Firms
Client Converience - R —
Standardize Processe:  EG————
Distribution of a $1 Investment to Advisors’ Business (" Save Money |
4% Save Time.|——————
Technology ) )
o improve Client Service G ——
Growth 0%  10% 20% 30% 40% 50% 60%  70%
Client Service
With technology recognized as the top priority of many advisors, firms
are expecting various benefits from their investments in
269, Operations technology. However, along with these benefits also come new
& concerns regarding technology. These expected benefits and
Compliance challenges are illustrated above and below.
2015 2016 .
Expected Challenges from Technology to Advisors 2
35%
30% small Firme (510 -100 mm AUM) Staying Updated e —
25% Mid-sized Firms (3100 - 500 mm AUM) High Cost  ———_............
20% Large Fims 00 mm AU Technology Integration | ——————
15% Traning [ ——
Clients Not Using it [ —
10% :
Firm Not Using it [ —— smallFirms
" R Too Comple —— Mid-sized Firms
0% — Large Fi
N arge rirms
Technology Growth Client Operations Compliance one
Service 0% 10%  20%  30%  40%  50%  60%

(1) Scottrade Advisor Services, 2016 RIA Study

2) Firms were asked to select all benefits / challenges that apply FT PA RT N E RS R E S EA R C H 34
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With 2016 representing a year in which RIAs focused on technology investments, advisors are now looking ahead in 2017 with a renewed focus on

marketing and enhancing client experiences to grow their business. To do so, advisors are still substantially investing in technology, though it
may not be their top priority anymore.

Areas RIAs Intend to Increase Spending In Operational Initiatives for 2017

Hiring
SyA  Marketing & social media

Client Relations SIS Technology

)™ g

Professional Development

IV Legal & compliance
Real Estate

Outsourcing SV Staff & professional development

V38 Mergers & acquisitions

@M D
-]

(Is7 Outsourcing
Technology Investments for 2017

18%
16%
14% 14%
1% 10%
7%
5% 9
. - . -
e ]
Q0 (=) J/ 0 .
® T o e
Performance Financial CRM Client Facing Rebalancing Cybersecurity Portfolio Digital Robo-advice Mobile Apps
Reporting Planning Tools Accounting Documents

Source: TD Ameritrade Institutional RIA Sentiment Survey, January 2017, note that advisors could choose more than one answer

FT PARTNERS RESEARCH 35
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The wealth management industry has experienced a rapid proliferation of robo-advisors, both for financial advisors and direct-to-consumer
models. While many financial advisors were skeptical at first, robo-advisors are becoming more widely accepted throughout the industry. As advisors
prepare for the generational wealth transfer, many are upgrading their technology and with it, are looking to utilize robos in order to enhance their
clients’ experience and improve their overall operations.

Projected U.S. Robo-Advisor AUM (") Robo-Advisors in the Media 2 Jan. 2016
Aug. 2015 Invesco acquires SM?Y 221 6
$intn Blackrock acquires Jemstep /gwllg;rhijgers

40 Mar. 2015 FutureAdvisor
Schwab launches
Intelligent Portfolios
robo offering

" \
Oct. 2014 tJi

Invested

Count

assets 20 \(Vealthfronr
raises $64 mm

Non-invested

assets T IIH.MIiMIIEHI “Il

2016 2017 2018 2019 2020 Oct. 2013 May 2014 Jan. 2015 Aug. 2015 Mar. 2016
Key Disruptive Events in the Wealth Management Industry ibbotson. ; Golgman
ﬁ/ SCHWAB ac -
2003 o mguard I N scalgble
& gﬁlalﬁglsal ETF inflows exceed # FutureAdvisor 2015 2017
ﬁ Vv 4 E9 TgRADE‘ mutual fund inflows; BLACKROCK Schwab and Goldman Sachs
anguar BusinessLogic “ WPERSONAL  Vanguard launch  begins to build
1993 1996 develops the first APITAL in-house robo- its own robo-
1 P
1928 Vanguard's John Ameritrade’s First ETF is Financial Engines 401(k) managed Betterment 2009 advisor; solution;
Scudder, Stevens and Bogle makes index predecessor company created, based on  is founded; account offering in 2007 Personal BlackRock BlackRock
Clark launch the first fund available to retail offers touchtone the S&P 500 E*Trade goes partnership with  Betterment is Capital is acquires invests in
no-load mutual fund investors telephone trading ticker, SPY public Ibbotson founded founded FutureAdvisor ~ Scalable Capital
1924 1971 1982 1991 1995 1997 2005 2008 2016
Massachusetts Wells Fargo E*Trade founder, Bill Bill Porter Charles Schwab ~ Ameritrade Automated Wealthfront is E*Trade launches in-house
Investors Trust establishes the first  Porter, processes first establishes introduces online goes public rebalancing founded robo-advisor; Ally acquires
created, beginning index fund online stock trade E*Trade Securities stock trading  AMERITRADE software, iRebal, \(wealthfront TradeKing

is introduced

v, iRebal

the open-end mutual

fund industry E¥TRADE

E¥ TRADE" Q“y

TrcldeKlng

(1) KPMG, Robo-advisor report 2016
(2)  Quid. Note: Each color represents a clustering of stories around similar topics
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Rise of Robo-Advisors (cont.)

Partnerships

With the rise of robo-advisors, traditional firms are recognizing the
benefits of going digital and are moving into the space through

Source: FT Partners’ proprietary database

acquisitions, partnerships, investments or by developing their own| o02/06r2017 %% Marstone fiserv.
robo-offerings. 11/21/2016 nextcapital S -
Strategic Investments 117152016 o
Amount 10/15/2016 nextcapital ek
Robo-Advisor Corporate Investor
($ mm) 09/25/2016 BLACKROCK B FutureAdvisor Cbank.
06/19/2017 N scalable BLACKROCK" 09/03/2016 BLACKROCK B FutureAdvisor 31 LPL Financial
05/11/2017 Wealthsimple b 37 05/16/2016 98 & UBS
F_] ] Ty N
11/14/2016 nutmeg convoy w R 2 38 05/05/2016 —n duisg?’gngine Jemstep Pershing
09/15/2016 @ FEllevest MCORNINGSTAR 9 02/02/2016 BLACKROCK' B FutureAdvisor ) | Menatenen
05/19/2016 il PERSONAL CAPITAL IgM 75 01/15/2016 nextcapital E
= Financial TRANSAMERICA
05/16/2016 & #UBS 0 01/12/2016 BLackRock B FutureAdvisor Compass
i P rayral 30 06/04/2015 oo Marstone Pershing
12/17/2015 nextcapital oo Tncee - ST 16
04/09/2015 Wealthsimple e 30 Acquisitions
02/19/2015 {:‘,I‘l’l',‘“"a‘f““"“ 60 “ Robo-Advisor m Amount ($ mm)
Betterment
01/20/2015 motif ¢V¥Nrenren 40 07/07/2016 4 Financial Guard LEGG MASON
10/29/2014 Wl PERSONAL CAPITAL hh ] 50 06/30/2016 MMYVEST CTIAA na
07/24/2014 nextcapital | S vy 6 04/05/2016 Tra deKiI-_-.'a ally. $275
06/25/2014 nutmeg # Schroders 32 03/14/2016 oot Goldman na
05/08/2014 : JPMorgan (oldman 35 -
motif Lil('ll.‘i 01/25/2016 (FVEST Bl na
Developed (or Developing) Own Robo-Advisor 01/12/2016 Jemstep s na
. " 08/26/2015 ¥ FutureAdvisor BLACKROCK® na
:ﬁﬁ, : - Goldman UBS A oy
Vanguard  capiracle  Sachs Morgan 05/26/2015 guide ook, na
’ UBS SmartWealth
Bankoflmeﬁca”) o 03/25/2015 LEARNVEST Northwestern 250
Merrill Lynch E¥TRADE Fidelity gk . » Morual
02/26/2015 @ UPSIDE S envesThET na
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In response to incumbents entering the robo-advice space, some robo-advisors are incorporating a human element into their offerings,
declaring they are now directly competing with the traditional wealth management firms. Many firms in fact, both traditional and robo, are
developing a “hybrid” solution - one that utilizes the technology of digital advice while also retaining the human touch that can be critical in

developing deep relationships with clients. (!

“[It's] emblematic of how much the digital advice market has matured over
the years. Betterment recognizes that a purely digital relationship does not
satisfy the needs of everyone, particularly investors with more complex

financial needs and larger portfolios.

“When we launched in 2010, we said that if we were successful that all of
the incumbents would look to replicate our platform. We've long
considered Schwab and Fidelity to be our primary competition and have
anticipated over time that we would inevitably become even more

competitive with them.” (1)
Jon Stein a @'IF
CEO Betterment a i

W POI;

Sean McDermott ﬁ“»l(’ht

Senior Analyst

@4  Case Study: Betterment 2

Betterment Plus Premium Betterment Advisor Network
Annual Fee 0.40% 0.50% Betterment will match
.. clients to vetted
Minimum Balance $100,000 $200,000 advisors through their
CFP Calls Annual call Unlimited calls Ad.VISOF Network for a
unique one-on-one

Additional financial planning

Account monitoring Account monitoring

Services experience

Case Study: Charles Schwab 2

“This is a modern approach to financial planning and wealth
management that mirrors what today’s consumers have come to
expect in other aspects of their lives. How they invest should be no
exception.” 4

Neesha Hathi charles
EVP, Investor Services Strategy SCHWAB

charles | wrewcent
SCHWAB || PORTFOLIOS

$3.7tnh $16.3 tn

“Hybrid” robo- ~ *"**» “Hybrid” Robo
advisor AUM by Advisor AUM by
2020 @ 2025 »

charles
SCHWAB

Schwab launched it's own “hybrid” robo-advisor
solution with the following features:

$5,000 minimum investment

24/7/365 customer service with a Schwab investment
professional

No advisory fees or commissions

(1) FinancialPlanning.com, “Betterment embraces hybrid robo advice” 4) InvestmentNews.com, “"Charles Schwab to combine robo-advice

2) Company website
(3) Investopedia, “Growth of Hybrid robo-advisors to outpace pure robos”

and financial advisers in new hybrid model”
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Rise of Robo-Advisors (cont.)

The SEC just released a guidance update on robo-advisors, potentially o —
signaling that they believe robos are not just a fad, but are here to stay. The “" lo.o R BO
guidance for investment advisors highlights topics such as the level of human : ;

interaction, the information used for a recommendation, investment approach BES ADVISERS
and associated fees.

The guidance update focuses on the following three areas for consideration “Robo-advisers, like all registered investment advisers, are subject
and offers suggestions to robo-advisors on how to address them and remain to the substantive and fiduciary obligations of the Advisers Act.”
regulatory compliant:

SEC

* The substance and presentation of disclosures to clients on the robo-advisor
Excerpt from the guidance update

and its services and products offered

* Obtaining client information to provide suitable advice

* Adoption and implementation of compliance programs regarding
automated advice

Areas of Consideration and the SEC’s Suggestions

Substance and Presentation of Disclosures Provision of Suitable Advice Effective Compliance Programs
When designing disclosures, a robo-advisor should Following an investment adviser’s obligation to act When designing a compliance program, under Rule
consider and explain... in the client’s best interest, robos should consider... 206(4)-7 in the Advisers Act, robos should
*+ lts business model, algorithm and associated * lts reliance on questionnaires to obtain client consider...

risks information, and the adequacy and clarity of + Backtesting, changing, and monitoring its
- The scope of advisory services these questionnaires algorithm
- The presentation of disclosures, taking care they + Client-directed changes to the investment * Security of client information
. strategy, and providing explanations for .

are not buried or incomprehensible Marketing using electronic media

suggestions

Source: SEC, Guidance Update and Investor Bulletin on Robo-Advisers



https://www.sec.gov/investment/im-guidance-2017-02.pdf
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Increased Demand for Access to Alternative Investments

PE infrastructure, PE real estate,
private debt funds, other alt. funds

: Core *  Private equity buyouts, hedge
Alternatives funds & venture capital

With active investment managers constantly challenged in trying to
outperform the markets, investors are increasingly searching for higher
returns via alternative investments. This newfound appetite for
alternative investments has presented an opportunity for many FinTech
companies. While some companies have taken the route to provide

greater access to these historically exclusive investments, other firms
have chosen to directly service these alternative investments.

Alternative Investments Asset Distribution (2

Investment
Type

Fee
Structure

Lifespan

Investment
Scope

Cash Flow
Real Estate Hedge Funds
Liquidity
Funds of Hedge Funds

Infrastructure Illiquid Credit

Investor
Type

(1) Alternative Investments 2020, World Economic Forum
2) Willis Tower Watson Global Alternatives Survey 2016

Tangible Investments

«  Commodities, real estate
& infrastructure

Traditional Investments

\ *  Stocks, bonds & cash

Alternative Investments

Comparison of Alternative and Traditional Investment Funds ("

Traditional Open-end Investments

Private equity (PE)
Venture capital (VC)

Management fees
Performance fees (and
hurdle rate)

Typically 10-12 years

Flexible investments
Usually illiquid

Unpredictable cash
flows

llliquid; no withdrawals
allowed

Secondary sales are
permitted

Institutional investors
Wealthy individuals

Hedge funds

Management fees
Performance fees (and
hurdle rate)

Short-term — 18
months

Flexible investments

Can be illiquid

Relatively predictable
cash flows

Staggered withdrawals

Institutional investors
Wealthy individuals

Public stocks
Bonds (government & corporate)
Cash

Management fees

Short-term to long-term

Narrow scope
Only liquid and long
Limited debt

Relatively predictable cash flows

Liquid

Any individual
Institutional investors
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Increased Demand for Access to Alternative Investments (cont.)

Alternative vs. Traditional Investment Growth (1)

$63.9
$57.0

$51.0 $51.6 $52.0
$46.9 $48.1
$40.3 $42.9
50.2
42.8 46 379 42.8 ’ ’
37.1 :
vl EAE B H Bl B 38

2005 2006 2007 2008 2009 2010 2011 2012 2013

"The most broadly diversified investment portfolios performed
best for the period ending June 30, 2016. Diversification levels
rose, largely because of increasing usage of alternative
strategies, which reached a three-year high in the second

quarter.” @
73%

Of advisors think alternative
investments should comprise at
least 5% of a client’s portfolio ®

(1) McKinsey, $64 trn question
2) PwC, Alternative Asset Management
(3)  “Use of Alternative Investments Peaks as Diversification Plays Pay Off

Global Alternative AUM Projection 2
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$13.6

Traditional
CAGR 5.4%

Alternative
CAGR 10.7%

Hedge Funds

Real Assets

Private Equity

2020

Institutional Investors’ Long-term Allocation Plans for Alternatives 4!

(26%) < Hedge Funds

\ 4

(16%) ¢—— Real Assets

> 36%

29%

> 52%

(6%) €— Private Equity

Decrease Allocation Increase Allocation

(4)  Preqgin Investor Outlook: Alternative Assets H1 2016
(5) Financial Advisor, Alternative investments important to HNW investors
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Including alternatives in portfolios has the potential to enhance
diversification and also improve the risk/return profile. This benefit,
among others, has contributed to the rise in demand for alternative
investments. There is even increased appetite for alternatives within
alternatives — such as “alternative property” (hotels, student housing and
data centers) within the overall alternative real estate investment space - as

investors seek more alpha. M

Institutions’ Allocations to Alternatives Plan for the Next 3 Years (2

Corporate Defined Benefit 42% 26%
Taft-Hartley 44% 31%
Insurance 54% 31%
Endowment / Foundation 63% 23%
Public Defined Beneift 57% 31%
Total 51% 27%
Maintain Increase
Alternative Investment Type
Hedge Funds Private Equity Real Estate
overatt 4 1 Y
o Endowments & Foundations t t t
Q
2 Public Defined Benefit : : 4+
c
,g Insurance ' ‘ f Increase
2 Taft-Hartl 4t
£ aft-Hartley
£ Corporate Defined Benefit ‘ ‘ Decrease
$500 mm - $2 bn t f
[
N $2bn-$10 bn
3 * * ) 4
som 4 £ A

(1) WSJ, “Property investors explore ‘alternatives’ in Europe”
2) McKinsey, The trillion-dollar convergence
(3) Longitude Research, From Coal to Diamonds 2020 Vision

(4)  Company website

TECHNOLOGY

Increased Demand for Access to Alternative Investments (cont.) EEEINEES

Modern Portfolio Theory - Traditional vs. Alternatives

Expected Returns

Risk / Volatility

Alternative Investment Solutions Providers

Along with the surge in demand for alternative investments comes a
rise in demand for alternative investment solutions providers. As
alternative investments are usually complex and not as widely
understood, financial advisors sometimes struggle in the alternatives
space. As such, FinTech companies have stepped up to fill this void
and provide alternative investment solutions to advisors.

Case Study: Backstop Solutions 4

) 205
"“For alternative investment companies like hedge funds,
private equity and real estate funds, operational excellence
is about organizing the flow of information that attracts,

manages and retains capital.”

Backstop Solutions —: BACKSTOP
Company white paper -4 SOLUTIONS

Backstop Solutions enables alternative investment firms to achieve
operational excellence through...

+ Centralized client relationship management (CRM) system

* Investor relation tools

* Portfolio management

* Research management, including document and data storage
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Customer Relationship Management

CRM is becoming increasingly important in the advisor channel. In fact, a recent study found that 43% of advisors recognized that “client

needs and demands” are priorities in a post-DOL environment. Robo-advisors are also raising client expectations for the frequency and quality
of advisors' touch points. Advisors, to continue to add value, must proactively reach out to clients on their preferred channels. Reflecting this trend is

a wave of CRM systems integrations, aimed at a wider range of technology players.
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CRM Systems Integrations

@ Wealthbox crv

Integrates with

@ RIGHTCAPITAL
7<ORION
I Office 365

¥
zapier

r’SIack A'AMoneyGuide 0"

Advizr
riskalyze

'3

FMeX

Financial Media Exchange

SE

(® REDTAIL TECHNOLOGY

Integrates with
S?Tmiilfl_\: MOHN | N HS[AH
al LPL Flnanc:1al

New ways. Za p.l e r

¢
% TRUST

New answers’

JUNXURE

Integrates with

. o
riskalyze
charles SCHWAB

gENVESTNET‘ 55

NAIFA
A

Veor

Integrated

SHAREHOLDERS

SERVICE
GROUP

SS.]C | ADVENT

CRM Software Distribution (2

(1) Company website
2) FinancialPlanning.com, Tech Survey December 2016
(3) CEG Worldwide, The Client-Centric Shift

Redtail

Salesforce

Other

Wealthbox CRM
Junxure

Microsoft
Dynamics CRM

Advisor / Client Contact Frequency ©®

ACT

Tamarac 279%29% 29%
Advisor CRM 15%
Zoho CRM I I []
ACT4Advisors Moderate Income
XLRS8 for Salesforce

Advisors Assistant

59% 2-3x a year
45%
About 4x a year
22%
5% 1%

High Income

169 %18%

Middle Income

About 6x a year

Financial advisors recognize the importance of building and
managing relationships with clients. 59% of financial advisors

with high income levels (earning $500,000 or more per year)

IAS

contact their clients at least once a month, while only 29% of

advisors with moderate income levels (less than $100,000 per
year) contact their clients with the same frequency.
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As many industry experts believe investment management and financial advice is becoming increasingly commoditized, the very nature of the
financial planning industry is changing. With investment performance becoming more level (after taxes and expenses), less advisors are seeking alpha
and more are turning towards a goal-based approach and focusing on the concept of “the health of wealth” - helping clients build wealth and
achieve their personal and professional goals. (¥

With the expanded definition of fiduciary under the DOL rule, financial advisors will need to be more thorough in their understanding of clients in
order to meet the required standard. This means more discovery, documentation and disclosure; in short, increased levels of financial planning. @

Services Offered " Technology ROI for Advisors ©®

Online Mobile Device
21% - 20%

Financial Planning FLI-S% _ 32%
Simulation Tool
imulation Tools 8% 0% 12%
9%
7%
Financial Goal 35% 42% Co%% e o
Advice Planning 13% 5% I l . 4% 4% 4% 4% 3% 29%
(o]
&

Offer in 2 years

O & PN N S T TRV P TR SR SR
Available now é\(‘\(\ & é{\o Q2 Qoé od /\%a é\oo @@é\ @@6\ g & 5& o\o\o
N & & & NS ) NN
. . . . o4 B O(é«\ S W & 08'\ Oo(\ Y
Primary Financial Planning Tools ¥ Q\&(\ R & o W &
2% 1% s <«
3% T &
\ / . R O\)
o MoneyGuidePro Advizr
5%
eMoney Right Capital
‘ ) ) Millennials, who now comprise 24% of the U.S. population, are not the
Other Advicent Profiles only generation to embrace technology. People ages 50 and above
Finance Logix have also come to accept technology. Because of this, financial
advisors must also evolve with the technology, which in turn, places a
Advicent NaviPlan  WealthTec greater emphasis on FinTech, and more specifically financial planning
) software.
NaviPro IAS

(1) PwC, Wealth Management Trends 2016
(2)  FinancialPlanning.com, “Digital tech developments in wealth management”
(3)  FinancialPlanning.com, Tech Survey December 2016 (some firms use more than one product)
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Risk Management

Financial Advisor Concerns ("

28%

Q12016
25% 25%
Q4 2015
19%
16%
12%

9% 8% 9%

II - II

Market Portfolio  Government &  Market Client

Volatility =~ Management  Economy Updates Guidance

“"Good markets and bad, there’s always a need for some
risk management in every client’s portfolio. You'll find
every time the market has a correction, people talk
about it, but you have to do it beforehand.” 2

Michael Kane %HEDGEABLE

With market volatility cited as
financial advisors’ top concern
going into 2016, downside
protection strategies are
becoming more and more
important. This provides an
opportunity for financial advisors
to differentiate themselves through
the active management of risk.
This has led to an increased
number of firms seeking to address
the issue of managing risk. @

Risk Management Software
Distribution Among Advisors %

15%

29%

FINANCIAL
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“"We invented something a bit different called the Risk
Number, which is the only quantitative and objective
approach to aligning how much risk a client can handle,
with how much risk they actually have in their
portfolio.”

p |

Aaron Klein .
o iskalyze )
Case Study: Riskalyze Integrations ¢/ | .
{ <.:e-.alyze

Riskalyze enables investment advisors to
quantify their clients’ risk tolerance, using their
patented Risk Number®. Using this data,
advisors are able to win new clients, capture and
exceed expectations and also quantify
investment suitability.

Many other FinTech companies integrate with
Riskalyze, reflecting the growing demand for risk

management. _
| o
calyze

Integrates with

<:§ RIGHTCAPITAL

44 SER APP

AVAMoneyGuidePro”

P
JUNXURE Advizr Y IRUST
¥

SS';C ADVENT €M70£1£

RetireUp

CEO
10%
47%
4%

“The primary focus is to help advisors understand the risk

in the client’s life [and] have conversations about what Riskalyze

capacity [clients] have to take risk.” ¥ .

FinaMetrica

Min Zhang Other

el totum
(1) Fidelity, Q1 2016 Advisor Investment Pulse “) WealthManagement.com, “Ten watch 2017 Min Zhang”
2) InvestmentNews.com, “Advisors can demonstrate value proposition with downside protection” (5)

(3) SeekingAlpha.com, “Riskalyze CEO Aaron Klein on how advisors can build their businesses.” (6)

Company website

FinancialPlanning.com, “Digital Tech Developments in Wealth Management”
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Portfolio Management & Reporting

Many in the industry believe that investment advice is becoming
commoditized and that advisors aren’t adding much alpha after
expenses and taxes anymore. This commoditization of advice, combined
with large RIA firms developing in-house portfolio management solutions
(Fidelity and Schwab), is creating downward pressure on the prices
portfolio management software firms can change. This, in turn, is leading
to portfolio management providers expanding their suite of
offerings to become more holistic platforms, rather than pure
portfolio management plays. ()
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Portfolio Management Software Distribution ?

L 1%
2%

3% —at

AN
4%
~

Advisors’ Future Plans for Portfolio Management Software ("
31% 31%
17%

Currently Use, NOT Updating Currently Use, UPDATING  Currently Use, SWITCHING
provider

Case Study: Addepar

On June 8, 2017, #R APDEPAR announced it had secured $140 mm in

Series D financing led by YALOR '8V and Harald McPike from QUANTRES
This round, following Addepar’s unprecedented growth, will allow the
Company to further develop its platform and deliver more value for new

and existing clients.

“"The company’s extraordinary growth speaks for itself. Addepar is now
poised to become the universal operating system to power global finance. It
has already connected much of the financial services ecosystem as the
leading platform for the highest caliber of asset owners and advisors,
capturing and aggregating data from numerous sources and helping to apply
it in the most intuitive and impactful ways.”

Joe Lonsdale AADDEPAR

Co-Founder, Executive Chairman

|

AR ADDEPAR

Portfolio management
software has been cited as
the greatest percentage in
advisors’ technology
budgets, placing an
additional emphasis on the
need of portfolio
management providers to
differentiate themselves
from their competition. @

(1) Scottrade Advisor Services, RIA Study 2016
2) FinancialPlanning.com, Tech Survey December 2016 (Some firms use more than one product)
(3) FinancialPlanning.com, “Which advisor tech delivers the best ROI?”

(4)  Addepar press release

Morningstar AssetBook

Other Trust Company
of America
Albridge

Black Diamond

BridgePortfolio
Tamarac Advisor
Envestnet
Advent Axys

IAS

Advent Portfolio
Exchange

Technology Expense as a %

of Annual Revenue ¥

4%
|

None

38%
34%

17%

6%

1-5% 6-10% 11-25% 25% +
of annual revenue
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While the largest RIA custodians — SEI, Charles Schwab, TD Ameritrade, Interactive Custodians by # of RIA Clients 4

Brokers and Fidelity — dwarf the smaller custodians by size, smaller custodians are % v re ot June 30,2016
targeting new market opportunities with specialized offerings such as alternative h ‘ Services | 100

investments or targeting specific markets such as start-up RIAs. P

." COMPANY

OF AMERICA

% TRUST I 175

“The big-box custodians have become hypercompetitive with the RIA marketplace... What
we're seeing is almost a violent reaction to the paradigm shift of custodians going after end

clients. If an end client calls into us, we direct them back to the advisor, because our wagon EEbank I 242 $ 2 o 8 t n

is hitched to the advisor and there is no home here for the end client.” (¥

P Al LPL Financial I 389 RIA custody
Joshua Pace < TRUST
CEO COMLPJASNY ‘ﬂ Folio I ™ market @
SRR W' [nstitutional
Pershing: | s
. . . . . oo . l . 975

The big custodians, however, are fighting back by offering additional services, TradePMR
both straight-forward such as practice management consulting, to more “non-traditional” —— 6 1000
such as client leads, money for start-up costs, hosting client events and paying for Scottrade .

Bloomberg terminals. @

SHAREHOLDERS

3 WiC
These bigger players have also established solutions to help advisors navigate the & | Crow
new regulatory environment, especially the pending DOL rule. ®

Fidelity [N
E Ameritrade Fidelity 3Interactive Brokers - 3305
DOL Fiduciary Rule elVIoney . (5)
Resource Centar = Adviser, E Ameritrade _ 5000
~ ; chartesscrvons. |
charles S Pershlng
e ; Navigating the DOL's Fiduciary SEI _ 7140
Regulation

(1) InvestmentNews.com, “Small custodians compete for advisers with niche needs” (4)
2) InvestmentNews.com, “Custodians try to entice breakaways with substantial perks” (5)
(3)  InvestmentNews.com, “Custodians help advisors navigate DOL fiduciary rule”

InvestmentNews.com, 2016 Custodians and Clearing Firms Ranking
TD Ameritrade has agreed to acquire Scottrade for $4 bn, expected to close by 9/30/17
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Many WealthTech firms - robo-advisors, RIA custodians, alternative funds, etc. — need a clearing firm in order to process accounts and

trades, among other outsourced solutions. While not always visible in the front-office, clearing firms provide critical brokerage
processing solutions in the WealthTech value chain.

Case Study: Apex Clearing ")

APE{|Clearing
APE £ Clearing has established itself as the go-to solution for many WealthTech firms. The Company leverages its sophisticated technology to
provide not only digital wealth management solutions, but also institutional solutions and prime brokerage services.
, . 4 )
AlLlea nJu , , Apex Clearing announced a partnership wit
APE{|Clearing On July 11, 2017, Apex Clearing dap hip with
InvestCloud to offer a digital advice platform.
Account Asset Risk Portfolio APE« C earing ‘ Dlgl.ta| - investcloud
Opening Transfer Management Construction ' Advice
(EESTHEGD Automated Data Account “Apex is the preeminent custodian and clearing firm in the
Planning Rebalancing Aggregation Management digital wealth space, and we're excited to enhance their

digital offerings. Unlike most custodians’ platforms, this
offering will be flexible and customizable as clients’ needs
grow. And while the focus of this offering is digital advice,
we're pre-integrating our full library of over 200 financial
apps to enable seamless future growth as the business

“From our work providing digital-based wealth management solutions, we
understand - and repeatedly hear from our customers - that the keyword is
‘efficiency.’ Shortening the time between retail investors receiving funds and / or

reinvesting proceeds from a trade would be an improvement on multiple levels.”

‘;' T3
William Capuzzi ; . (
Chief Executive Officer APEX|Clear MIE \ <

I
\

3

(1) Company website
2) Company press release

scales.”

John Wise

Founder, Chief Executive Officer investcloud
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Setting the Scene

The Department of Labor’s fiduciary rule, originally scheduled to be implemented on April 10, 2017, expands the definition of “fiduciary
investment advice” to include all financial professionals who provide retirement financial advice. The 1,023 page legislation sparked controversy;
advocates of the rule say it would significantly increase protection for the everyday investor, saving billions of dollars per year, while opponents of
the rule say it will actually increase costs to investors and burden financial advisors with excessive regulations to the point of being
counterproductive.

Background of the DOL Rule " Purpose of the DOL Final Rule 1
In 1975, the DOL created a five-part test, which significantly * The final rule amends the definition of fiduciary investment advice and
narrowed the statutory definition of fiduciary investment advice replaces the outdated five-part test with a new definition that fits better
] ) o with the current language in ERISA (Employment Retirement Income
?]E five-part test states a person will be held to fiduciary standards Security Act of 1974)
if they...

. : : . . * Protects plan participants by...
— 1) Make recommendations on investing, buying or selling

securities or other property, or give advice on their value — Imposing trust law standards of care and undivided loyalty on

fiduciaries
— 2) on aregular basis

— Holding fiduciaries accountable when there is a breach of

— 3) with a mutual understanding the advice obligations

— 4) will serve as a primary basis for investment decisions and

— 5) will be individualized to the participant’s need of the plan
The 1975 regulation was adopted before the existence of 401(K) ”A White House Council of Economic Advisers analysis found that
and IRA plans these conflicts of interest result in annual losses of about 1
Today, as a result of the five-part test, financial advisors have no PRI point for affected investors — or about $17 billion
obligation to act in a fiduciary manner per year in total.” @

This allows them to operate with conflicts of interest, not disclose
those conflicts, and have limited liability for any damages done
from their advice

(1) Federal Register, Vol. 81, No. 68, April 8 2016
) DOL Fact Sheet
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Key Points of the Fiduciary Rule

Timeline of the DOL Rule "

Apr. 1995
A Conflict of Interest
report is published at

Apr. 2005
The SEC publishes
the final rule on the

Jun. 2009
Treasury publishes the
Financial Regulatory

FINANCIAL
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the SEC's request "Merrill Lynch rule”

) ‘z:““ 'k'.X('.‘{_.I__I(__
SK Xe. Nov. 1999 Mar. 2007
g z The SEC proposes The “Merrill Lynch
2l _ Z a fee-based rule” is vacated by
D) LA exemption the D.C. Circuit

B ’ Court of Appeals

Reform report

Sep. 2010 Apr. 2015 Jun. 2016
DOLrule is DOL rule is re- DOLrule is
released proposed effective
Jul. 2010 Mar. 2013 Apr. 2016 Jun. 2017
Obama signs the  SEC seeks feedback DOL rule is DOL rule is
Dodd-Frank Act on the rule published applicable

Major Provisions of the DOL Final Rule ?

» A person will be treated as a fiduciary if they provide investment
advice for a fee or other compensation, received directly or indirectly

» Types of advice include...

— Arecommendation of buying, holding, selling or exchanging
securities or other investment property

— A suggestion to the management of securities, including
investment policies or strategies, portfolio compensation,
selection of advisors and account arrangements

A “recommendation” is a communication that, based on its content,
context and presentation, would be reasonably viewed as a
suggestion to take a certain course of action

— The more individualized the advice is, the more likely it will be

considered as a recommendation

(1) InvestmentNews.com, “Historical timeline of fiduciary duty for financial advice”
2) Federal Register, Vol. 81, No. 68, April 8 2016
(3) DOL Fact Sheet

Non-Covered Investment Advice ¥

+ If investment advice / communications do not satisfy the definition of

"recommendations” as stated in the DOL Final Rule, the
communications will not be considered fiduciary

Some specific examples of non-fiduciary investment advice that were
cited in the DOL Final Rule include...

— Education

— General Communications

— Platform providers

— Transactions involving independent plan fiduciaries
— Swap and security-based swap transactions

— Employees of plan sponsors

— Plan sponsors

“The final rule treats persons who provide investment advice or
recommendations for a fee or other compensation with respect to assets
of a plan or IRA as fiduciaries in a wider array of advice relationships.” ?


http://webapps.dol.gov/FederalRegister/PdfDisplay.aspx?DocId=28806
https://www.sec.gov/about/laws/wallstreetreform-cpa.pdf
https://www.treasury.gov/initiatives/Documents/FinalReport_web.pdf
http://www.investmentnews.com/article/20070330/REG/70330014/merrill-lynch-rule-struck-down
https://www.sec.gov/rules/final/34-51523fr.pdf
https://www.sec.gov/rules/proposed/34-42099.htm
https://www.sec.gov/news/studies/bkrcomp.txt

WealthTech - Department of Labor Rule

“Best Interest Contract” (BIC) Exemption

Purpose of the “Best Interest Contract” Exemption

Designed to promote the provision of investment advice that is in the
best interest of retail investors (plan participants, beneficiaries, IRA
owners and specific plan fiduciaries)

Allows “conflicted compensation” to be paid to fiduciaries if the
requirements of the BIC exemption are met

Allows the continuation of the broker dealer / registered representative
model of providing investment advice

Level-Fee Fiduciaries

(1)
@
3

Investment advisors who charge a level-fee will have a reduced set of
requirements to comply with regarding the DOL rule (“BIC Light")

Intended to allow advisors to recommend rollover transactions and
facilitate the transition of clients from commission-based relationships to
fee-based relationships

Advisors must document the reason why moving a client to a level-fee
arrangement is in their best interest

BIC Exemption (Light) ®
No contract required

Less disclosures

Narrow application
(only applicable if it's a level-fee, third-party
payments are not allowed)

NAIFA Fact Sheet: DOL Expands Fiduciary Definition
NAIFA, The Best Interest Contract Exemption

InvestmentNews.com, “Two sides of the DOL fiduciary rule’s ‘Best Interest Contract Exemption’ advisers must understand”
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Requirements of the “Best Interest Contract” Exemption

 Financial institutions must acknowledge a fiduciary status for itself
and its advisors

* Financial institutions and its advisors must adhere to basic standards
of impartial conduct

* Give prudent advice that's in the client’s best interest
+ Avoid giving misleading statements
* Receive no more than reasonable compensation

* Adopt policies and procedures reasonably designed to mitigate
harmful impacts of conflicts of interest

» Disclose basic information of conflicts of interest and cost of advice

* Provide quarterly and annual updates (on a public website),
detailing annual, 5-year and 10-year performance projections, fees,
expenses and other relevant information

* Requires arbitration in individual cases, and also retains investors'
rights to a class action lawsuit

BIC Exemption (Full) ®

Contract required
(for IRAs and non-ERISA retirement plans)

More disclosures

Wider application
(applies to a wider range of compensation
arrangements)
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Reactions to the Rule

istributi iti () : :
Distribution of Support / Opposition to the DOL Rule Will the DOL Rule Benefit Investors? (!
85% Oppose h No
Undecided Undecided | 457
Support Yes ”
11% 4%
Pre-Rule  Post-Rule Pre-Rule  Post-Rule Pre-Rule  Post-Rule Pre-Rule  Post-Rule
Overall RIA Independent Wirehouse Pre-Rule Post-Rule
Broker-dealer
(I1BD)
Advisors’ Reactions 2 Changes in Investment Product Usage ("
36% 39%

Decrease Usage
Negative; Leaving / Retiring Early _ 10% 8%
4% 2%,
L - —

Increase Usage
Negative; Reconsidering Career | M NI <=~ I 26%
Positive Impact | 29% . .

6% -10%
-15%

“[The DOL rule] should really be viewed as a step one...It takes a long
time to make the cultural shifts...The consumer ultimately will benefit,
it’s just going to be first and foremost the responsible consumers who 5%
know to ask their advisers for that additional information.” ) R -49%

-57%
Terry Siman UNITED CAPITAL Passively Separately Actively Biz Dev Nontraded Variable
Managing Director FINANGIAL LIFE MANAGEMENT" Managed Managed Managed Companies REITs Annuities

ETFs Accounts ETFs

(1) InvestmentNews.com, Economics of Change.

(2)  Fidelity Survey, Financial Advisors See Opportunity FT PA RT N E RS R E S EA R C H 53

(3)  WSJ, Reactions to the Labor Department’s Fiduciary Rule
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In response to the Labor Department’s fiduciary rule, many advisors will have to rethink and redefine business models and future growth

strategies. While a significant amount of firms and individuals expect the new regulation to negatively impact their business, the DOL rule can also

represent an opportunity for new business growth.

Revenue Breakdown in 1H 2016 vs. Post-DOL Rule !V
4% 4%

Fees
Commissions
Flat, tiered
or hourly fees

Post-DOL rule

TH 2016

Strategic Priorities

84%
73%
23%
60% 9
57% Planning
44% for 2017
2% 28%
. 19% Already
61% Implemented
31% 29% 25%

Focus on new Change the  Shift to fee- Focus on non- Offer holistic
markets product mix based qualified planning
accounts

Expected Impact on Advisors’ Personal Compensation ("

49%
31%
19%
Negative Neutral Positive
Impacts on Assets through 2020 2
$250 $250

$200

Change in Assets

% Change

3%

($300)

($350)

Wirehouses Broker/ IBDs Dual RIAs Robo Self-

Retirement

Dealers RIAs Advisors Directed  Plan Admins.

(1) InvestmentNews.com, A new focus for your future
(2) AT Kearney, The $20 billion impact of the new fiduciary rule

FT PARTNERS RESEARCH

54
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While many firms are preparing to shift their business towards a more fee-based structure, the unexpected result of the presidential election has
caused firms to pause and rethink their strategies. While some firms have maintained their current compensation structure with
commission, other firms have shifted to fee-based compensation, signaling they think the DOL rule will remain in place, despite the

President’s rhetoric.

Firms Keeping Commissions

“We believe our advisors can most effectively uphold a fiduciary standard of
care and work in clients’ best interest by continuing to offer
choice...Delivering a retirement account platform based on fiduciary
principles that provides the widest possible capabilities and preserves client
choice is our vote of confidence in our advisers’ continuing commitment to
placing client interest first.” (V)

Shelley O'Connor
Co-Head of Wealth Management

“While there is a great deal of speculation in the media on how the election
results will affect the Dol rule, none of us can say with certainty what will
actually happen. Many different types of scenarios are possible, and we are
planning for all of them. In the meantime, we will continue preparing for an
April 2017 implementation.” 4

WELLS

Company memo FARGO

“We fully expect to offer commission-based accounts under the BIC...I know
others believe that they want to have them on their fee-based platform and
they are pushing them in that direction. When you do that, you get some
misallocations. But we're not looking to force anyone onto any platform. %)

Paul Reilly

Chief Executive Officer RO

(1) InvestmentNews.com, “Morgan Stanley to keep commission-based IRA” (4)
2) FinancialPlanning.com, “JP Morgan nixes commissions on retirement accounts” (5)
(3) InvestmentNews.com, “Bank of America tells advisors to stop selling mutual funds”  (6)

Firms Shifting to Fees

“"We believe the intention of the new rule is sound: always do what’s in the
best interest of the client. We understand implicitly what that means, as
we've been a fiduciary for the last 175 years...This reflects how our clients are
increasingly choosing to do business with us. Demand for professional advice
from JP Morgan has never been stronger.” )

Mike Fusco

Head of External Communications

JPMORGAN
CHASE & CO.

“The decisions we’'ve made regarding the Department of Labor’s fiduciary
rule are grounded in our strategy to provide best-interest, goals-based advice
to our clients regarding their retirement accounts while preserving client
choice. They also reflect our goal of ensuring that our advisors and our firm
are best positioned to comply with the rule.” (3

Frank McDonnell

Director, Head of Global Mutual Funds Mertill Lynch

“The thing everybody is concerned about is class and action. It's hard to come
to any conclusion other than the future likelihood of liability [is high]...We
started our fee-based journey more than 20 years ago. We feel very fortunate
that we have the financial strength to make this slight pivot.” (¢

[ ~
)
Wayne Bloom

Chief Executive Officer

» COMMONWEALTH

37500 financial network

FinancialPlanning.com, Wells Fargo to keep commissions
OnWallStreet.com, “Raymond James follows Morgan's lead in keeping commissions”
FinancialPlanning.com, “More fiduciary fallout: Commonwealth to stop offering commission”
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The DOL rule is expected to have significant effects throughout the industry. One such effect that has been discussed is the regulation’s impact
on M&A activity. On one side of the spectrum, industry experts assert that due to increasing costs and decreasing profits, merger and acquisition
activity will decline. On the other side of the spectrum, professionals are saying that the DOL rule will could prompt heightened M&A activity as
certain business models become more attractive and large firms seek to round out their capabilities.

M&A Activity Will Decrease ("

“The real question for acquisition targets is whether they can capitalize
on the opportunity or are they depleted oil wells? Buyers are likely to
pay less cash to sellers up front, insist on larger claw back provisions
and command more favorable terms.”

Mark Tibergien
Chief Executive Officer

Pershing

* Real and perceived acquisition risks for buyers will be high,
generating a decline in mergers and acquisitions
— Expenses are expected to increase anywhere from 5%
to 17% due to increasing compliance and monitoring
costs
— Companies also operate with an increased threat level
of legal action, such as class action litigation
— Industry profits are projected to see a decline of at
least 27%
* The above risks may lead to lower valuations
— From a buyer's perspective, lower valuations will make
an acquisition more risky
— From a seller’s perspective, lower valuations may
cause company executives to resist selling and decide
to grow the firm instead

(1) Financial Planning, How will the Dol rule impact M&A?
2) Wealth Management, DOL Fiduciary Rule to Drive Increased M&A Activity

M&A Activity Will Increase 2

“"We've heard from many wealth management firms that the DOL
fiduciary rule has prompted them to evaluate their business
models...Firms that have scale have an advantage because they have
more resources to adapt to new regulations and they have become even
more attractive as a business model. One effect of the rule is that |
expect we'll see more firms merge and be acquired this year.”

David Canter

Executive Vice President, Head of RIA Eldg!!!y
Segment
RIA M&A Deals Average AUM of RIA Sellers

($in mm)

$926
I s6a9 3673 I

-Q3 Q1-Q3 Q1-03 Q1-
2013 2014 2015 20‘]6 2013 2014

$1,130

2015 2016 YTD
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Presidential Election Impacts

“"We're going to repeal it. It could be the dumbest decision to come
out of the U.S. government in the last 50 to 60 years...The left-
leaning Department of Labor has made a decision to discriminate
against a class of people who they deem to be adding no value. They
are judging what should happen in a free market and attempting to
put financial advisors out of work. When market forces cyclically
adjust again, they will be having congressional hearings about how
big the mistake was to do this.” (V)

Anthony Scaramucci

Managing Partner;

Member of President Elect Trump's
Transition Team Executive Committee

5z

SKYBRIDGE

<

* In order to fully repeal the DOL Rule, the Trump
Administration will have to overcome some legal obstacles.
The President-Elect can...®

— Ask Congress to pass a law overturning the DOL Rule
— Hope that judges will overturn the regulation

— Go through the regulatory process to reverse the DOL
Rule

— lssue an emergency rule to delay the implementation

FINANCIAL
TECHNOLOGY

PARTNERS

Wall Street Reacts to the Election (!

Election Day ' Bank of America (BAC)

140 Morgan Stanley (MS)
120
100 Waddell & Reed (WDR)
- 1 Franklin Resources (BEN)
Oct-16 Nov-16 Dec-16

The stock market's reaction to the election suggests that President
Trump's deregulation rhetoric will be beneficial to Wall Street firms that
are most affected by the DOL rule ¥

“The rule could be in jeopardy. It's really hard to predict what a
Trump administration would look like on these issues because there
are so few specifics out there.” %

Barbara Roper
Director of Investor Protection

“I think [repealing the rule is] possible; it's not probable. The rule is
final. | think the odds of [it] surviving are pretty good.” (¢

date, currently scheduled for April 10, 2017 )
) i Skip Schweiss
E Ameritrade Managing Director,
/ . Advisor Advocacy & Industry Affairs
(1) InvestmentNews.com, “Scaramucci promises to repeal DOL rule” 4) Stock prices have been indexed
2) WSJ, “Trump victory casts cloud over fiduciary rule” (5) Financial Planning, Fiduciary rule in jeopardy under Trump

(3)  TheHill.com, “What new presidents can and can’t do” (6)  Investment News, Trump victory puts fiduciary rule in limbo
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Although not much insight into policy was gained during President Trump’s campaign, his pick to lead the SEC sheds some light on the future
direction of his administration. Jay Clayton, a Partner at Sullivan & Cromwell, has been confirmed by the Senate (61 - 37) to head the SEC. Clayton,
like many of Trump’s other picks, has ties to Wall Street and is expected to pare back regulation and enforcement activity, which might include the
DOL fiduciary rule. This has sparked some controversy; champions of Mr. Clayton point to his track record as a logical and obvious choice for the
position, while critics bring up his potential conflicts of interest in prioritizing American families over the too-big-to-fail banks. ("

Jay Clayton
Partner;
SEC Chairman

Al SULLIVAN & CROMWELL LLP

“Notwithstanding the overall growth, [the RIA market] still remains an
industry comprised of mostly small businesses. It would be nice to see that
segment have a voice on the commission, but it's not clear that it will be
coming from Mr. Clayton, based on his resume.” (")

@
2
Past SEC Chairmen 3

Duane Thompson
President

Mary Jo White (1) 04/10/13 - Present Obama
Elisse B. Walter (D) 12/15/12 - 04/09/13 Obama
Mary L. Schapiro (1) 01/27/09 - 12/14/12 Obama

Christopher Cox (R)
William H. Donaldson (R)

08/03/05 - 01/20/09
02/18/03 - 06/30/05

George W. Bush
George W. Bush

(1) FinancialPlanning.com, “Trump’s SEC pick seen unlikely to advance fiduciary standard”
2) WSJ, “SEC pick Jay Clayton is a 180 from Chairman Mary Jo White”
(3) SEC website

“Jay Clayton is a highly talented expert on many aspects of financial and
regulatory law, and he will ensure our financial institutions can thrive and create

jobs while playing by the rules at the same time...We need to undo many
regulations which have stifled investment in American businesses, and

restore oversight of the financial industry in a way that does not harm American
workers.” (1)

Donald Trump

President

“It's hard to see how an attorney who's spent his career helping Wall Street
beat the rap will keep President-elect Trump’s promise to stop big banks and
hedge funds from ‘getting away with murder.” Ilook forward to
hearing how Mr. Clayton will protect retirees and savers from being exploited,
demand real accountability from the financial institutions the SEC oversees,
and work to prevent another financial crisis.”

Senator Sherrod Brown
(D) Ohio
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The Future of Fiduciaries PARTNERS

Representative Joe Wilson (R) of South Carolina, on January é6t, 2017, introduced a bill to congress that would delay the implementation
date of the DOL fiduciary rule. If passed, this bill would give the now majority-Republican Congress and President Trump breathing room to
either change the rule or even kill it before it can become effective. Previous attempts to kill the rule have been foiled by Democrats, with President
Obama even vetoing one attempt.

[ ]
“The Department of Labor's fiduciary rule is one of the most costly, A rl I 1 0 2 e a r
burdensome regulations to come from the Obama Administration. Rather than f 4
making retirement advice and financial stability more accessible for American .
families, they have disrupted the client-fiduciary relationship, increased costs, Im P lementation
and limited access. This legislation will delay the implementation of this ; H I
job-destroying rule, giving Congress and President-elect Donald Trump date de | ay, If bl | | IS

adequate time to re-evaluate this harmful regulation.” (V) Ong ina | eﬁcective da‘te %) pa Ssed %)

Rep. Joe Wilson

(R) South Carolina “Democrats need to recognize the bill for what it is — an effort

to kill the rule, not delay it.” (2

Appeals of the DOL Rule Barbara Roper
Director of Investor Protection
U.S. Chamber of
Commerce, et al. 36 Texas ‘/

American Council of Life

Insurers, National ‘/ “This rule is critical to protecting Americans’ hard-earned
Association of Insurance Texas savings and preserving their retirement security. The
and Financial Advisors 3)© outdated regulations in place before this rulemaking did not
. ensure that financial advisers act in their clients’ best interests
Indexed Annuity . . . . (5
. 13 6) Texas ‘/ when giving retirement investment advice.
Leadership Council
National Association of Washington
Fixed Annuities @ D.C. \/
Barack Obama
Market Synergy Group © Kansas ‘/ 44t President of the U.S.
Thrivent Financial for - > 4 >
2) Minnesota
Lutherans ¢
(1) InvestmentNews.com, “Congressman introducing bill delaying DOL fiduciary rule” (4)  InvestmentNews.com, “Thrivent Financial files sixth lawsuit against DOL fiduciary rule”
(2)  WSJ, “New House Bill would delay labor department’s rules on retirement advice” (5)  InvestmentNews.com, “Obama vetoes resolution against DOL fiduciary rule”
(3)  InvestmentNews.com, “Dallas court schedules hearing for lawsuits against DOL (6)  InvestmentNews.com, “Dallas court approval of DOL fiduciary rule thwarts Trump’s

fiduciary rule” attempt”
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On February 3, 2017, President Trump signed a directive that will
stall the implementation of the fiduciary rule and prevent the rule “We think it is a bad rule. It is a bad rule for consumers. This is like putting only
from going into effect. Although the presidential memorandum healthy food on the menu, because unhealthy food tastes good but you still

. . . houldn’t eat it b ight di @)
does not technically delay the effective date of the rule, it is expected Shou'di't eat It because you might e younger

to have a similar effect. While the Labor Department has the
discretion on whether to revise or repeal the rule, President Trump is
expecting significant change. ("

e

Gary Cohn

National Economic Council Director

THE WHITE HOUSE

Critics of the rule claim it will...®

« Excessively drive investors into passive index funds, "accelerating the growth of the indexing bubble” and making them vulnerable in the next
economic downturn

* Increase costs for investors, as studies show that “fee-based accounts often yield up to 60% more than commission-based accounts, which could
translate into another $13 billion in revenue for the financial industry”

* Punish small and/or independent RIAs, as these smaller advisors usually lack the resources to comply with the costly regulations, forcing them to
either exit the industry or consolidate

» Punish small savers, since most advisors will switch over to fee-based structures and drop the smaller accounts that do not make economic sense

The signing of this order marks the beginning of President Trump’s sweeping plan to deregulate the financial industry. Along with paring
back the Dodd-Frank Act itself, President Trump will target the rules that were put in place because of Dodd-Frank. While the White House is not
planning on letting Wall Street run rampant again, it is planning on eliminating regulations that are stifling economic growth. )

“Today we are signing core principles for regulating the United States financial

system...We expect to be cutting a lot out of Dodd-Frank because frankly, | have so

many people, friends of mine, that had nice businesses. They can’t borrow money. They “We want to do it in a smart, regulated way. [President Trump
just can’t get any money because the banks just won’t let them borrow it because of the is] giving us the latitude to fix what we think is wrong.”
rules and regulations in Dodd-Frank.” (4 -

Gary Cohn

National Economic
Council Director

Donald Trump
President of the U.S.

THE WHITE HOUSE

(1) InvestmentNews.com, “Trump to order halt of fiduciary rule” (4) WSJ, “Trump signs actions to begin scaling back Dodd-Frank
2) WSJ, “Trump moves to kill of Obama’s landmark retirement rule”
(3) WSJ, “Your 401(k) doesn’t need a federal babysitter”
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Trump Planning to Repeal (cont.)

In his directive to the Secretary of Labor, President Trump instructed the DOL to examine the Fiduciary Rule and its effect on Americans
and their access to quality retirement and financial advice, especially considering...("

*  “Whether the anticipated applicability of the Fiduciary Duty rule has harmed or is likely to harm investors due to a reduction of Americans’ access
to certain retirement savings offerings, retirement product structures, retirement savings information or related financial advice”

«  “Whether the anticipated applicability of the Fiduciary Duty Rule has resulted in dislocations or disruptions within the retirement services industry
that may adversely affect investors or retirees”

*  “Whether the Fiduciary Duty Rule is likely to cause an increase in litigation, and in increase in the prices that investors and retirees must pay to gain
access to retirement services”

|l'

Should the DOL affirm any of the considerations, the Department will “publish for notice and comment a proposed rule rescinding or

revising the Rule.”

In a recently published ruling from the District Court of Northern Texas “The DOL would be hard pressed logically to conclude now that the rule
on February 8, 2017, Chief Judge Barbara Lynn upheld the Fiduciary should not be implemented. To see that a judge in Texas upheld the rule with

i o a strong opinion is pretty powerful support for the rule.” 4
Rule and denied the plaintiffs’ (U.S. Chamber of Commerce, the
Indexed Annuity Leadership Council and the American Council of Life

Insurers) motions. @ Despite the Court's ruling, industry groups will Charles Field

continue to fight the fiduciary rule and “pursue all of [their] available Parriner

options to see that this rule is rescinded.” @

“The Court finds the DOL adequately weighed the monetary and non-

monetary costs on the industry of complying with the rules, against the “I do not envision these responses to the fiduciary rule being reversed. With

benefits to consumers. In doing so, the DOL conducted a reasonable cost- or without regulation by the federal government, the principle of “clients

benefit analysis.” ? first” is here to stay.” (%

Barbara Lynn = £ .Y ‘

Chief Judge of the U.S. District Court John Bogle <A
Founder =

for Northern Texas

(1) The White House, Presidential Memorandum on Fiduciary Duty Rule 4) InvestmentNews.com, “Dallas court approval of DOL fiduciary rule thwarts
2) U.S. District Court for the Northern District of Texas, Case 3:16-cv-01476-M Document 137 Trump's attempt”
(3)  sifma, Co-plaintiff statement on court ruling to upload Labor Department'’s Fiduciary Rule (5)  The New York Times, “Putting Clients Second”
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The DOL has approved an extension to the applicability date of the fiduciary rule, delaying its implementation 60 days, to June 9,
2017 M, In response to President Trump’s memorandum to examine the DOL rule, the “proposed regulation is intended to reduce any
unnecessary disruption that could occur in the marketplace if the applicability date of the final rule and exemptions occurs while the Department
examines the final rule and exemptions as directed in the Presidential Memorandum.” @

In the DOL's regulatory impact analysis, it was “predicted that resultant gains for retirement investors would justify compliance costs.”

Conflicts from load sharing Underperforming front-end The fiduciary rule can Complying with the

costs an average of 0.5% - 1% = load mutual funds can cost ‘ potentially reduce investor S fiduciary rule could

annually in risk-adjusted returns investors $95 — 189 bn over losses by $33 - 36 bn over cost $16 bn over the
the next 10 years the next 10 years next 10 years

NN N EE NSNS SN NN NS EEEE NN NESEEEEEEEEEEEEEE IllustrationofaDelaytotheAppliCabllityDate[Z) EEEEEEEEE NN NN NN NN NN NN NN NN SN EEENEEEEEEEEEE

60 Day Delay 180 Day Delay Small businesses, defined by the Small Business Administration
(SBA), have no more than $38.5 mm in annual receipts
Potential investor losses $147 mm $441 mm
(15t year)
Potential investor losses (Over $890 mm $2.7 bn
10 years)  (with a 3% discount rate) (with a 3% discount rate) Over 90% of broker-dealers, RIAs, insurance companies,
Reduction in day-to-day agents and consultants fall within the “small business”
compliance costs $42 mm $126 mm category

Small Businesses Potentially Affected by a Delay

2 AL *» &

2,438 16,521 496 3,358

Broker-dealers RIAs Insurers ERISA service providers

(1) Federal Register, 2017-06914
2) Federal Register, 2017-04096
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When the Department of Labor announced the 60-day extension to the applicability date of the fiduciary rule, it also requested comments on issues
raised by the extension and related questions. The DOL received around 193,000 comments, with the vast majority of those comments supporting the
fiduciary rule; for every person that wanted a delay to the rule, nearly 12 people supported the fiduciary rule’s original
implementation. ("

fMafteeteee

Opposing the delay

In response to the delay, advocates of the rule launched the
“Retirement Ripoff Counter” — a running tally of how much investors
stand to lose by the minute while the fiduciary rule is delayed.

Supporting the delay

With the fiduciary rule, investors will have fewer choices in investment
products and less access to financial advice. Smaller retirement savers
(less profitable accounts) may be dropped by their advisors.

“Altogether, families stand to lose nearly $4 billion because of the two-

month delay the Trump administration just finalized.” 2) According to First Amencan Bankl

2 the increased documentation to
@ . ‘ remain compliant with the
fiduciary rule would require a

minimum annual revenue of

$5,000

“This minimum fee level will be a detriment to the creation of potential
plans for many small businesses, and likely will result in the termination
of plans by existing clients.” (1)

Senator Elizabeth Warren
(D) Massachusetts

William Ludwig

Conflicted advice costs Americans...(? L )
Executive Vice President

$46 mm $1.9 mm $532

per day per hour per second

(1) WSJ, “Vocal Minority: Fiduciary Rule Opponents”
(2)  Retirement Ripoff Counter



WealthTech - Department of Labor Rule

Delaying the Rule & Associated Economic Impacts (cont.)

FINANCIAL
TECHNOLOGY

PARTNERS

Although the fiduciary rule was delayed once, it will not be delayed again — Alexander Acosta, the Secretary of Labor, announced that the DOL rule
will go into effect on June 9, 2017 as scheduled. In his opinion piece, the Secretary of Labor appealed to both advocates and critics of the rule,
saying that while the Labor Department is committed to rolling back harmful regulations, there is no legal principle to delay the rule yet again while

the DOL seeks public input. (¥

i‘ Advocates of the Fiduciary Rule i‘

“[The Labor Department has] carefully considered the record in this case,
and the requirements of the Administrative Procedure Act, and have found
no principled legal basis to change the June 9 date while we seek public
input. Respect for the rule of law leads us to the conclusion that this date
cannot be postponed.” ()

Alexander Acosta
Secretary of Labor

“From a consumer perspective, this is a huge win. Think of it like the
Hippocratic Oath for retirement investing. When you go to the doctor, you
expect to receive non-conflicted medical advice-- always in your best
interest. When you seek retirement advice from a financial professional,
you should also expect advice in your best interest. While the new
Fiduciary Rule is not perfect, we have just taken a giant step in the right
direction.”

Rob Foregger

Co-Founder

nextcapital

(1) WSJ, “Deregulators Must Follow the Law, So Regulators Will Too”
(2)  FinancialPlanning.com “No longer delayed, so what's next for the fiduciary rule?”

Opponents of the Fiduciary Rule

!' !'

“President Trump has committed — and rightly so — to roll back unnecessary
regulations that eliminate jobs, inhibit job creation, or impose costs that
exceed their benefits...Certainly, it is important to ensure that savers and
retirees receive prudent investment advice, but doing so in a way that
limits choice and benefits lawyers is not what this administration
envisions.” ()

Alexander Acosta
Secretary of Labor

“While we are disappointed that the Department of Labor has chosen not
to further delay the rule until the department has completed a review of
the entire rule’s impact on investors, we appreciate Secretary Acosta’s
recognition of the rule’s negative impact and his desire to seek public
input.” @

~Sifma Company Statement

Tnvested in Amenca


https://www.wsj.com/articles/deregulators-must-follow-the-law-so-regulators-will-too-1495494029
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On June 8, 2017, the House of Representatives passed the Financial CHOICE Act - a bill to overhaul the Dodd-Frank financial reform law. The
Financial CHOICE Act also contained language that would effectively kill the DOL Fiduciary Rule. Although approved by the House,
Senate Democrats (who have more than enough votes to filibuster this legislation) have pledged that the Financial CHOICE Act will not get through
the Senate. ("

The Financial CHOICE Act will repeal the Department of Labor’s Fiduciary Rule
and will require the SEC to report to both the House Committee on Financial Services and
the Senate Committee on Banking, Housing and Urban Affairs on whether..?

* "Retail customers are being harmed because broker-dealers are held to a different

1 8 6 standard of conduct from that of investment advisors”

+ “Alternative remedies will reduce any confusion and harm to retail investors due to the
different standard of conduct”

2 3 3 votes

votes FOR AGAINST .

" Adoption of a uniform fiduciary standard would adversely impact the commissions of
broker-dealers or the availability of certain financial products and transactions”

*  "The adoption of a uniform fiduciary standard would adversely impact retail investors’
access to personalized and cost-effective investment advice or recommendations about

securities”

The Financial CHOICE Act  The “Wrong Choice Act”
will roll back excessive will eliminate important
financial regulations investor protections

“[The Financial CHOICE Act] takes away all of our
consumer protections...Before we had Dodd-Frank, a bank
that is insured by the taxpayers could go in and use their

customer’ money, take their customers’ money out to m
invest in risky bets and then when the bets go south, it’s m

the taxpayers that have to pick up the freight...Wake up,
America! | have talked with our Senators and they assured
me that this bill is dead on arrival.” 3)

Rep. David Scott
(D) Georgia

(1) InvestmentNews.com, “House passes bill that would kill DOL fiduciary rule.”
2) The Financial CHOICE Act.
(3)  Congressman David Scott’s website.


https://financialservices.house.gov/uploadedfiles/2017-04-24_financial_choice_act_of_2017_comprehensive_summary_final.pdf
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With President Trump's policy reversals in his first week in office and his promise to reduce government
regulations by at least 75% (", many people are expecting the DOL rule to be delayed, if not replaced. In

response to these new developments, there has been a wave of renewed efforts by advocates of the rule to see its
survival and implementation.

One option is for financial institutions who have already taken steps to “The election clearly reenergized those who are fighting to kill the rule. It

. . A N energized us accordingly to defend the rule...there is an added sense of
comply with the pending rule to publicly support the policy, as Sen. urgency now.” @
Elizabeth Warren inquired in her |etters. @

Companies Senator Warren Addressed in Her Letters Erlibaie g @

Director of Investor Protection
meriprse ) Fidelity [T] AMERITRADE RAYMOND

: Bankof America %%~
Allianz (i) Merrill Lynch % i Vanguard SYMETRA ,

BLACKROCK &
Morgan { inanci SUNTRUST . _
—p g 1 LPL Financial Another option for the DOL rule to survive is
= o x S . .
CapitalOne ) pMorgan Mnﬁ (# Prudential for the SEC and FINRA to implement a new
Compass  Tbank. I e VOYA <7 CAMBRIDGE regulatory standard for fiduciary duties. @
jones AA

5 f FOMMOJNJXHE;‘;}"T’EM " EPNC E M?’..SEM%'!‘H L‘:REF ETR\NS AMERICA?

"Given the work your company has already done to implement this important “I think [the DOL rule] is a question that’s best addressed on the federal level,
new role, | wanted to find out whether you will support the next which means by the SEC, if the DOL goes away. If the SEC chooses to address
administration’s efforts to reverse the significant progress your company, and

it, one of the things I'd like to see us do at FINRA is play a constructive role in
many companies industry-wide, have already made toward meeting this higher that process...to engage with the SEC and share our experience and help to
standard.” ? inform that rule-making.” 4

Robert Cook

N
President, CEO FI n ra 4

Senator Elizabeth Warren
(D) Massachusetts

(1) WSJ, “Trump asked CEOs for a plan” (4)  FinancialPlanning.com, “SEC could step up if DOL fiduciary rule is overturned”
2) Senator Warren's website

(3) FinancialPlanning.com, “As Trump takes power, fiduciary advocates renew defense of rule”


http://www.warren.senate.gov/files/documents/2017-01-19_Financial_firm_letters.pdf
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Fiduciary Duty

Google Searches of “Fiduciary” Despite the uncertainty of the DOL rule’s future, the regulation has elevated the
standards that financial advisors operate by and has also increased the
public’'s awareness of fiduciary duties. These trends suggest that the

90 desired effects of the DOL rule are here to stay, regardless of whether the actual
ruling gets repealed or not. The concept of fiduciary duty has gained traction

100

80
and attention; there was a spike in Google searches of the term “fiduciary” in the
70 months after the DOL rule was approved, and the concept was even featured in
60 an episode of Last Week Tonight with John Oliver. Some firms have started
- marketing campaigns based around the fiduciary rule, while other firms, such as
Bank of America’s Merrill Lynch, have even stated that they will comply with the
40 DOL rule even if it goes away. @
30
20 Geographic Distribution of Top 10 States with the Most
10 Google Searches Google Searches of “Fiduciary” "
0 100

SN > b > Q'\63 H o

N N N
S N I NI SIS
% v % v v U % U U v
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“It's not enough to just say you're a fiduciary anymore. There has been
raised awareness of fiduciary responsibility.” )

86
81 80 79 .
74
I I 67 66
Inn

DC CT AZ WI MA NY DE NH CA MN

Knut Rostad ‘ll INSTITUTE FOR

President THE FIDUCIARY STANDARD

“This rule is worth your time and attention, and worth your support. We
hope that you will stand on the side of America’s 75 million retirement
savers, not the firms with deep pockets who are lobbying you to protect
their bottom line.”

“Who you put your trust in matters. Independent Registered Investment
Advisors are professionals held to a fiduciary standard. They exist to
serve, not sell.” 4

Advertisement charles Advertisement a
February 2016 SCHWAB An open letter to President-elect Trump Betterment

(1) Google Trends. Numbers represent relative search interest to the highest point for a period of time, ~ (3) InvestmentNews.com, “Rumors of DOL fiduciary rule’s demise”
100 represents peak interest for the term while 50 reflects the term is half as popular ) InvestmentNews.com, “Barrage of Schwab ads”
2) WSJ, “The F-word never sounded so sweet” 5) Business Insider, “Hot investing startup wrote an open letter to Trump”


https://www.youtube.com/watch?v=gvZSpET11ZY
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Financial Outlay in Preparation of the DOL Rule ($ in mm) (1) (21 (3)

Companies are preparing for the DOL
o Principal o p

rule...regardless of the regulations’ future.

2= CAMBRIDGE $10

Firms across the industry, through various ways, are

signaling that they believe the DOL rule is — for the most Per year expenses

part — here to stay. While politicians are battling over the s8 $5 “One-time” expenses
fiduciary rule’s future, FinTech companies are rolling out @ PRIMERICA
new products and services that are designed to support
advisors’ compliance in anticipation of the rule, while some Ameriprise@
Financial

RIA firms are spending heavily in preparation of the Labor
Department's rule, come June 2017.

DOL-Focused Products & Partnerships

AVaMoneyGuidePro® ' ADVICENT

1%’]Eli}(trema

north

Xtrem ~¢0RION gENVESTNET'

FIDUCIARYORTIMIZER

highland

MoneyGuidePro’s Best
Interest Scout provides a
standardized process for

client discovery to help
advisors evaluate clients’
comprehensive financial

circumstances ®

Advicent has partnered
with North Highland to
provide clients with
DOL compliant
resources through
North Highland’s DOL
Fiduciary Foundations
Playbook (¢!

RiXtrema's
IRAFiduciaryOptimizer
quantifies and
documents the savings of
rolling over to an IRA
account

Orion has
launched the first
fee analyzer,
allowing advisors
to create custom
fee-benchmarks
and analyze the
reasonableness of
their fees 4

RiXtrema's
401KFiduciaryOptimizer
creates a unique proposal
for plan sponsors,
monitors fund
investments and
compares fees ®

Envestnet has
introduced its own
fiduciary toolkit to
enable its advisors

to capitalize on
the fiduciary

opportunity 7

(1) InvestmentNews.com, “Ameriprise spends $11 million” 4)
2) InvestmentNews.com, “Primerica expects to pay $4m — 5m per year” (5)
3) InvestmentNews.com, “Ameriprise spends another $7 mm in Q3" )

Per year expense estimates not available for Ameriprise and Cambridge  (7)

Company website

Envestnet press release

Business Wire, “Advicent Partners with North Highland”
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Regulatory Concerns

"The Securities and Exchange Commission today announced its Office of
Compliance Inspections and Examinations’ (OCIE) 2016 priorities...The
priorities reflect a continuing focus on protecting investors in ongoing risk
areas such as cybersecurity, microcap fraud, fee selection and reverse
churning.” 3

With the shifts in compensation structures from commission-based to
fee-based, both the SEC and FINRA have cited higher fees and
reverse churning as regulatory concerns. Several independent
brokers have already been fined $7.5 mm with an additional $2 mm in
restitutions for investing “advisory clients in mutual fund share classes
with 12b-1 fees instead of lower-fee share classes of the same funds

that were available without 12b-1 fees.” Reverse Churning (Fees)

Reverse churning is defined as “the practice of a financial advisor
placing an investor’s funds in a fee-based account for no reason
other than to collect the fee. These accounts require the investor
to pay a regular, fixed fee to the advisor, but it is often in
exchange for very little actual advice, trading or account activity.
Therefore, the advisory firm generates more revenue while the
customer does not receive any recognizable benefit.” )

“Any time we see a significant transfer of investors from one type of
account to another, we’re going to be interested in how that’s happening,
what the disclosures are and whether it’s in the best interest of the
investor.” 2

Kevin Goodman
Associate Director, Broker Dealer

In the news: Advisor Group 14! vs

Advisor Group recently announced a revamped platform strategy in

anticipation of the DOL rule. Key points of their strategies include... Churning (Commissions)

+  Continuation of commission based business with improved pricing

Enhancing the advisory platform through reduced fees and charges
Launching a new advisory product
Introducing a new mutual fund only, no-transaction fee platform
Launching an education program focused on compliance with the DOL rule
“"We are making a major investment in our advisors’ futures because
we believe in their potential for growth when provided with the
right platform, tools and pricing to serve the unique needs of all

According to the SEC, “churning occurs when a broker engages in
excessive buying and selling of securities in a customer’s account
chiefly to generate commissions that benefit the broker...Churning
is illegal and unethical.” ©

Fee-Based Account Growth (2

: il : . 28% 21% 19%
clients. We are squarely in their corner, standing behind them every 14% - ’ 8% ’
step of the way.”
Jamie Price Advisor Group
CEO, President -29%
2007 2008 2009 2010 2011 2012

(1) InvestmentNews.com, “SEC smacks three former AIG advisor group B-Ds” (4) Investopedia
2) WSJ, “SEC targets 'reverse churning’ by advisors” (5) SEC.gov
3) SEC Press Release, Jan. 11, 2016 ) Company press release
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Robo-Advisors

Along with the BIC exemption that does not apply to robo-
advisors, the “level fee provisions are not available for commission
or transaction-based compensation arrangements, or for
compensation structures that are limited to the sale of proprietary
products.”

This means that firms who acquired or launched their own robo
platforms — such as BlackRock or Schwab — in order to primarily sell
proprietary funds, must be careful to comply with the DOL rule.

Selected Independent Robo-Advisors
n o
o)

Betterment % HEDGEABLE

9@ WiseBanyan &wealthfront
il PERSONAL CAPITAL

“From our standpoint, we don't need to change. We view it as if [the
DOL rule] happens or doesn’t happen, our business shouldn’t
change.” ®

Matt Kane
Co-Founder

2 HEDGEABLE

(1) Federal Register, BIC Exemption
2) FinancialPlanning.com, “Fiduciary rule dictates asset manager robo-advisor plans”
(3) InvestmentNews.com, “Robo-advisors poised for DOL fiduciary rule”
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The BIC exemption does not apply to robo-advisors as “the
Department [of Labor] is of the view that the marketplace for robo-advice is
still evolving in ways that both appear to avoid conflicts of interest that
would violate the prohibited transaction rules and minimize cost.” M

“There is a big difference between independent robos and robo-

advisors attached to fund companies. Are you independent and choosing
the best and cheapest of otherwise interchangeable funds, or are you beholden to
funds otherwise associated with your firm?” 2

Seth Rosenbloom “
Legal Counsel Betterment

Investment Managers that have Acquired or Launched Robos

——9 E¥TRADE

Bankof America %% CEIP“E;',OHQ'

& Vanguard'  Merrill Lynch
45 UBS Morgan Fidelity

UBS SmartWealth BLACKROCKz

SEIZAID BDVAT 0TI DH3 ERCHAMTE ’ E N V E ST N ET
=

LEGG MASON Goldman

/’Z S, ‘h L nBAL ASSET MASASEN I ey
; Invesco CTlAA

Northwestern
Mutual
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Industry Landscape - Selected Category Examples

Financial Planning

. Provide advisors with
solutions to come up with
tailored, comprehensive
financial plans for clients

. Digital solutions are
typically customizable for
advisors to maintain and
promote their brand

RIA Custodians

. Provide safekeeping of
client assets and securities
for RIAs

. Support RIAs through mid-
and back-office functions

. Offer advisors products,
technology and resources
to help grow their
businesses

Online Client Engagement

. Facilitate the client
prospecting, data
gathering and onboarding
processes for advisors

B2B Robos

. Provide a number of digital
wealth management tools
(including full robo-
advisory services) to
individual financial advisors
as well as wealth
management firms

. Offerings are usually
provided on a white label
basis, which allows
traditional investment
managers to protect their
brand identity

Alternative Investment Fund
Platforms

. Provide a platform to
facilitate investments in
alternative assets

. Streamline the alternative
investment process

CRM

. Better manage advisors’
client base, which allows
them to focus on more
important tasks

Rebalancing

. Tax-efficient automated
rebalancing solutions to
simplify portfolio
management for advisors

Portfolio Mgmt. & Reporting

. Streamline the investment
management process

. Analyze portfolios to
enable advisors to make
informed investment
decisions

. Provide customizable, user-
friendly reports for client
meetings and requests

Alternative Investment Solutions
Providers

. Solutions that facilitate the
integration and
management of alternative
investments into portfolios

Data Aggregation

. Aggregate data from
multiple sources to provide
advisors with holistic views
of their business

FINANCIAL
TECHNOLOGY

PARTNERS

Portfolio Risk Management

Identify and quantify client
risk tolerance, allowing
advisors to make suitable
investment
recommendations and
align client expectations
with portfolios

Generate a suitable risk
profile for clients

B2B Digital Retirement Solutions

Post-Retirement

Provide automated digital
wealth management
solutions to employers,
RIAs and other service
providers, specifically
targeting retirement assets

Focused retirement
solutions for retirees

Compliance

Specialize in third-party
compliance solutions
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Industry Landscape - Selected Category Examples PARTNERS

B2B Robos Portfolio Mgmt. & Reporting Portfolio Risk Management
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U.S. WealthTech Geographic Distribution
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The U.S. is home to a wide variety of WealthTech companies,
with the highest concentration located in Silicon Valley and New York.
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Addepar PARTNERS

ENCIEC I Eric is the CEO of Addepar and leads the company on its mission to build the operating system

CEO for the financial world. Prior to Addepar, Eric spent almost seven years at Palantir Technologies
as one of its first twenty employees. Before his time at Palantir, Eric worked in the Fixed Income

A ADDEPAR Analytics group at Lehman Brothers, where he modeled, simulated and visualized data for a
wide variety of debt and credit instruments. Eric graduated from Columbia University where he
received a B.S. in Computer Science.

What was the vision behind starting Addepar?

+ Joe Lonsdale and | have spent our careers at the intersection of financial services and innovative technology. Since meeting and working together
at Palantir Technologies over a decade ago, we have been pushing the envelope to radically improve financial services, recognizing the need for
data and logic-based software.

+ Financial services have been largely unchanged by technology despite the fact that they are a foundational pillar of the global economy. It's true
that there have been innovations—in lending, payments, bitcoin, and robo-advice—but the technology and processes that power the core of the
financial system are woefully outdated. In many cases they were built before the Internet was a thing, and were built to solve a fundamentally
different set of problems than we face today.

*+ Investment and wealth management have been especially neglected, where decisions are still based on subjective factors instead of data-driven
insights. Why does one of the most important and impactful sectors in the world still rely on decades-old technology and conventions that are
notoriously prone to human error?

+ Addepar was founded in 2009 as an answer to this question, with a laser focus on empowering asset owners and their advisors to make more
informed investment decisions and mitigate unintended risks. This meant rethinking basic processes and building them around modern technology,
a platform where they can capture and aggregate data from multiple sources and then apply it in the most intuitive and impactful ways.

"Addepar was founded in 2009 as an answer to this question, with a laser focus on empowering
asset owners and their advisors to make more informed investment decisions and mitigate
unintended risks."”

4JR ADDEPAR
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Addepar (cont.)

Please describe Addepar’s services and how does the company fit into the broader
wealth management industry?

We weave ambitious technology and clean, complete data into intuitive products in order to empower
advisors to serve their clients in a more tailored way by improving the relevance, fit and outcomes of the
advice, products and services they offer. We want end clients to extract more meaning from their advisor
relationships and feel greater loyalty and appreciation as their own goals and objectives are better defined
and realized.

Today, Addepar provides portfolio management & reporting software and services.

Data aggregation and performance reporting are not new concepts. But we've reimagined the entire tech
stack below - we got the data right and we built to scale, in a secure way.

— 1. Comprehensive Data Aggregation and Reconciliation
— 2. Robust Data Modeling and Powerful Analytics

— 3. Customizable Reporting and Interactive Client Portal
— 4. Extensible Platform with AP| & Suite of Integrations

We also understand that adopting new technology can be a daunting process and are committed to
partnering with our clients every step of the way. There are six main components to our services program:

— 1. Implementation & Onboarding
— 2. Client Advocacy

— 3. Support

— 4. Addepar Academy

— 5. Practice Management

— 6. Alternatives Data Management

FINANCIAL
TECHNOLOGY

PARTNERS

“We want end
clients to extract
more meaning
from their advisor
relationships and
feel greater
loyalty and
appreciation as
their own goals
and objectives are
better defined
and realized.”

What is the strongest component of your value proposition? How are you winning such high profile clients as Morgan
Stanley?

*  We have proven that our unified data model can represent the details of the most complex investment portfolios -- across asset classes, alternatives
and ownership structures using the most granular data for positions, transactions and tax lots denominated in any currency. We built the
infrastructure that connects asset owners and their advisors to custody banks, fund administrators, market data providers and other technology
providers. We have taken on the huge challenge and responsibility to harden the finance ecosystem with a scalable, secure technology foundation.

And we have already amassed more high net worth assets than any other incumbent software platform.

Every single Addepar client uses the same product, platform and infrastructure. This is a critical detail, and an important milestone for Silicon Valley
innovation: it proves that bulge-bracket banks are willing to embrace cloud-based software with sensitive data in order to give their clients the best

possible experience.

4JR ADDEPAR
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Addepar (cont.)

To serve a large client base, Addepar must integrate with a large number of disparate partners (custodians, fund
admins, data providers, etc.) - how do you do this efficiently and in the most automated fashion?

*+ Let's use custodial data as one example. There is no universal format for custodial data: each custodian has its own way of representing holdings,
transactions, and tax lots, to varying levels of quality and completeness. Aggregating and reconciling this disparate data is a major challenge for
asset owners and advisors. Addepar has solved this problem by developing a standardized data format called Global Financial Format (GFF). The
JSON-based GFF encapsulates transactions, holdings, securities, tax lots, and related metadata from raw custodial files and translates them into
data that can be utilized by our application. By normalizing these data sets, Addepar can store and process financial information in a uniform
manner, enabling scalable reconciliation and validation checks.

"By democratizing
access to data
(with security as a
hard requirement),
we make it easier
for new companies
to build and
innovate, and
those with the best
ideas who execute
well and price right
simply win more
market share.”

4JR ADDEPAR

What does digital wealth management mean to you?

Addepar’s initial business strategy was to focus on constituencies who were the most underserved
by technology -- owners and advisors of complex, multi-asset class portfolios -- family offices,
wealth advisors HNW and UHNW clients and private banks. We have already amassed more high
net worth assets than any other incumbent software platform.

We find that many of the challenges we have solved for exist across the spectrum of advisors and
end clients spanning the retail, mass affluent, HNW or UHNW markets. Technology is the most
strategic underpinning of that ultimate client experience. It's on us as innovators to dress up or
tone down the core technology / products and tech-enabled services in various ways.

By taking old manual processes and automating and streamlining them, we get to make data and
relevant solutions more readily accessible, allowing clients and their advisors to make decisions in
a consistently data-driven way. This builds trust and confidence, and yields more favorable
outcomes. We need to be thoughtful in how we build these solutions.

In my view, we need to enable faster, more fundamental innovation across financial services --
which must be rooted in serving the client's needs first. By democratizing access to data (with
security as a hard requirement), we make it easier for new companies to build and innovate, and
those with the best ideas who execute well and price right simply win more market share.
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What has been your strategy regarding funding the business, including timing and investor types?

+ We're building Addepar with a long-term mission as our driving force. Our investors share our vision and recognize the level of ambition required to
shift the financial system to become truly data-driven. We're grateful to have backers who are pioneers and leaders in global finance and
technology, and we're driven to achieve an extraordinary outcome together.

What's the long term vision for the Company?

* As Addepar grows, it's our ambition to turn our platform into infrastructure that will serve as a hub to connect all aspects of global finance,
including asset owners, advisors, products, services, and all counterparties.

«  We're limited only by our creativity in the ways that we serve the owners of $120 trillion+ in assets and their advisors who have relied on people-
driven systems for decades. Our clients and partners are eager to dream and deliver with us, and we're engaging with them in earnest. This is a big
step towards our mission: to power the global financial system to efficiently allocate capital and mitigate risk.

As a disruptive force in the WealthTech space, what are the biggest challenges you face in growing the business?

*  We firmly believe that wealth management is built on trust. The best human advisors who strategically use technology will outperform and will
continue to do so for years to come. We're successful when we make these advisors smarter and more well equipped to serve their clients. As a
Silicon Valley-founded company, we're often seen as contrarian in our quest to empower the advisor first with technology and services, rather than
solve the entire problem with technology and automation. Our perennial challenge has been articulating what's truly different about the approach
we've taken versus more consumer-oriented WealthTech companies. Fortunately, our current clients help us make that point to the market.

“As Addepar grows, it's our ambition to turn our platform into infrastructure that will serve as a
hub to connect all aspects of global finance, including asset owners, advisors, products, services,
and all counterparties.”

4JR ADDEPAR
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James is the Founder and CEO of Artivest. Prior to founding Artivest, James served on the

James Waldinger ) ; , . .
g investment team and managed an emerging markets portfolio at Clarium Capital, a global

3 CEQ macro hedge fund. James has also worked at various internet startups in operational, advisory
> N\ and investment roles. With a diverse background, James grew up as an actor, interned at the
) @ ARTIVEST White House and was a NYC Urban Fellow on Rikers Island. He graduated from Yale, has a JD
: and MBA from Stanford and is licensed to practice law in New York.

What is the fundamental problem that Artivest is trying to solve in the wealth management space?

*+ Artivest is a technology platform that digitizes private equity and hedge fund investing for the high net worth channel. Artivest applies the user-
focused operations and technology of popular e-commerce platforms to the experience of investing in private alternatives. A single sign-on powers
diligence, subscription and ongoing reporting for financial advisors and their qualified clients.

What sets Artivest’s platform apart from other alternative

investment platforms? ; ; ; ;
P , ‘ . “Artivest is the only independent solution
« A number of players are trying to solve for the question of how to efficiently

and cost-effectively service smaller investors in private alternative funds. Before Comb'n’ng teChnO’ogyl operations,
Artivest, there were three types: placement agents who offer traditional capital comp'iance, manager research and

introduction for a fee but leave both |'r1vestor and fun'd with cumber§ome product structuring to provide a seamless
paperwork and reporting to navigate; tech-only providers that alleviate part of

the paperwork burden, e.g. by hosting documents online; and social experience for both investors and
networking platforms that introduce issuers and investors but neither offer sponsors of top private funds.”
institutional-caliber managers nor deploy a research team to select funds.

Artivest is the only independent solution combining technology, operations,

compliance, manager research and product structuring to provide a seamless

experience for both investors and sponsors of top private funds.

How can alternative investments enhance portfolios and help financial advisors build their business?

+ Private alternatives can offer two core benefits to portfolios: return enhancement and risk reduction. Wealthy investors already know this — if you
look at Tiger 21 investors as a benchmark, as of first quarter last year they were committing 23% of their assets to private equity. That's more than
they have allocated to stocks! Couple that with the fact that most wealthy individuals use more than one financial advisor and the question for the
FA becomes, how do | make sure my clients put their next incremental dollar with me vs. my competition? The answer is by looking beyond ETFs
and bond ladders, by offering a differentiator to improve portfolio outcomes—and by making the whole process easy.

I ARTIVEST
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In building an alternative investment ecosystem, who has been the most difficult to get on board: consumers, advisors,
or product providers? What are your selling points to each of these constituents?

*  We have been fortunate with our timing in that we haven't had to “create a market,” so to speak. Funds are actively searching for a way to
efficiently reach the HNW channel and appreciate that we offer a comprehensive solution combining expertise in distribution, technology, and
operations. Meanwhile, individual investors are demanding that their advisors offer compelling investment opportunities and that they use
technology to help them manage their wealth more effectively and more transparently. Advisors and advisory firms appreciate how we have
removed the “pain” from all parts of the investment lifecycle — qualifying the client, sharing marketing materials, effecting subscriptions and

integrating reporting results.

“Qur vision is that
Artivest becomes
the universal nexus
for all things
alternative
investments...”

What is the screening process to decide what products you make available on the
platform?

* Our Research and Diligence team conducts rigorous investment and operational due diligence on each
fund. Those that warrant a further look after initial screens are researched in depth, with areas of focus
including consistency and repeatability of strategy, team strength and stability, and dynamics of prior
investments. Quality is very important to us, since there is such a large performance gap between funds
in the alternative space. We'd rather have just a few high-quality funds on the platform than take a
supermarket approach.

What is the biggest challenge you face in digitizing what have historically been face-
to-face and paper-based interactions / relationships?

* We have worked hard on creating a platform that digitizes only the tasks where the human touch does
not add value. So far, no one at our fund partners has expressed any nostalgia for their long days of
manipulating Excel spreadsheets and fax machines, for example. On the other hand, funds and advisors
have expressed relief at having more time to talk to clients about actual wealth management, as opposed
to correcting the third mistake on page 72 of a subscription document.

What's the long term vision for the Company? What new products and services will you be offering in the coming

years?

»  Our vision is that Artivest becomes the universal nexus for all things alternative investments, whether or not an intermediary is involved, whether
that intermediary is part of a big bank or a small independent shop, and whether the product is a private placement or a registered investment

contract.

I ARTIVEST
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Clint co-founded Backstop Solutions in 2003 and has helped guide the company for the past 10

Clint Coghill years as Chairman of the Board before pivoting into the CEO position to lead the company.

CEO Before Clint co-founded Backstop Solutions, he was the CIO of a Chicago-based hedge fund,
\ Coghill Capital Management. Clint also leads several philanthropic efforts: the Coghill Family

LEI EOAI(_:L}J('I'SIEONEQ Foundation and the Environmental Impact Initiative. Clint attended the University of Arizona,

where he received his Bachelor's Degree in Business Administration, and also the London
Business School, where he received his M.B.A.

What was the vision behind founding Backstop Solutions? What are the fundamental problems you are trying to solve

for your clients?

+ 13 years ago, | was running a hedge fund and drowning in intensely manual business processes. There did not exist any platforms tailored to the
alternative investments industry that would enable me to easily do things like track meetings with prospective investors and then manage them as
accounts once they became investors. When | founded Backstop Solutions, it was with the vision of integrating all of the underlying business

processes and workflows into a single platform, creating valuable time savings and productivity enhancements for the alternative investments
industry.

What key technologies are you leveraging in order to deliver a differentiated solution?

*  We built Backstop as an entirely cloud-based solution with a multi-tenant Software-as-a-Service architecture. We also have a library of REST APls
that enable easy integration with other applications heavily leveraged by the alternative investment industry.

How does technology continue to create competitive advantages in this market?

* Since our founding, we have evolved our technology organically and through acquisition to solve for many of the primary needs of the institutional
investment industry including research management, portfolio management, accounting (for asset owners), customer relationship management
(CRM), investor relations, and secure communication via email and portal. This provides Backstop two important competitive advantages: greater
agility over horizontally-focused solutions that are not tailored to the specific process of the alternative investment industry and therefore require a
great deal of customization; and greater breadth against standalone point solutions that are not as comprehensive and require the purchase of
more solutions to accomplish the same goals.

“When | founded Backstop Solutions, it was with the vision of integrating all of the underlying
business processes and workflows into a single platform, creating valuable time savings and
productivity enhancements for the alternative investments industry. ”

I_E] BACKSTOP*
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What is the strongest component of your value proposition? How are you winning clients?

* The strongest component of our value proposition is the breadth and depth of our solutions, coupled with robust, high-touch service and support
that translate into daily client value. We win clients through the combination of our single-industry focus, our support, and our strong reputation in
this space.

When you win clients, are you typically replacing homegrown solutions or existing competitive solutions?
+  We are typically replacing homegrown solutions that involve multiple spreadsheets, manual processes, and time-intensive workflows.

What key processes in the industry are the most difficult to digitize?

*+ The alternative investments industry is unique in the interdependency of its business processes. For example, for asset managers, a standalone CRM
is not enough because once prospects become investors, they need to be connected to accounts and then serviced properly. Therefore, digitizing
and integrating prospect management with account management becomes of paramount importance. Similarly for asset owners, researching
managers will eventually lead to decisions to invest in those managers, creating the need to closely integrate research management with portfolio
management so that risks across the entire portfolio can be aggregated and understood. In summary, the individual processes are difficult to
digitize, but even more difficult is the automation of the interconnections between those processes - this affects multiple downstream teams, which
is why decisions about technology platforms cannot be made within a vacuum, or without cross-functional collaboration (i.e., sales and marketing
with investor relations, research management with portfolio management and accounting, etc.).

What are the biggest challenges you face in running a dynamic, fast growing “The biggest
business?

+ The biggest challenges stem from scaling up to meet the demands of a growing client base
while simultaneously staying ahead of the innovation curve.

challenges stem
from scaling up to
meet the demands

What's the long term vision for the Company? What new products and of a growing client

services will you be offering in the coming years? base while

* Westrive to become the dc?minan.t cloud .prodgctivity suite for the alternativg investment s,‘mu’taneous’y
industry. To that end, we will continue to identify the biggest obstacles to agility faced by . head of th
asset owners and asset managers and work with our client and industry partners to solve for staying ahead of the
them using our high touch, high technology engagement and service model. Integration is a innovation curve.”

current area of focused development, and we look forward to bringing a richer information set
to our clients through a single unified suite.

I[_.:l BACKSTOP®
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Olivier Dellenbach Olivier has .been the.CEO 9f eFront since. he‘first founded the.company in 1999. Olivier.a.lread.y
CEO. Founder. President had extensive experience in th.e alternative investments and risk management space, giving him
¢ ! the knowledge required to guide the strategic direction of the company while also ensuring

innovation remained a core company value. Before starting eFront, Olivier co-founded NAT
8 ronl‘ Systemes in 1987, which was then sold to Cognicase in 1998. Olivier graduated from Ecole

Polytechnique, a prestigious European engineering school.

What was the vision behind founding eFront? What are the fundamental problems you are trying to solve for your
clients?

* The Company was created towards the end of the internet bubble at a time when VC managers started to turn to IT systems to help them track
their investments more rigorously, make better-informed decisions and report more professionally to their investors. eFront chose to specialize in
Alternative Investments management to ensure the highest possible sector-relevance and focus. We seek to bring the latest technology innovations
together with sharp functional expertise to create high-performing and user-friendly softwares for the benefit of investors in Alternatives.

What key technologies are you leveraging in order to deliver your solutions?

,, 5

. Sl Ch.OSG to spec:ahze + From the beginning we chose to develop 100% web-based applications to allow our clients to

in Alternative Investments access our systems wherever they sit or travel. We leveraged standard Microsoft .NET

management to ensure the technologies to develop largely self-sufficient applications. We have also continuously

highest ibl e adapted our softwares to technology evolutions: we are now in the third generation of our
Ighest possibié sector underlying technology framework, we have developed numerous new sophisticated

relevance and focus.” technologies such as advanced analytics and dashboarding, and can deploy our solutions in

the cloud, on premise or host them.

What is the strongest component of your value proposition? How are you winning clients?

+ We are uniquely positioned, serving both the Buy (LPs) & the Sell side (GPs) of the industry with a very different value proposition. We offer LPs
solutions to track their positions in Alternatives, to measure their performance and to assess the risk of their portfolios. We offer GPs an end-to-end,
front-to-back suite of solutions to manage all their investment activity from Fund Raising to Investors Reporting, with a center of gravity around fund
accounting. Serving both sides is helping us better understand how to help GPs to provide better information to their Clients (LPs) — a unique Value
proposition in our industry. Our clients appreciate both the relevance of each of our software individually and the fact that they can operate as a full
solution suite covering all of their Alternative Investments management needs, and constantly innovating with new features and technologies. The
fact that we are the established market leader with about 21 offices close to our over 850 clients around the world is also reassuring for prospective
clients when it comes to choosing a credible and committed software partner.

efront
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When you win clients, are you typically replacing homegrown solutions or existing competitive solutions?

»  We estimate that only 50% of today’s Alternative Investments software needs are currently covered by actual softwares like ours. Investors are still
largely unequipped. As a result, in most cases we are replacing Excel or sub-optimal internal developments. In some cases, we also allow our clients
to internalize a service rendered by fund administrators or advisors. However, we also see an emerging trend for software upgrades to replace old

legacy systems, as investors start to realize the power and benefits of the most recent solutions. In those cases we migrate clients from legacy
competing systems.

What key processes in the industry are the most difficult to digitize?

+ There is a strong demand from LPs to have access to information through standard data templates. However many GPs are still very reluctant to
provide information in this way, mostly because they believe that standard information deprecates the value that they provide.

What are the biggest challenges you face in running a fast growing, global business?

* Attracting talents with a strong business expertise and an appetite to work for a software vendor is by far our biggest challenge. Our market
leadership, global presence, financial health and private-equity backing definitely helps, but the fight for talent is fierce in the FinTech space.

What'’s the long term vision for the Company? What new products and services will you be offering in the coming
years?

*  We believe there is a huge opportunity to facilitate the automated exchange of data and information in the Alternatives ecosystem. Obviously
selling to GPs the tools to produce information and to LPs the tools to consume this information puts us in a very good position to build this
infrastructure.

“We also see an emerging trend for software upgrades to replace old legacy systems, as investors
start to realize the power and benefits of the most recent solutions”

efront
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John Wise is the co-founder and CEO of InvestCloud. He is a serial entrepreneur, having co-
John Wise founded several companies before starting InvestCloud. John's latest endeavor prior to
CEO, Co-founder InvestCloud was Netik, an internet integration solution, where he served as CEO and co-
founder. Netik was sold to Bank of New York in 2005. Before that, John founded (and co-
founded) TCA Syntec and Synergo Technology. John attended Oxford Technical College and
also received a double honors degree in cybernetics and computer science from Reading
University in England.

investcloud

What was the vision behind founding InvestCloud? Has that vision evolved over time?

Our vision from the beginning in a Californian garage has been that any investment manager can have access to a first-class, integrated digital
investment platform through the cloud with InvestCloud. We do this through digital empowerment. That is, InvestCloud's digital platform is
designed to empower money owners and money managers to make better decisions using better information. Today our client base includes nearly
700 wealth managers, institutional investors, institutional asset managers, family offices, asset services companies, financial platforms & banks of
varying sizes, with hundreds of thousands of end users.

The reason this vision has been achievable is because our technology enables it. Data is flexibly aggregated, managed and used for informational
purposes by InvestCloud's Digital Warehouse, which models both structured and unstructured data in an extended and extensible way to provide a
single version of the integrated truth (SVOTIT). In addition, we use a product configuration platform called Programs Writing Programs (PWP), which
is a code generator that enables a designer or business analyst to do the work of 50 programmers. Product designers have used PWP and our
Digital Warehouse to create nearly 6,000 data views curated into several hundred apps in our app store.

As a result of InvestCloud’s Digital Warehouse and PWP, our platform was built from day one to support sustainable product customization. There is
a huge advantage of that when it comes to traditional software delivery —i.e., greater flexibility, lower cost and faster time to market. However, the
leverage has become even more apparent as we've begun putting the product development platform into the hands of professional services
partners like PwC as well as of our clients.

A part of our vision that has become especially important now is that every company can have a Robo or digital advice offering to accommodate
the growing online mobile industry. Within weeks our clients can have competitive products in comparative styles to leading Robos. As we have not
hard-coded, it allows this extreme flexibility.

“Our vision from the beginning in a Californian garage has been that any investment manager can
have access to a first-class, integrated digital investment platform through the cloud...”

investcloud
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What are the key challenges you are trying to solve for your clients in the investment management industry?

* Ina phrase, InvestCloud is on a mission to eradicate the evils of monolithic, ugly enterprise applications, in which data is everywhere, with archaic
and fragmented access. This situation leads to unnecessary cost and time wastage, and ridiculous use of Excel to bridge gaps - not to mention, the
user experience is horrid.

+ But these are only the symptoms. The problem is more deeply rooted. It is an approach problem, in that software is traditionally hard coded,
meaning it's inflexible, doesn’t adapt and doesn’t customize sustainably.

* In addition, monolithic technology used to mean that you had to choose between new solutions and maintaining historical investments. Instead,
InvestCloud overlays and can coexist with heritage investments, which means clients can keep the investments they’ve made and they like but
likewise harness the best that modern technology has to offer. This is evolution instead of revolution.

How is InvestCloud different from other technology providers to the industry?

* InvestCloud is the only company whose products are based on generated code — provided by
our PWP technology. Without hard-coding to get in the way, InvestCloud'’s digital platform can
be sustainably customized for quick, adaptable, frictionless deployment. This greatly enhances

the possibilities of the digital experience. .
“InvestCloud is on a

mission to eradicate the
evils of monolithic, ugly

* The form this takes is myriad — from client portals and advisor portals, to mobile apps, to trading
and accounting portals, to advanced analytics portals.

* In addition, InvestCloud has taken technology empowerment to the far extreme — opening

Innovation Centers that give clients the power in product development. The Innovation Centers enterprise aPP’icaﬁonS,
by InvestCloud are fourth-generation incubators and accelerators, providing: in which data is
1. Physical space in creative hubs for focused teams of collaborators to develop ideas and everywhere, with archaic
product; and fragmented access.”

2. Access to InvestCloud mentors embedded in the Innovation Centers;
3. Market distribution channels; and

4. InvestCloud's full digital platform for product development.

investcloud
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InvestCloud offers both front and back office solutions for a wide spectrum of players
in the industry including wealth managers, robo-advisors, institutional investors and
asset allocators --- how are you able to provide best-of-breed solutions for so many

areas of the market? “The investment
+ Our segment and use case coverage are really testaments to the power of the Digital Warehouse and PWP.

On the one hand, we have a single, unified data model that is both extended and extensible. That means it ':nanagen?ent.
covers a wide range of both structured (traditional) and unstructured data (e.g., Tweets, documents, mdustry is still
images, etc.) as Well‘as enabling clients to enhance it as thg use case dgmands. Data is brought into the waking up to the
Digital Warehouse via a Common Interface - i.e., standardized and validated upon entry.

*+ On the other hand, PWP enables endless platform possibilities, because hard-coding is no longer an need to Comp’ete’y
impediment. And finally, every one of the apps in our app store are pre-integrated into the digital digitize,,,”

warehouse and hyper-modular. This Lego™:-like approach means clients can draw upon a range of existing
applications and combine them in unique ways to support a range of use cases.

* In addition, we've made the R&D investment to curate our several hundred apps into standard products
that are optimized for particular market segments, all of which are nonetheless customizable to ensure
brand compliance and optimal digital user experience.

Has the investment management industry woken up to the need to completely digitize or is there still a wake-up call

that needs to occur?

* The investment management industry is still waking up to the need to completely digitize. While “digital” is a prevalent buzz word in our industry,
many firms still don’t fully appreciate what it means to digitize — or don’t know how. But the train is coming, with only increasing fee compression.
And it's imperative that investment managers add more value to clients while cutting their costs, digitally. Getting there is really about two things:
the digital experience and digital automation.

+ The digital experience is all about making digital user experiences intuitive, involved and individual, so that both money owners and money
managers derive more value from portals. Intuitive is about concentrating the essential aspects. Portals should also be involved, in the sense that
they draw the user in (with news and curated content, relevant to the investment portfolio). For investment managers, this means providing digital
experiences that boost investor value. Individual means your own employees and your investors can have personalized experiences. Clients are far
from all being the same, so we shouldn’t treat them that way. The right answer is defining client personas and enabling them to self-select digital
experiences.

+ To digitize a platform, though, you need to abstract data to a level above. This is part of the standardized data model that is inherent in the Digital
Warehouse and the Common Interface. This abstraction of data allows us to control workflows in a digital way. The underlying systems remain
unchanged. As a complement to the enhanced digital experience, digital automation means using a proper digital platform to simultaneously
enhance the client digital experience while increasing the number of clients each advisor or portfolio manager can manage. This requires bringing
automation to client engagement, account onboarding, client reporting and client management, among other functions.

investcloud
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How do you see the evolution of human advice and robo-advisors?

The human-less Robo experience works for a certain contingent of the population. But that contingent generally does not include the HNW and
UHNW demographics. At a certain wealth level, people demand access to people. And even among mass affluent millennials, people value
episodic 'life’ advice and goals-based planning in a different way than increasingly commoditized investment advice.

In addition, while pure Robos focused primarily on millennials and the mass affluent have got traction, these investors will look to graduate to hybrid
models over time. So in order to capture generational wealth transfer, pure Robos alone aren't sufficient for the marketplace.

As a result, human-powered digital advice will continue to have a critical place in the tapestry of investment management. This is the hybrid model.
You see the largest banks adopting precisely this model as the next evolution of digital wealth advice — some of which InvestCloud is powering.

The next step for the digital advice model is to mature on-demand advice as part of the digital client portal experience (through video chat, co-
browsing and the like). We're seeing increased interest in this space.

What is the long-term vision for the company? What new products and solutions are on the

horizon?
“The next step for * We're a full-stack provider. From the earliest of times, we believed that every component for the financial industry
the digital advice including wealth management would be provided through the cloud. That constitutes multiple technologies that
. the client ultimately doesn’t see. Logistically, an iPhone has many processors and tech inside that the consumer
model is to doesn’t need to see. In the cloud we can provide the flexibility without losing any of the functionality.
mature on- + Going forward, we are leveraging this approach and our unique digital platform to continue to broaden our app

demand advice...”

universe. These hyper-modular apps are both those that we're continuing to build ourselves as well as third-party
apps built in our Innovation Centers for our platform. Some early innovators working in our Innovation Centers
include teams focused on enhanced tax efficiency, better trading tools and support of specific and emergent
CRM use cases.

As a disruptive force in the WealthTech space, what are the biggest challenges you face in growing the business?

Although we are disruptive in the sense that we have a different approach, we're also providing everyone with an evolutionary roadmap from where
they are technologically today to get to a better future state. Indeed, to handle many of the world’s largest banks we've invested into the
Innovation Center to train people to implement InvestCloud's digital platform themselves, which is a crucial enabler. So while our Professional
Services team can be deployed, you can also do it yourself.

It wasn't immediately obvious how to enable in this way, however. After several years spent building and delivering product to our clients ourselves,
we realized that partners and clients wanted to get into the driver’s seat of product development and deployment. Our challenge was how to do
that in a structured manner. Hence the Innovation Center was born. We conquered the challenge by building Innovation Centers in 3 major global
hubs and installing some of our best minds in those Innovation Centers. And we have more to come soon in additional cities around the world.
More specifically, we limit each team to no more than 6 people for no more than 6 months to ensure rigorous focus on success. This is exactly how
we've always delivered — going back to the garage. It's just that now we've cracked the nut on how to make that experience possible to partners
and clients as well. This is the dream of empowerment, truly fulfilled.

investcloud
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Rob Foregger is Co-Founder and Executive Vice President of NextCapital. Prior to co-founding
NextCapital, he co-founded Personal Capital, served as the President of Fidelity Investments
Personal Trust Company and SVP of Banking Services. Rob co-founded and served as COO of
EverBank.com, one of the nation's leading online banks. Rob received a degree in business
administration from the University of Vermont.

Where are you seeing the greatest demand for NextCapital’s services?

*  Whether or not the Dol Fiduciary Rule is repealed, scalable advice is the future-state model of the investment industry.

* Regulatory disruption, coupled with technology, consumer and industry change, is shifting the industry away from mutual fund “product
manufacturing” and towards “advice manufacturing.” The aforementioned changes are driving massive demand for what we do-- enterprise digital
advice.

* Most institutions that work with NextCapital have a few things in common.

— First, they seek to provide scalable retirement advice inside and outside the $7 trillion defined contribution market.

— Second, they want fully integrated planning, advice and managed accounts solutions, not a fragmented group of financial tools.

— Third, they seek to deliver a truly differentiated digital advice offering, configured to their unique business and channel strategy, investment
methodology, and user experience.

With the B2B robo model becoming more prevalent, how is NextCapital positioning itself to remain differentiated?
* While there are several great companies doing digital advice, in some form or another, NextCapital has several distinguishing factors:

— Enterprise Approach: First and foremost, NextCapital is laser-focused on Enterprise Digital Advice, meaning we enable “Fortune 50"
partners to deliver digital advice across multiple strategic channels. Examples of some of the world-class brands that do business with
NextCapital include John Hancock, Russell Investments, State Street Global Advisors and Transamerica.

— 401k + Retail: NextCapital is one of the only digital advice providers that can provide holistic planning, advice, and managed accounts
inside and outside of the 401k.

— Full Partner Configuration: NextCapital enables institutional partners to bring to market a full-stack digital advice solution that is specifically
built to support the demanding configuration requirement of large institutions rapidly and cost-effectively . As aforementioned,
configurability includes:

o Customer user experience . .

o Proprietary or third party investment methodology “Scalable advice is the future-state

o Self-service and advisor-assisted service models g g ”
model of the investment industry.

o Multi-channel- supporting 401k, IRA and retail brokerage accounts Y

o Integrations with 401k record keeping systems and retail custodians

nextcapital



WealthTech - CEO Interviews FINANCIAL

TECHNOLOGY

PARTNERS

NextCapital (cont.)

With the wealth management industry becoming more digitized over time,
“We see a very significant will you be moving down market, targeting smaller institutions vs. the

opportunity to grow our large financial institutions you have historically targeted?

digita’ advice p’atform e In a.nutshell, Nextcapital’s five-year strategy is to win the retirement market, penetrate the

globally — with more than advisory/intermediary channel and prepare to go global.

two-thirds of the d,’g,’ta’ It would be more accurate to describe NextCapital as moving into new markets, rather than
“down market.” Specifically, we see a large opportunity in the intermediary, or financial

advice grOWth over the advisory market. While the large retirement providers we work with are seeking a full-stack

next ten years coming digital advice platform, the financial advisory market is often in need of platform
outside of the U.S. we components-- not the full solution. By way of example, our partnership with State Street
e Global Advisors enables them to deliver and manage custom portfolio models for financial

continue to prepare our advisors. We think this is a very interesting opportunity as large assets managers seek new
p’atform for global ways to deliver personalized investment management to the intermediary market.
readiness.” + Eventually, we see a very significant opportunity to grow our digital advice platform

globally — with more than two-thirds of the digital advice growth over the next ten years
coming outside of the U.S. we continue to prepare our platform for global readiness.

How do you see the B2C robo market evolving vs B2B robo market?

* Over the past two decades, the retail financial services industry has gone through profound digital transformations; the shift from traditional to
online banking, the shift from traditional to online brokerage, and now, the shift from traditional to digital advice.

*  While a handful of B2C digital advice players can survive and thrive as stand-alone entities — such as Betterment and Personal Capital — we believe
the large industry incumbents will win the lion’s share of the digital advice opportunity. My guess is that the funding window for new B2C robos
will continue to close, and venture money will focus almost exclusively on B2B digital advice platforms.

+ The real disruption opportunity is for NextCapital to empower leading financial institutions to bring to market a differentiated digital advice solution
via their trusted brands — both inside and outside the 401k plan.

nextcapital
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What are you seeing as the key problems that “WealthTech” can solve in

the industry? “Irrespective of whether or

* There are several large societal problems that “WealthTech” can solve in the industry today. not the pending Dol

+ From an institution perspective, WealthTech can help institutions cope with the i) Fiduciary rule lives or dies,
aforementioned shift from investment product manufacturing to advice manufacturing, i) the industry is rap,‘d’y
regulatory change, such as the pending Dol Fiduciary Rule, iii) increased complexity in . d th
compliance management, to name a few. moving toward the

H e ”
+ From a consumer perspective, WealthTech can provide numerous benefits as well, including ﬁduaary model.

but not limited to; i) gaining access to world-class investment advice, ii) improved retirement
outcomes, iii) lower cost access to financial services, and iv) increased financial transparency,
to name a few of the critical benefits of WealthTech.

What are your thoughts around the DOL rule and how it all plays out? How is NextCapital responding?

* The pending, but at-risk, new Dol Fiduciary Standard is perhaps the biggest financial regulatory change since the repeal of Glass-Steagall. The new
Dol Fiduciary Rule is laser-focused on delivering a best interest standard of care to all Americans saving for Retirement. This is a Rule specifically
addressing the $7 trillion in defined contribution plans and the $7 trillion in IRAs — together this sensibly protects more than 40% of all financial
assets of American investors.

*  While not perfect, the new Fiduciary Rule wrings out conflicted advice and excessive cost out of the retirement investment industry. The Rule also
focuses on aligning the consumer and the industry, much the way you would expect a doctor to provide you with non-conflicted medical advice.
Think Hippocratic Oath for retirement savers.

* While the original lobbying efforts against the new Fiduciary Rule argued that the Rule would drive up cost and reduce access to investment advice
for regular Americans — we are witnessing the exact opposite in the marketplace. The rule is already directionally operating as advertised. More
specifically, the industry is witnessing unprecedented flows into low-cost index ETFs and funds, and many of the largest investment management
firms are rapidly rolling out personalized digital retirement advice solutions to all client segments, including the very small investor.

* | believe the industry has responded incredibly well to the challenges of implementing the new Rule, and we as an industry, should come together
and communicate to the incoming administration that this is a model for smart regulation.

* lIrrespective of whether or not the pending Dol Fiduciary rule lives or dies, the industry is rapidly moving toward the fiduciary model — and | think
we are likely to witness a unified fiduciary standard across retirement and non-retirement financial assets in the coming 3-5 years.

nextcapital
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What is the long-term vision for NextCapital? What new products or services are on the horizon?
+ Our business was founded on the simple vision, that all people deserve access to personalized objective and world-class advice.

+ To make this vision materialize, we realized early on that the most impactful way to effect this vision is to partner with the nation’s leading
investment management brands — and be the leading provider of enterprise digital advice.

* We continue to have an ambitious product roadmap. NextCapital continues to add functionality for our enterprise Digital Advice Platform
aggressively. In 2016, we rolled-out our retail model delivery platform, allowing financial advisors to cost-efficiently deliver custom models to their
clients. In TH17, we are rolling out our rollover IRA digital advice offering — seamlessly integrated into our partners’ 401(k) recordkeeping platforms.
On a forward looking basis, we will continue to develop major platform configurability enhancements, expanded advice capabilities, expanded
client-advisor collaboration tools, and expanded workflow capabilities to ensure our partners can operate in a hype cost-efficient manner.

+ From a long-term platform perspective, perhaps we have the potential to become the “Salesforce of digital advice”, delivering advice across a
broad-scope of client financial needs in a highly-configurable platform. We will be a global platform, delivering complex financial advice —
hopefully to a large percentage of the largest global investment management firms in the world.

*  We do not expect the demand for enterprise digital advice to let up anytime soon. According to a recent industry study, 70% of large financial
institutions will have selected a digital advice solution over the next 24 months — large investment management firms understand that the future of
the industry is digital.

“From a long-term platform perspective, perhaps we have the potential to become the ‘Salesforce
of digital advice,’ delivering advice across a broad-scope of client financial needs in a highly-
configurable platform.”

nextcapital
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Basil founded Novus in 2007 and serves as Novus’ Chairman and CEO. Basil started his career at Merrill
Lynch where he was responsible for over $4 billion in allocated capital across the Chemicals, Energy,
Basil Qunibi  Metals & Mining and Tobacco Industries. In 2004, Basil joined Ivy Asset Management to help build out Ivy’s
Chairman, credit focus and after two years joined the long/short equity team, responsible for over $6 billion in capital.
CEO Basil was disappointed with the industry’s over-reliance on historical return analysis and manager
NOVUS'( conversations as a foundation for research and decided to start Novus in 2007 to help investors make
: smarter, data-driven investment decisions. Basil graduated from the University of Virginia with a degree in
Economics. While at UVA, he founded Callscribe, the first company to transcribe quarterly earnings calls
and was part of the Mclntire Investment Institute, a student-run long/short fund.

What was the vision behind starting Novus? Please describe Novus’ services and how does the company fit into the
broader wealth management industry?

+ Our vision was to build a world-class platform to help investors make smarter investment decisions. Based on our experience investing in hedge
funds, we felt that the allocator community, representing over $100 trillion of AUM, was under-served from a data, analytics and technology basis
and felt there was a significant opportunity to fill that gap. Over the last 10 years, we have become the leading provider of portfolio intelligence to
the alternative investment industry with over $4 trillion dollars of allocator capital using our platform. We have also expanded to serve hedge funds
who use us as their comprehensive portfolio intelligence platform to measure performance, analyze attribution, manage risk and automate
reporting. Today, we help our clients see more data, process it faster and gain insights to make smarter investment decisions.

What key technologies are you leveraging in order to deliver a

. . 5
differentiated solution? "To day, we help our clients

*  We believe technology is core to the Novus platform and one of our key differentiators. In a see more data process it
world where the financial industry relies heavily on excel, we have developed a distributed, B
in-memory system and have coupled it with a parallelized calculation engine to bring in faster and gain lﬂSlghtS to
complex data sets across hundreds of providers, process it quickly, layer on hundreds of make smarter investment

thousands of calculations, and make it all available on an intuitive and customizable user
interface that offers clients the ability to conduct complex calculations and analysis in
seconds. The result is a system that empowers clients to do more analysis with more accuracy
than their competitors.

decisions.”

NOVUSs’
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Novus (cont.)

What is the strongest component of your value proposition? How are you winning clients?

*+ There are two distinct differentiators that set Novus apart from our competitors. The first is our maniacal focus on data. We don't just integrate
data, we take ownership of the process and help clients make the most of it. Second is our inventiveness, which given our scale, allows us to invest
in multi-year R&D projects that provide clients with new ways to slice and dice their portfolios, measure alpha and manage risk.

How do Novus’ analytic capabilities help portfolio managers improve their performance and justify their value over
passive investments?

+ Our mission since the beginning has been to ‘Give investors the power to measure and improve investment skill.” While we also focus on helping
clients gain significant operational efficiencies, our DNA is in helping them improve returns. For over 10 years, we've studied and investigated the
science behind alpha, and have developed numerous methodologies that over $4 trillion of AUM now rely on to make their manager selection,
portfolio construction and risk management decisions. Given the challenging environment for active management, we provide a foundation for both
sides of the ecosystem- allocators and managers — to be active about how they improve their returns.

How does Novus help its users manage “crowdedness”?

ST e e G e * We are the pioneer in overlap and crowdedness. Before Novus, no one measured it. To
start, we have parsed, cleaned and normalized the largest database of public regulatory

beginning has been to position-level filings across the world, created logical groupings across industry

‘Give investors the power participants, and have benchmarked every single portfolio and security based on the
quantity and quality of underlying shareholders. Crowdedness is a complex concept, and

to measure and improve so we allow our clients to analyze it in dozens of ways that adapt to the changing

investment skill.” While we investment landscape.

also focus on helping What has been your strategy regarding funding the business, including

clients gain significant timing and investor types?

operatlonal efficiencies, our + Our philosophy is to run the business conservatively, make smart investments and grow to

DNA is in helping them invest. To do this, we've had to be financially disciplined and say no more often than we
ping y P y

say yes. This has allowed us to approach our business with a long-term orientation. We are
also incredibly lucky to have great partners across our investor base, including Bain Capital
Ventures and Index Ventures who share our long-term perspective and vision for the
business

improve returns. ”

NOVUSs’
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What are the biggest challenges you face in running a dynamic, fast growing business?

* The biggest challenge for any software company is frankly doing what you think is best for your clients long-term, versus doing what results in daily
active usage. The former requires not only a long-term orientation and conviction in helping clients, but quite a bit of patience. The latter though, is
what drives your retention rates and client value perception. In addition, balancing what clients are asking for with new, innovative features and
concepts that do not currently exist is always a challenge because the latter is more uncertain and takes longer to monetize, but offers the greatest
opportunities for long-term growth.

What's the long-term vision for the Company? What new products and services will you be offering in the coming
years?

+ Our long-term vision is to help all investors do their jobs better, faster and more accurately. We're currently expanding our asset-class coverage

which will allow us to serve more clients and get into new markets. We're also developing a new product that we are excited to share with the
industry in 2018.

“The biggest challenge for any software company is frankly doing what you think is best for your
clients long-term, versus doing what results in daily active usage.”

NOVUSs’
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Columbia University. Joe is a world traveler, a bull-runner, an avid yogi and also a best-selling

TECHNOLOGY
United Capital PARTNERS
% 3 Joe Duran Joe is the founder and CEO of United Capital. Before founding United Capital, Joe was the
. 4 Founder, CEO President at GE Private Asset Management, where he joined after he sold Centurion Capital to
A & | General Electric in December of 2001. He received MBAs from both U.C. Berkeley and
v % @S UNITED CAPITAL o

PRIVATE WEALTH COUNSELING

author.
How is United Capital differentiated from other wealth
“We are the first firm to management firms?
measure and track people’s *  We are the first national financial life management company. We are the first
lives beyond investing.” firm to measure and track people’s lives beyond investing. We do this by

adding rigor, measurement, and technology into people’s lives.

How are you leveraging technology to improve your advisers’ capabilities and your client experience? How do you see
technology helping (or hurting) the value proposition of your advisers over the long-term?

+ First, we are using technology in the client experience by gamifying the way we interact with clients, which gives them a level of understanding
about the choices they are making.

+ Second, we use incredibly sophisticated diagnostic tools to help us understand and help the clients understand themselves and the consequences
of the choices they make.

*+ Third, in the client experience area, we are using mobile applications to help ensure that we are always in our clients’ pockets, right on their phone
whenever they have a financial question. On demand and geographically agnostic, so we are always present and on their mind.

+  We are using the technology to empower the middle office of the adviser to improve the productivity of the entire staff. Everything we do is very
streamlined. An adviser can work with a client beginning-to-end without ever having to pick up a pen and never having to double import any client
data. We are using technology to train everybody and enable on-demand advice at the clients’ convenience, anywhere in the world.

&\ NITER CAPITAL



WealthTech - CEO Interviews FINANCIAL

TECHNOLOGY

United Capital (cont.) PARTNERS

Why is FinLife Partners a game changer?

* It powers the human adviser's role. It clearly articulates why the adviser is earning their fee, it scales the operations of the office and it makes them
competitive in both the technological and client experience sense, anywhere within the financial services industry. It modernizes the entire client
experience and makes the adviser more relevant with their clients by connecting them to their everyday lives. It improves the entire operational
infrastructure necessary to operate, and it makes advisers bionic.

What are your key selling points in attracting advisers’ attention?

« | think most advisers today are the walking dead. They don't realize that charging 1 “[FinLife Partners]
percent to manage a portfolio is no longer a way to survive, nor is it sustainable in our modernizes the entire
industry. Yet, most good advisers still do not know how to become modern. This is a fully i . d
integrated, proven system that allows them to be relevant and important right now. client experience an
makes the adviser more

relevant with their clients
by connecting them to
their everyday lives.”

What key attributes do you look for when deciding to bring on an RIA for
FinLife Partners?

 First, an obsession for the client’s wellbeing. Second, a desire to be better today than you
were yesterday. Third, a willingness to evolve and partner with people who can make you
better.

How do you create a unified brand message and similar client experience across all of your advisers?

 First, you have to have a methodology that is consistent, scalable and trainable. That is what we've done for more than a decade, work to build a
method that is all of those things. Second, you need advisers who believe in it. Third, you need to certify that it is being delivered. Every year we
audit our offices. Our advisers are our partners, and we want to make sure we are giving them what they want.

UNITED CAPITAL

PRIVATE WEALTH COUNSELING
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Do you expect significant consolidation among RIA firms going forward? What role will United Capital play in this
process?

* Unquestionably, we will be accelerating consolidation because pricing is being challenged, investments and technology are going to have to surge
and most independent advisers do not have the resources they need to be successful. This trend is absolutely going to continue, and United
Capital will be a leader in unifying the best advisers in the country.

What are your thoughts around the Dol rule and how it all plays out? How is
“All they want from their United Capital responding?
adyviser is to know what they + We are looking into the implications. | think it will be a slower than expected launch, but
need to c:hange to make ulti.mately, everyone may end up under the fiduciary standard. We've passed the tipping
. . point, so there is no going back.
sure they can live the life

they want. This question is What are your clients’ biggest concerns about the changing market?

what advisers need to be . . e . ) :
" + There is only one question everyone asks when sitting with an adviser: “Am | okay? Can | live
able to answer. the life | want?” All they want from their adviser is to know what they need to change to make
sure they can live the life they want. This question is what advisers need to be able to answer.

How will pure play robo-advising platforms impact your business?

+ They will drive down pricing or investments, but ultimately, | view robo solutions no differently than | view ATMs at a bank; they are a utility.

What are your biggest day-to-day challenges in managing a fast growing business?
+ People. Asking myself do they have the willingness, ability and the capacity to do what | am asking them to do? That is the biggest challenge.

What'’s the long-term vision for the Company?

»  We are going to change the industry. We are going to be the leader in evolving our industry, which will be something that everyone working here
can be proud of. We are going to bring the "hot" back into the financial services industry, and we are going to go way beyond investing to truly
improve the way people live their lives. United Capital will be on everyone's radar.

UNITED CAPITAL

PRIVATE WEALTH COUNSELING
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Financings

Announced Date

06/26/17

06/26/17

06/19/17
06/08/17

05/09/17

04/26/17

02/13/17

02/06/17

01/19/17
12/15/16
12/07/16

11/21/16

11/18/16

10/31/16
09/20/16

09/20/16

08/03/16

08/01/16
07/28/16
07/19/16

06/29/16

06/04/16
05/16/16

Transaction Overview

RightCapital Secures $1.6 mm in Seed Financing Led by Camellia
Venture Capital

Trizic Secures $2.5 mm in Financing Led by PEAKé Investments
Scalable Capital Secures Financing from BlackRock

Addepar Secures $140 mm in Series D Financing Led by Valor Equity
Partners and 8VC

Solovis Secures $8 mm in Series A Financing from Edison Partners

Quovo Secures $10 mm in Series B Financing

Trizic Secures $3.3 mm in Financing Led by Freestyle Capital

Blooom Secures $9.2 mm in Series B Financing Led by QED Investors
and Commerce Ventures

InvestEdge Secures $5 mm in Debt Financing from Vistara Capital
iCapital Network Secures Financing from BlackRock
Vestorly Secures $8.5 mm in Financing Led by Richmond Management

True Link Secures $3.6 mm in Financing

AdvisorEngine (f.k.a. Vanare) Secures $20 mm in Series A Financing from

WisdomTree
Riskalyze Secures $20 mm in Financing from FTV Capital
InvestCloud Secures $25 mm in Financing from JP Morgan Chase & Co

Vestwell Secures $4.5 mm in Seed Financing

Axial Secures $14 mm in Series C Financing led by Edison Partners

RightCapital Secures $1 mm in Seed Financing Led by Camellia Venture
Capital

Smart Pension Secures Financing from LGIM

Guideline Secures $7 mm in Series A Financing by Propel Venture
Partners

ForUsAll Secures $9.5 mm in Series A Financing Led by Foundation
Capital

Smart Pension Secures Approximately $4.8 mm in Series A Financing
Mesitis Secures $2.4 mm in Financing

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Company

RightCapital

Trizic
Scalable Capital
Addepar

Solovis

Quovo

Trizic

Blooom

InvestEdge
iCapital Network
Vestorly

True Link

AdvisorEngine

Riskalyze
InvestCloud

Vestwell
AxialMarket

RightCapital
Smart Pension

Guideline Technologies

ForUsAll

Smart Pension
Mesitis Capital

Selected Buyers / Investors

Camellia Venture Capital; Undisclosed Investors

PEAK®6 Investments; Freestyle Capital;
Broadhaven Capital Partners; Commerce
Ventures

BlackRock
Valor Equity Partners; 8VC

Edison Partners; MissionOG; OCA Ventures;
Timberline Venture Partners; Northwestern
University; Cultivation Capital; Undisclosed
Investors

Napier Park Global Capital; F-Prime Capital;
FinTech Collective; Long Light Capital
Freestyle Capital; Broadhaven Capital Partners;
Commerce Ventures

QED Investors; Commerce Ventures; Allianz Life
Insurance Company of North America;
Nationwide; TTV Capital; KCRise Fund; UMB
Financial Corp.; Industry Ventures

Vistara Capital

BlackRock

Richmond Management; Sigma Prime Ventures
Kapor Capital; Initialized Capital; Symmetrical
Ventures; The Ziegler Link age Longevity Fund

Wisdomtree Investments

FTV Capital

JP Morgan Chase & Co

FinTech Collective; Commerce Ventures; F-Prime
Capital; Primary Venture Partners

Edison Partners; Comcast Ventures; First Round
Capital; Redwood Venture Partners

Camellia Venture Capital; Undisclosed Investors

Legal & General
Propel Venture Partners; Lerer Hippeau Ventures;
New Enterprise Associates

Foundation Capital

Undisclosed Investors
Undisclosed Investors

Amount

($mm)
$2

34
140

10

20

20
25

14
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Financings

Financings

Announced Date

05/16/16

05/10/16
04/12/16

03/29/16

02/22/16
02/04/16

01/27/16

01/19/16

12/17/15
12/11/15

10/16/15

10/08/15
09/23/15
09/17/15
09/01/15
08/17/15
07/31/15
06/05/15
05/06/15

05/04/15

04/23/15
04/01/15

Transaction Overview

SigFig Secures $40 mm in Financing

Bridge Financial Technology Secures $0.7 mm in Financing

Vestmark Secures $30 mm in Financing

Betterment Secures $100 mm in Series E Financing Led by Investment
AB Kinnevik

Vanare Secures $3.5 mm in Financing

Alkanza Secures $3 mm in Financing

Vestorly Secures $4.1 mm in Series A Financing Led by Sigma Prime
Ventures

Solovis Secures $3.25 mm in Financing Led by Edison Partners

NextCapital Secures $16 mm in Series B Financing Led by
AllianceBernstein, Manulife and Route 66 Ventures

Trizic Secures $2 mm in Financing
Blooom Announces $4 mm Series A Round Led by QED Investors

InvestCloud Secures $45 mm in Series B Financing from FTV Capital
Millennium Trust Secures Financing from Parthenon Capital Partners
Advizr Secures $1.7 mm in Financing

Quovo Secures $4.8 mm in Financing Led by Fintech Collective
Guideline Technologies Acquires Seed Funding

CAIS Secures $4 mm in Financing Led by Square Peg

Mesitis Secures $3 mm in Series A Financing

Trizic Secures $2 mm in Seed Financing From Operative Capital
Artivest Secures $15 mm in Series A Financing Led by Kohlberg Kravis
Roberts & Co.

SigFig Secures $1 mm in Financing from NYCA Partners

Vanare Secures $3.64 mm in Seed Financing

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Company

SigFig

Bridge Financial Technology

Vestmark
Betterment
AdvisorEngine

Alkanza

Vestorly

Solovis

NextCapital
Trizic
Blooom

InvestCloud

Millennium Trust
Advizr

Quovo

Guideline Technologies
CAIS

Mesitis Capital

Trizic

Artivest

SigFig
AdvisorEngine

Selected Buyers / Investors

UBS; Comerica, Inc.; Santander Innoventures;
New York Life Insurance Co; Eaton Vance Corp.;
DCM; Union Square Ventures; Bain Capital
Ventures; NYCA Partners

Undisclosed Investors

Undisclosed Investors

Investment AB Kinnevik; Bessemer Venture
Partners; Anthemis Group; Menlo Ventures;
Francisco Partners

Undisclosed Investors

Undisclosed Investors

Sigma Prime Ventures; Undisclosed Investors

Edison Partners; MissionOG; OCA Ventures;
Timberline Venture Partners; Northwestern
University

AllianceBernstein; Manulife Financial Corporation;
Route 66 Ventures

Undisclosed Investors

QED Investors; DST Systems; Commerce
Ventures; Hyde Park Venture Partners; UMB
Financial Corp.

FTV Capital
Parthenon Capital Partners

Undisclosed Investors

FinTech Collective; Long Light Capital;
Undisclosed Investors

Undisclosed Investors
Square Peg Ventures
Undisclosed Investors

Operative Capital

Kohlberg Kravis Roberts & Co.; FinTech
Collective; RRE Ventures; NYCA Partners;
Anthemis Group; Signatures Capital; Undisclosed
Investors

NYCA Partners

North Capital; Undisclosed Investors

Amount

($mm)

$40

<1

30

100

45

na

N W s N U,
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Announced Date Transaction Overview Company Selected Buyers / Investors l[\;]mo:"r:‘]t
04/01/15 CIearServe.Secures Series A Financing from Flatiron Investors ClearServe Flatiron Investors; SenaHill Partners na
and SenaHill Partners
Francisco Partners; Northwestern Mutual Capital;
02/19/15 Betterment Secures $60 mm in Financing Led by Francisco Partners Betterment Menlo Ventures; Bessemer Venture Partners; $60
Undisclosed Investors
01/21/15 True .Link Financial Secures $3.4 mm in Financing Led by Cambia Health True Link Cambia Hgalth Solutions; Kapor Capital; 3
Solutions Collaborative Fund; Generator Ventures
01/15/15 Artivest Secures Seed Financing from FinTech Collective Artivest FinTech Collective Na
01/14/15 Riskalyze Secures $2.1 mm in Financing Riskalyze Undisclosed Investors 2
12/14/14 ForUsAll Secures $3.34 mm in Financing ForUsAll Foundation Capital 3
12/04/14 North Capital Investment Technology Secures $1 mm in Seed Financing North Capital Investment Technology Gregn Visor Capital; Jo; Karlani Capital; 1
Undisclosed Investors
12/03/14 iQuantifi Secures $1 mm in Financing iQuantifi Undisclosed Investors 1
11/03/14 Trizic Secures $1 mm in Financing Trizic Undisclosed Investors 1
I R . e Eaton Partners; Capstone Partners; Credit Suisse;
" H ; ?
10/22/14 ;:Eiiavzfsllzl:ljigwg:l;jecures $9.25 mm in Financing Led by Credit Suisse?s iCapital Network Evercore Partners; Park Hill; Pivot Investment 9
P Partners; Monument Group; Gen Il Fund Services
10/02/14 Yodlee Raises Approximately $75 mm in its IPO Yodlee Undisclosed Investors 75
NextCapital Secures $6 mm in Financing Led by Transamerica Ventures Iransamerica Ventures; Russell Investments;
09/03/14 NextCapital Kelvingrove Partners; Vermont Seed Capital 6
and Russell Investments . R
Fund; FinTech Collective
09/01/14 Hedgeable Secures $1.8 mm in Financing from Route 66 Ventures Hedgeable Route 66 Ventures 2
08/20/14 Madrone Secures Financing from Green Visor Capital Madrone Green Visor Capital na
08/14/14 Wealth Access Secures Financing from Cultivation Capital Wealth Access Cultivation Capital na
08/12/14 Axial Secures $11 mm in Series B Led by Comcast Ventures AxialMarket Comcast Ventur(—,Ts; First Round Capital; Redpoint 11
Ventures; SenaHill Partners
07/10/14 iCapital Network Secures $5.56 mm in Financing iCapital Network Undisclosed Investors 6
. . I . . Comerica, Inc.; ORIX Ventures; BBH Capital
06/23/14 Scivantage Secures $5 mm in Equity Financing Scivantage Partners; Edison Partners 5
05/21/14 EﬂaudreAdwsor Secures $15.5 mm in Financing Led by Canvas Venture FutureAdvisor Morgenthaler; Sequoia Capital 16
05/13/14 ﬁ:g:glir Secures $50 mm in Series C Financing Led by Valor Equity Addepar Valor Equity Partners; Formation 8 50
05/05/14 WealthEngine Secures $7 mm in Series B Financing WealthEngine HKB Capital; Streamlined Ventures; Novak Biddle 7
Venture Partners
05/01/14 Vanare Secures $0.3 mm in Financing AdvisorEngine Undisclosed Investors <1

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages
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Financings

Announced Date

04/22/14

04/15/14

04/08/14

03/07/14

01/28/14

01/01/14

12/12/13

12/01/13

10/11/13

10/03/13

10/02/13

10/01/13

07/15/13

07/11/13

07/02/13

06/21/13

06/10/13

02/27/13

10/03/12

08/22/12

Transaction Overview

Wealth Access Secures $3 mm in Financing SixThirty and Council &

Enhanced Tennessee Fund

Betterment Secures $32 mm in Financing

Riskalyze Secures $0.2 mm in Financing

FNEX Secures $1.5 mm in Financing

Riskalyze Secures $0.6 mm in Angel Financing

Venovate Holdings Secures in Financing from 9+ Program
Quovo Secures $1.4 mm in Financing Led by Long Light Capital
ClearServe Secures Seed Financing

InvestCloud Secures $8 mm in Series A Financing
Jemstep Secures $4.5 mm in Financing

Hedgeable Secures $0.1 mm in Financing from SixThirty
CAIS Secures $4 mm in Financing Led by Square Peg
Riskalyze Secures $0.4 mm in Seed Financing

Mesitis Secures $0.77 mm in Financing

SigFig Secures $15 mm Financing led by Union Square Ventures and

Bain Capital Ventures

iCapital Network Secures $4 mm in Series A Financing

Novus Secures Financing from Bain Capital Ventures and Index Ventures

PrairieSmarts Secures $0.22 mm in Financing
Betterment Secures $10 mm in Financing Led by Menlo Ventures

FutureAdvisor Secures $5 mm in Financing from Sequoia Capital

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Wealth Access

Betterment

Riskalyze
FNEX

Riskalyze

Venovate Holdings

Quovo
ClearServe
InvestCloud
Jemstep
Hedgeable
CAIS

Riskalyze
Mesitis Capital
SigFig

iCapital Network
Novus
PrairieSmarts
Betterment

FutureAdvisor

Selected Buyers / Investors

SixThirty; Council & Enhanced TN Fund

Amount

($mm)

$3

Citi Ventures; Bessemer Venture Partners; Menlo

Ventures; Anthemis Group; Globespan Capital
Partners; Northwestern Mutual Capital

Undisclosed Investors
Undisclosed Investors
Undisclosed Investors
9+ Program

Long Light Capital; FinTech Collective

Green Visor Capital; Scout Ventures; SenaHill
Partners; Undisclosed Investors

Polar Capital; Altos Ventures; Kern Whelan
Capital

Caleo Capital; Undisclosed Investors
SixThirty

Square Peg Ventures

Undisclosed Investors

Undisclosed Investors

Bain Capital Ventures; Union Square Ventures
Undisclosed Investors

Bain Capital Ventures; Index Ventures

Undisclosed Investors

Menlo Ventures; Bessemer Venture Partners;
Anthemis Group

Sequoia Capital

<1

<1

na

na

<1

<1

<1

na

<1
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Announced Date Transaction Overview Company Selected Buyers / Investors ??r:lrjnn]t
06/15/12 Riskalyze Receives $0.2 mm in Financing Riskalyze Undisclosed Investors <$1
. A . . Gerson Lehrman Group; Redpoint Ventures; First
05/17/12 AxialMarket Secures $6.25 mm in Financing AxialMarket Round Capital; Windcrest Partners 6
05/10/12 Yodlee Secures $8.3 mm in Financing Yodlee Undisclosed Investors 8
04/27/12 WealthEngine Secures Financing WealthEngine CIT GAP Funds na
02/09/12 General Atlantic has Agreed to Acquire Minority Stake in FNZ FNZ General Atlantic na
02/02/12 Aria Retirement Solutions Secures $4 mm in Financing from Polaris Aria Retirement Solutions Polaris Partners 4
Venture Partners
02/01/12 Jemstep Secures $6 mm in Financing Jemstep Undisclosed Investors 6
01/01/12 Artivest Secures $2 mm in Seed Financing Artivest RRE Ventures; FinTech C.ollectlve; 500 Startups; 2
Red Swan Ventures; Undisclosed Investors
01/01/12 ClearServe Secures Seed Financing ClearServe Thayer Street Partners na
- . Blumberg Capital; ff Venture Capital; Innovation
01/01/12 Addepar Secures $16.9 mm in Financing Addepar Endeavors; SGVC 17
08/29/11 Tamarac Secures $1.67 mm in Financing Tamarac Undisclosed Investors 2
02/16/11 CAIS Secures $4 mm in Financing CAIS Undisclosed Investors 4
01/04/11 WealthEngine Secures $2.5 mm in Financing from Comerica WealthEngine Comerica, Inc. 3
12/23/10 Blueleaf Secures Financing from Nauiokas Park Blueleaf Anthemis Group na
12/21/10 FolioDynamix Secures $16 mm in Financing Led by ABS Capital Partners FolioDynamix ABS Capital Partners 16
12/08/10 Scivantage Secures $22 mm in Financing from BBH Capital Partners Scivantage ngv\/}/:esrothers Harriman; Provident Financial 22
Betterment's Angel Investors & Thomas Lehrman;
Betterment Secures $3 mm in Financing Led by Bessemer Venture Bessemer Venture Partners; NOAH Private
12/01/10 Betterment X 3
Partners Wealth Management; Anthemis Group;
Betterment's Angel Investors & Thomas Lehrman
11/18/10 LPL Financial Raises Approximately $470 mm in its IPO LPL Financial Undisclosed Investors 470
11/05/10 A)flaIMarket Secures $2 mm in Financing from First Round Capital and AxialMarket First Round Capital; Windcrest Partners 2
Windcrest Partners
11/01/10 Betterment Secures Seed Financing from Red Swan Ventures Betterment Red Swan Ventures; Undisclosed Investors na
09/08/10 ByAllAccounts Secures $5 mm in Financing Led by Castile Ventures ByAllAccounts \(;er]illlﬁe\éentures; Commonwealth Capital 5
08/27/10 InvestCloud Secures $0.5 mm in Seed Financing InvestCloud Undisclosed Investors <1

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars
Note: Bolded transactions are profiled on the previous pages






WealthTech - Selected Landscape Transactions

M&A

FINANCIAL
TECHNOLOGY

PARTNERS

MERGERS & ACQUISITIONS

Announced Date

05/10/17
04/27/17
04/27/17
04/19/17
04/18/17
04/13/17
04/04/17
03/17/17
03/14/17
03/01/17
02/07/17
01/18/17
01/09/17
01/04/17
12/20/16
12/16/16
12/15/16
12/05/16
12/05/16
12/01/16
11/30/16
11/01/16

10/24/16

Transaction Overview

Two Sigma Securities has Agreed to Acquire Timber Hill
Delta Capita Acquires Appendium

AdvisorEngine Acquires Kredible Technologies

Asset Vantage Acquires Financial Navigator

Oranj Acquires Majority Stake in TradeWarrior
HighTower Advisors has Agreed to Acquire WealthTrust
Investview Acquires Wealth Generators

BinckBank Acquires Pritle for Approximately $13.4 mm

SwissComply and Evolute has Agreed to Merge to Form Evolute Group
AG

SogoTrade Acquires MarketRiders

Lovell Minnick Partners has Agreed to Acquire Foreside Financial Group

StockTwits Acquires Spark Finances

InvestCloud Acquires Babel Systems for $20 mm

NewSpring Holdings Acquires Vertical Management Systems
FactSet has Acquired Vermilion for $67 mm

Drooms has Agreed to Acquire DealMarket

ORIX Corporation Acquires RB Capital

Community Bank System Acquires Northeast Retirement Services for
$140 mm

Industrial Alliance has Agreed to Acquire HollisWealth
Ascensus Acquires National Retirement Services
Rosario Futures Exchange Acquires Sistemas ESCO
Strategic Insight Acquires BrightScope

SS&C Acquires Salentica

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Company
Timber Hill
Appendium
Kredible Technologies

Financial Navigator
TradeWarrior

WealthTrust

Wealth Generators

Pritle

Evolute Group AG
MarketRiders

Foreside

Spark Finance

Babel Systems

Vertical Management Systems
Vermilion

DealMarket

RB Capital

Northeast Retirement Services
HollisWealth

National Retirement Services
Sistemas ESCO

BrightScope

Salentica

Selected Buyers / Investors

Two Sigma Securities
Delta Capita
AdvisorEngine

Asset Vantage

Oranj

HighTower Advisors
Investview

BinckBank

Evolute; SwissComply
Sogo Trade

Lovell Minnick Partners
StockTwits
InvestCloud
NewSpring Holdings
FactSet

Drooms

ORIX Corporation
Community Bank System
Industrial Alliance
Ascensus

Rosario Futures Exchange
Strategic Insight

SS&C Technologies

Amount

($mm)
na
na
na
na
na
na
na

$13
na
na
na
na
20
na
67
na
na

140
na
na
na
na

na



WealthTech - Selected Landscape Transactions

M&A

FINANCIAL
TECHNOLOGY

PARTNERS

MERGERS & ACQUISITIONS

Announced Date

10/12/16
09/26/16
09/07/16
08/11/16
07/07/16
06/30/16
06/27/16
06/06/16
06/03/16
04/11/16
04/05/16
04/04/16
04/04/16
03/14/16
03/01/16
03/01/16
02/19/16
02/17/16
01/26/16
01/25/16
01/25/16

01/22/16

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Transaction Overview

Interactive Investor has Agreed to Acquire TDDI

IRESS has Agreed to Acquire Financial Synergy for Approximately $68.8

mm

McKinsey & Company Acquires PriceMetrix
AEGON has Agreed to Acquire Cofunds for Approximately $180.9 mm

Legg Mason Acquires 82% Stake in Financial Guard

TIAA Acquires MyVest

INTL FCStone has Agreed to Acquire Sterne Agee's Clearing and
Independent Wealth Management Business

Intertrust has Agreed to Acquire Elian for $625.3 mm

MRI Software Acquires Integratec Services

Huatai Securities has Agreed to Acquire AssetMark

Ally Financial Acquires TradeKing for $275 mm

Simply Wall St Acquires Cappio

Stone Point Capital Acquires Majority Stake in Kestra Financial

Goldman Sachs Investment Management has Agreed to Acquire Honest

Dollar

BI-SAM Acquires FinAnalytica

Intercontinental Exchange Acquires Standard & Poor's Securities

Evaluations

United Capital Acquires FlexScore

Aspiriant and Glowacki have Agreed to Merge
Lightyear Capital and the Public Sector Pension Investment Board

Acquires AIG Advisor Group

Opus Bank Acquires PENSCO Trust for $104.0 mm

CBOE Acquires Majority Stake in Vest Financial

StatPro Acquires Investor Analytics

Note: Bolded transactions are profiled on the previous pages

Company

TDDI

Financial Synergy
PriceMetrix
Cofunds
Financial Guard

MyVest

Sterne Agee's Clearing and Independent
Wealth Management Business

Elian

Integratec Services
AssetMark
TradeKing

Cappio

Kestra Financial
Honest Dollar
FinAnalytica
Standard & Poor's Securities Evaluations
FlexScore
Glowacki

AIG Advisor Group
Pensco Trust

Vest Financial

Investor Analytics

Selected Buyers / Investors

Interactive Investor

IRESS

McKinsey & Company
AEGON

Legg Mason

TIAA

INTL FCStone

Intertrust Group

MRI Software

Huatai Securities

Ally Financial

Simply Wall St

Stone Point Capital
Goldman Sachs Investment Management
BISAM

Intercontinental Exchange
United Capital

Aspiriant

Lightyear Capital; Public Sector Pension
Investment Board

Opus Bank
Chicago Board Options Exchange

StatPro Group

Amount

($mm)
na
$69
na
181
na
na
na
625
na
780
275
na
na
na
na
na
na
na
na
104
na

na



WealthTech - Selected Landscape Transactions

M&A

FINANCIAL
TECHNOLOGY

PARTNERS

MERGERS & ACQUISITIONS

Announced Date

01/14/16
01/12/16
01/07/16
12/02/15
11/27/15
11/10/15
11/05/15
10/12/15
10/08/15
09/28/15
09/15/15
09/15/15
09/15/15
09/08/15
09/04/15
08/26/15
08/26/15
08/12/15
08/10/15
07/20/15
07/09/15

06/26/15

Transaction Overview

Consileon Business Consultancy Acquires 80% Stake in Elaxy
Invesco Acquires Jemstep

Fi-Tek has Agreed to Acquire Rockit Solution

Wealthsimple Acquires ShareOwner

IG Group Acquires InvestYourWay

Aspiriant and Hokanson Associates has Agreed to Merge

Financial Engines Acquires The Mutual Fund Store for $560 mm in Cash

and Stock

Focus Financial Partners Acquires Fort Pitt Capital Group
Morningstar Acquires Total Rebalance Expert

Genstar Capital and Aquiline Capital Partners Acquires Ascensus
Institutional Shareholder Services Acquires ISS-Ethix

Iress Acquires Pulse Software Systems

Aberdeen Asset Management has Agreed to Acquire Advance
Emerging Capital

Bambora Acquires dSAFE

Aberdeen Asset Management Acquires Parmenion Capital Partners
Bestinvest Acquires Webb Holton & Associates

BlackRock Acquires FutureAdvisor

FIS Acquires SunGard Data Systems for $9.1 bn

Envestnet Acquires Yodlee for $590 mm

KMD Acquires Bangsoft

DST Systems Acquires Wealth Management Systems for $64 mm

Link Market Services Acquires 50% Stake in Link Market Services NZ

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Company

Elaxy

Jemstep

Rockit Solution
ShareOwner
InvestYourWay

Hokanson Associates

The Mutual Fund Store
Fort Pitt Capital Group
Total Rebalance Expert
Ascensus

ISS-Ethix

Pulse Software Systems
Advance Emerging Capital
dSAFE

Parmenion Capital Partners
Webb Holton & Associates
FutureAdvisor

SunGard Data Systems
Yodlee

Bangsoft

Wealth Management Systems

Link Market Services NZ

Selected Buyers / Investors

Consileon Business Consultancy
Invesco

Fi-Tek

Wealthsimple

IG Group

Aspiriant

Financial Engines

Focus Financial Partners
Morningstar

Genstar Capital; Aquiline Capital Partners
Institutional Shareholder Services
IRESS

Aberdeen Asset Management
Bambora

Aberdeen Asset Management
Bestinvest

BlackRock

FIS

Envestnet

KMD

DST Systems

Link Market Services

Amount

($mm)
na
na
na
na
na
na

$560
na
na
na
na
na
na
na
na
na
na
9,100
590
na
64

na



WealthTech - Selected Landscape Transactions FINANCIAL

TECHNOLOGY

M&A

PARTNERS

MERGERS & ACQUISITIONS

Announced Date

06/26/15
06/09/15
06/04/15
05/12/15
05/06/15
04/23/15
04/09/15
03/25/15
03/25/15
03/04/15
02/26/15
02/20/15
02/09/15
02/02/15
02/02/15
01/28/15
01/20/15
12/23/14
12/18/14
12/15/14
12/01/14

11/21/14

Transaction Overview

New Zealand Exchange has Agreed to Acquire Apteryx
Microgen Acquires Finalysys for Approximately $0.47 mm

IRESS Acquires Innergi

FolioMetrix and American Independence have Agreed to Merge
Envestnet Acquires Finance Logix

Interactive Brokers Acquires Covestor

Lend Academy Investments Merges with Nickel Steamroller to Form
NSRP Invest

Northwestern Mutual Acquires LearnVest

Genstar Capital Acquires Majority Stake in Mercer Advisors
Temenos Acquires Multifonds for $330.6 mm

Envestnet Acquires Upside

Man Group has Agreed to Acquire NewSmith

TA Associates Acquires Majority Stake in NorthStar Financial Services
Group

Fidelity Investments Acquires eMoney Advisor

SS&C Technologies Acquires Advent Software

Bridgepoint Acquires eFront for Approximately $338.8 mm
PE-backed Ipreo buys ClearMomentum

Objectway has Agreed to Acquire 3i Infotech Western Europe
Vanare Acquires NestEgg

MMI Holdings Acquires Imara SP Reid for $11.2 mm

Zaio Corporation Acquires Valuation Vision

Archway Technology Partners has Agreed to Acquire WealthTouch

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Apteryx
Finalysys
Innergi
FolioMetrix
Oltis Software
Covestor

NSR Invest
LearnVest
Mercer Advisors
Multifonds
Upside Financial

NewSmith

NorthStar Financial Services Group

eMoney Advisor
Advent Software
eFront

Clear Momentum

3i Infotech Western Europe

NestEgg Wealth
Imara S.P. Reid
Valuation Vision

WealthTouch

Selected Buyers / Investors

New Zealand Exchange Limited

Microgen plc

IRESS

RiskX Investments; Grail Partners

Envestnet

Interactive Brokers

Lend Academy Investments
Northwestern Mutual Capital
Genstar Capital

Temenos

Envestnet

Man Group

TA Associates

Fidelity Investments

SS&C Technologies
Bridgepoint

Ipreo

ObjectWay

Vanare

MMI Holdings

Zaio Corporation

Archway Technology Partners

Amount

($mm)
na
<$1
na
na
na
na
na
250
na
331
na
na
na
na
2,700
339
na
na

na

na



WealthTech - Selected Landscape Transactions

M&A

FINANCIAL
TECHNOLOGY

PARTNERS

MERGERS & ACQUISITIONS

Announced Date

11/21/14
10/30/14
10/23/14
10/13/14
09/23/14
09/15/14
08/12/14
07/11/14
07/01/14
04/22/14
04/01/14
01/22/14
01/16/14
12/11/13
11/14/13
11/08/13
11/06/13
11/04/13
10/29/13
09/25/13
06/12/13

03/21/13

Transaction Overview

Upland Software Acquires Solution Q

Seedrs Acquires Junction Investments

AssetMark Acquires Aris

Janus Capital Acquires VelocityShares for $30 mm
Equities First Acquires Meridian Equity Partners

Actua Acquires 97% Stake in FolioDynamix for $199 mm

Investview Acquires Majority Stake in Vickrey Brown Investments

The Blackstone Group Acquires Lombard International Assurance for
Approximately $543.6 mm

Envestnet Acquires Placemark Investments for $66 mm

Proposal Software Acquires Manager Insights

Morningstar Acquires ByAllAccounts for $28 mm

NextCapital Acquires Business Logic

RCS Capital Acquires Cetera Financial Group for $1.15 bn
Wealth Enhancement Group Acquires Summit Wealth Advisors
NewSpring has Agreed to Acquire Wealthcare Capital Management
Total Rebalance Expert Acquires PowerAdvisor's Business Assets
Permira Funds has Agreed to Acquire Bestinvest

Zywave Financial Solutions Spins-off Advicent Solutions
Invested.In Acquires My New Financial Advisor

Ascensus has Agreed to Acquire Upromise Investments

RCAP Holdings Acquires First Allied

FinanceScout24 Acquires Yavalu

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Note: Bolded transactions are profiled on the previous pages

Company

Solution Q

Junction Investments

Aris

VelocityShares

Meridian Equity Partners
FolioDynamix

Vickrey Brown Investments
Lombard International Assurance
Placemark Investments
Manager Insights
ByAllAccounts

Business Logic

Cetera Financial Group

Summit Wealth Advisors
Wealthcare Capital Management
PowerAdvisor's Business Assets
Bestinvest

Advicent

My New Financial Advisor
Ascensus College Savings

First Allied Securities

Yavalu

Selected Buyers / Investors

Upland Software
Seedrs

AssetMark

Janus Capital
Equities First

Actua

Investview

The Blackstone Group
Envestnet

Proposal Software
Morningstar
NextCapital

RCS Capital

Wealth Enhancement
NewSpring Holdings
Total Rebalance Expert
Permira

Vista Equity Partners
Invested.in

Ascensus

RCAP Holdings

FinanceScout24

Amount

($mm)
na
na
na

$30
na
199
na

544
66
na
28
na

1,150

na
na
na
na
na
na
na
na

na
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WealthTech - Selected Company Profiles FINANCIAL

TECHNOLOGY
i i S
Active Allocator Overview el
Company Overview Active Allocator Product Overview
\Ctive + Aggregates investment accounts and held away assets using external
‘ lllocat()l' Morning Star BAA account aggregation
F d S Jai + Discovers economic and market risks. Maps + 4MM products to sub- asset
ounder: ameer Jain

classes — checks out Bloomberg, Open Figi, Reuters, popular data bases ;
uses own algorithm

Headquarters: Jersey City, NJ

* Showecases, compares, permits edits to market views with Wall Street
Founded: 2015

+ Expresses investing preferences across +10 choices dynamically
« Active Allocator is a digital asset allocation platform with

technology-enabled customized advice capabilities. The Company +  Analyzes and optimizes each portfolio
operates the world's first portal that seamlessly integrates
traditional, illiquid and alternative investments within portfolios +  Implements portfolio execution
+ Analyzes existing allocations, discovers inefficiencies, creates l l I

bespoke portfolios in less than ten minutes

« AUA, private investments advised circa + $816 MM A Transparent,
Interactive Platform

*  SSO Access to 110 Broker Dealers, 60,000 Financial Advisors; 4
MM Financial Instruments,+ 50 Sub-Asset Class Exposure, 15,000 )
Financial Institutions Accounts Aggregated, +200,000 Portfolios Active Allocator Accounts for
Tested Simultaneous, +10 Brokerages Execution

*  Wall Street / Ph.D's augmenting financial advisor and client > Stale Pricing > iquidity
interactions. Analytics driven, fact-based, product-agnostic,
c!ecision malfir.mg._Si.multaneotfs a||9cation across drivers of return - D  Unique Risks > Inefficient Markets
risk, return, illiquidity, downside risk
Financing History D Strategy Heterogeneity > Reporting Bias
Date Size ($ mm) 7o) > Reporting Bias > Serial Correlation in Returns
NA $1.7 Founding Team
> Non-Normal Returns Distribution > Style Drift
11/03/16 na Undisclosed Investors

Source: Company website, LinkedIn, PitchBook


https://www.activeallocator.com/

WealthTech - Selected Company Profiles FINANCIAL

TECHNOLOGY

Addepar Overview PARTNERS

Company Overview Product & Services Overview

4J< ADDEPAR
EO:

Addepar Platform

v' Comprehensive data aggregation and reconciliation

C Eric Poirier
v Powerful analytics
Headquarters: Mountain View, CA v Customizable reporting and interactive client portal
v’ Extensible technology platform with APl and suite of integrations

Founded: 2009 Services Include

« Addepar is building ambitious technology to power the global Implementation & Onboarding

financial system Client Advocacy

— Addepar’s portfolio management platform is secure, cloud-
based, automated, fast and scalable

Support
Addepar Academy

— Network of custodians, fund administrators, financial market .
Practice Management

data providers and integration partners

ok wn =

* Currently the Company works with hundreds of family offices, Alternatives Data Management

wealth advisors, financial institutions, banks, endowments and Solutions for:

funds / fund administrators

— More than $600+ bn in assets on the Addepar platform - AT W
* Addepar has 240+ employees, with 50% in engineering, product o o "\ /.-I Juiit
and design [ A =l .
. . . Family Offices Wealth Advisors Private Banks
Financing History
Date Size ($ mm) Investor(s) Benefits
Summer 2017 $140 (Series p)  Harald McPike; Valor Equity Partners; . Ability.to tailor client services & make impact through customized
8vC reporting
Spring 2014 50 (Series C) Valor Equity Partners; Formation 8 +  Streamline operations & drive cross-team efficiencies
Spring 2012 17 (Series B) Blumberg Capital; ff Venture Capital; +  Make informed, data-driven investment decisions

Innovation Endeavors; SGVC
*  Promote business growth through modern technology

Summer 2010 1 (Series A) SGVC,; Signatures Capital

Source: Company website, LinkedIn, PitchBook


https://addepar.com/

Selected Company Profiles FINANGIAL

TECHNOLOGY
PARTNERS

AdvisorEngine Overview

Company Overview Advisor Engine Product Overview

/= AdvisorEngine

CEO: Rich Cancro
Headquarters: New York, NY
Founded: 2013

+ AdvisorEngine is driven to help financial firms and advisors grow
and better connect with their clients/prospects

* Provides an innovative and intuitive wealth management
technology platform uniquely designed with a B2B White Label
Robo-Advisor

* Received $25mn investment from WisdomTree after an extensive
due diligence process and conclusion that AdvisorEngine is well
positioned to power the growth of Digital Solutions

+ Added advanced capabilities through acquisitions of NestEgg in
2014 (RoboAdvice), WealthMinder in 2017 (Goals-based Financial
Planning), and Kredible in 2017 (Advisor Online Profile
Optimization)

Financing History

Date Size ($ mm) Investor(s)
04/27/17 5.0 WisdomTree
11/18/16 21.2 WisdomTree and others
02/22/16 1.5 Undisclosed Investors
09/18/15 5.4 Undisclosed Investors

Source: Company website, LinkedIn, PitchBook

Integrates all the disparate pieces of a financial advisory practice - risk
profiling, goals planning, asset allocation, investment selection,
account opening, money movement, trading and rebalancing,
performance reporting, fee billing, document storage, and compliance
tools — into a single, optimized technology stack

Enables Advisors to effortlessly serve all of their clients from mass
affluent to high net worth and across the various generations

Reliably, easily and securely serves a broad arrangement of users —
Clients, Financial Advisors, Operations Personnel, and Business
Managers - so that each can easily interact with relevant business
information and key performance indicators while driving actions and
helping clients

The ONLY technology platform that seamlessly supports the three key
business models: 1. Traditional Advisor Engagement 2. Low cost/low
touch RoboAdvice and 3. Hybrid, Digital Advice supported by an
Advisor


http://www.advisorengine.com/

WealthTech - Selected Company Profiles FINANCIAL

TECHNOLOGY

Advisor Software Overview PARTNERS

Company Overview Advisor Software Product Overview

o)
aS aavisor
software-

CEO: Andrew Rudd

Headquarters: Walnut Creek, CA

Founded: 1995

« Advisor Software’s Wealth Management Cloud API platform
enables companies to rapidly build their SaaS applications using
sophisticated analytical building blocks to administer their end-to-
end wealth management processes

— The Company'’s Saa$S wealth management product suite
includes digital advice, goal-based financial & investment
planning, portfolio construction & management, portfolio
analysis and optimization and rebalancing

Management Team

Andrew Rudd Michelle Mark Ferrari
Chairman & Farmer Chief Research
Chief Executive Chief Scientist
Officer Administration
Officer &

General Counsel

Source: Company website, LinkedIn, PitchBook

Digital Advisor

Enhances advice
delivery across client base

Client Acquisition
Expands practice through
excellent customer
service

goalgamiPro

Quick Financial Planning
Application

Behavioral IQ

Consistent, predictive,
documentable risk scoring
founded in human
behavioral science

=]
-
=

Portfolio Rebalancer

The all-in-one Portfolio
Rebalancer application

Wealth Management
APIS

Create tools for wealth

management with APls


http://advisorsoftware.com/

WealthTech - Selected Company Profiles FINANCIAL

TECHNOLOGY

Advizr Overview PARTNERS

Company Overview Product & Services Overview

Advizr

Please select the goals to include in the financial plan.

CEO: Hussain Zaidi

835
Age 89

Headquarters: New York, NY

Founded: 2012

+ Advizr offers financial planning software that can be integrated
with financial advisors’ systems

* Can be used by financial advisors or by their clients
+ A feature, Advizr Express, allows financial advisors to quickly
create an overview of a prospect’s retirement progress in order to

potentially gain them as a client

— Advizr Express can be embedded on websites to generate
more leads

* Handles social security, pensions, annuities, RMDs and more

Date Size ($ mm) Investor(s)

N » oy S Vontore .;I\,URIUN Veo' blueleaf _ﬁf;_-_--___.alyzé

Integrated

05/14/13 <1 Undisclosed Investors xy Np|€AINN|NG a |m ‘ !UOVO

TWORK View

Source: Company website, LinkedIn, PitchBook


https://www.advizr.com/

Selected Company Profiles
Apex Clearing

Company Overview

APE X|Clearing’

CEO: William Capuzzi
Headquarters: Dallas, TX
Founded: 2012

* Apex Clearing is an independent full-service clearing firm that is
helping to power the digitization of the financial services industry

— The Company offers digital wealth solutions to brokers and
advisors and also institutional solutions

» Apex Clearing's leading technology provides a powerful and
flexible suite of APIs

* Apex Clearing partners with several other WealthTech firms:

investcloud g ENVESTNET

x
EAdvizr trizic

Apex Clearing’s Parent Company

PEAKG®S

Source: Company website, LinkedIn, PitchBook

FINANCIAL
TECHNOLOGY

PARTNERS

Product & Services Overview

Apex Clearing is the clearing firm and Custodian-of-Choice for many
innovative and progressive FinTech firms

Dlgltal Wealth Toolbox

v' Paperless account opening and funding process

Seamless asset transfers

Real-time risk management

Portfolio construction

Investment planning with goal-based and cash flow-based
tools

Rebalancing with tax loss harvesting

Data aggregation and reporting capabilities

ANENENENEN

~
e o
—

<]

Institutional Solutions

Full reporting suite for transparency and visibility
Proactive risk management solution

Diverse asset capabilities

Real-time execution

Fully integrated trade management system with
automated post-trade processing

Stock loan and financing options

ANENENENEN

<

Management Team

William Capuzazi William Brennan Chris Fesler
Chief Executive Officer Chief Financial Officer Chief Technology Officer



WealthTech - Selected Company Profiles

Artivest Overview

FINANCIAL

TECHNOLOGY

PARTNERS

Company Overview

IN ARTIVEST

CEO: James Waldinger
Headquarters: New York, NY
Founded: 2012

« Artivest connects a wider range of suitable investors with private
investments that are usually only available at institutional minimum
investment sizes

— The Company provides a scalable point of access for
individual investors, financial advisors and fund managers

— Support funds with technology to streamline workflows,
which allows for more meaningful interactions with investors

+ Artivest is digitizing private investment management

Financing History

Date Size ($ mm) Investor(s)

Cota Capital; RRE Ventures; NYCA

Partners; Level Ventures; Anthemis

Group; KKR; FinTech Collective; 7
Angel Investors

04/21/15 $15

Deep Fork Capital; RRE Ventures;
08/08/14 2 FinTech Collective; Signatures Capital; 6
Angel Investors

RRE Ventures; Red Swan Ventures; 500
02/20/12 2 Startups; Deep Creek Capital; 6 Angel
Investors

Product & Services Overview

= Artivest provides services to...

— Individual Investors

— Financial Advisors

— Fund Managers

For Individual Investors

=0
L o
. ‘Q 0. ‘0
cem e, o* % o* ;
Evaluat Request an Monitor
valuate ;
funds ﬂ allocation @f ! investment
Thorough Invest
research
For Financial Advisors
* ® [ = 0
l\\ EEER aEEm aEEm :
[ ] o) L] % -
[ ] L]
Leverage Evaluate Avoid Monitor
Artivest's opportunities stacks of via advisor
network paperwork dashboard
For Fund Managers
[ —
R e < n
- = 1. . m gl
Share fund Onboard Update Manage
information investors investors activity

Source: Company website, LinkedIn, PitchBook

FT PARTNERS RESEARCH

121


https://artivest.co/

WealthTech - Selected Company Profiles

Axial Overview

Company Overview

A AXIAL

CEO: Peter Lehrman
Headquarters: New York, NY
Founded: 2010

+ Axial is an online solution that seeks to connect buyers, sellers and
advisors of private companies

— Companies to find and access capital
— Investors to source deals
— Advisors to find and market clients

* Axial’s platform hosts a variety of transaction types, including
buyouts, capital raises and senior debt loans

Financing History

Date Size ($ mm) Investor(s)

Comcast Ventures; DLA Piper; Edison
Partners; First Round Capital; Redpoint
Ventures; SF Roofdeck Capital; The
Courtney Group

08/03/16 $14

Comcast Ventures; First Round Capital;
Redpoint Ventures; SenaHill Partners;
Vidinovo

08/12/14 11

Cove Point Holdings; First Round
Capital; Redpoint Ventures; Windcrest
Partners

05/17/12 6

First Round Capital; Gerson Lehrman
Group; Lerer Hippeau Ventures;
Windcrest Partners

11/05/10 2

Source: Company website, LinkedIn, PitchBook

Product & Services Overview

= Axial operates an online marketplace that
supports the business development of over
22,000 professionals

* An all-in-one solution with various applications
that span across industries

Axial for CEOs

Accelerate growth through
acquisitions

Find capital providers and buyers

L]
. L]
0 = Maximize optionality to maximize

valuation

‘lllll

Axial for Investors

= Overcome a fragmented private
capital marketplace

.I' * |everage Axial's extensive network

and connections
- = Diversify a portfolio through a

wide market coverage

Axial for Advisors
. . . = Access CEOs entering the
aa network
|

= Connect to new capital

= Diversify client base through the
various industries that Axial
serves

Connect

FINANCIAL

TECHNOLOGY

PARTNERS

Profile
Promote objectives to
attract the right
opportunity

Connect
Find professionals
whose interests align
with business needs

\4

Source
Access valuable
resources through
Axial’s marketplace
and pipeline tools


http://www.axial.net/
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Backstop Solutions Overview

Company Overview

@ BACKSTOP”
SOLUTIONS

CEO: Clint Coghill
Headquarters: Chicago, IL
Founded: 2003

» Backstop Solutions provides the leading productivity suite to the
alternative investment management industry

* Backstop Solutions serves...

— Hedge funds, fund of funds, pensions, endowments, private
equity firms, consultants and family offices

— More than 740 firms representing $2.5+ trillion in AUM
throughout the US, Europe and Asia

* Product offerings include CRM, Investor Relations, Portfolio
Management, Research Management, Backstop Mobile,
InvestorBridge, Professional Services and Modules

Management Team

Clint Coghill Jim Schuler Jeffrey Marguerite Beth Hayden
Co-Founder, CFO Axelrod Peters SVP, People &
CEO CTO VP, Client Services Development

Source: Company website, LinkedIn, PitchBook

Investor Relations

Research Management

FINANCIAL
TECHNOLOGY

PARTNERS

Product & Services Overview

CRM

O ]
(] ol

RO =

v" Relationship management

v' Customizable web-based portal
v Sales & marketing management v" Investor and portfolio reporting

v" Communication management v' Secure document exchange

Portfolio Management

S5

v Portfolio management

==

v" Investor account management
v" Investor relationship management v Liquidity reporting

v" Investor reporting v Portfolio analysis

Backstop Mobile

Document and activity management Instant access to important data

Manager selection & due diligence Activity timeline

Quantitative analysis Note & meeting dictation

SR NEENEEN
SRR

Research distribution & reporting Mobile integration


https://www.backstopsolutions.com/
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Company Overview Product & Services Overview
Faavlnainninanay \I R |" """"""""""" \‘, ~ |" """""""" \I
¥ blooom & oo i O g
\__Analyzed } \____Analyzed J \__Incorrectly _ /
CEO: Chris Costello » Users answer a few key questions to get started
— Gender?
Headquarters: Leawood, KS — Date of Birth?
— 401k provider & login information
Founded: 2013 * Blooom analyzes users’ 401ks across 25,000+ different investments

* Health of user’s 401k is represented in bullet points and flower

. . . . . diagram comparisons
* Blooom is an online tool for retirement planning that provides free

analysis for accounts of any size

* To have Blooom monitor and regularly rebalance a 401(k), fees are
$10 per month for accounts of any size. Clients also get unlimited
digital access to an advisor for any money questions they may have

* 401(k) accounts stay at the current institution while Blooom takes
over management of the account

+ The Company employs bank level security with 256-bit encryption

* Currently manages more than $750 million in assets and over
7,300 accounts

Financing History

Date Size ($ mm) Investor(s)
* Using an algorithm, Blooom will select the right funds and make the
QED Investors; Commerce Ventures; changes for the users
01/27/17 $9 AIIi.anz \/entures; TTV Capital;
Nationwide Insurance; Industry * Blooom monitors and rebalances the 401k for users quarterly

Ventures; KCRise Fund

Commerce Ventures; DST Systems;
10/13/15 4 Gibraltar Ventures; Hyde Park Venture
Partners; QED Investors; UMB Bank

Sheila Bair, former FDIC Chair under two U.S. Presidents,
serves as an advisor to Blooom

06/01/13 <1 Undisclosed Investors

Source: Company website, LinkedIn, PitchBook


https://www.blooom.com/free-trial-homepage/
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Company Overview

CAIS

CEO: Matthew Brown

Locations: New York, NY | Beverly Hills, CA

Founded: 2009

« CAIS is the leading open-architecture financial product platform
offering independent wealth management firms access to a
diversified menu of alternative investment funds and capital
markets offerings

» The platform provides turnkey access to a growing selection of in-
demand funds and products to deliver a competitive advantage to
their user base through seamless technology

— CAIS's user base consists of registered investment advisors,
broker-dealers, single and multi-family offices within the
independent wealth community

* In May 2017, the Company exceeded $4.5B in total platform
volume

Equity Financing History Since Inception

Date Size ($ mm) Investor(s)

2015 $15 Private Equrcy.; !—hgh Net Worth
Individuals

2012 13 Private Equ1t){; !—hgh Net Worth
Individuals

2010 4 Founder; High Net Worth Individuals

Source: Company website, LinkedIn, PitchBook

Product Overview
CAIS’s centralized product platform provides access to:
Alternative Investments

Hedge funds, private equity and credit, real estate and ‘40 Act
funds across a wide range of strategies

/ Equity & Debt Syndicate

$ & New issues and follow-on offerings for equity, fixed income and
preferred stock as well as a growing number of private
placements

N Structured Solutions

""$"" Create customized offerings, achieve credit diversification and
obtain institutional-quality execution

FinTech Platform Overview

* Automated subscription documents

+ Custodial reporting and wealth management platform integrations
* Performance and analytics tools

* Independent research and due diligence by Mercer

* Reduced investment minimums

* Product support, events and education

Strategic Partners

®& MERCER

g ENVESTNET

h"
$% Tamarac' »ORION


https://www.caisgroup.com/
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eFront Overview

Company Overview Product Overview

elront

CEO: Olivier Dellenbach

Headquarters: Paris, France

Founded: 1999

eFront is a provider of software solutions for funds and investment
managers that helps them manage alternative investment
operations and corporate risk

The Company's provides integrated software solutions for general
partners, limited partners (family offices, pension funds and
sovereign wealth funds), fund administrators and funds of funds
that invest in alternative asset classes

The Company also offers software solutions for private equity
funds, real estate investors, firms with loan-based investments and
firms with infrastructure and real asset investments

The Company has a global footprint through its 21 offices
worldwide, serving 850 clients in 48 countries

In January 2015, the Company was acquired by Bridgepoint in a
$451 mm leveraged buyout

— The Company had previously been owned by Francisco
Partners, who acquired eFront in 2011

Source: Company website, LinkedIn, PitchBook

eFront’s customizable software solutions include the

HNESEBERAE

following capabilities:

Customer Relationship Management:

Manage relationships with investors, prospective investors
and other partners; combines contact management with
activity, task and document management

Fundraising Management:

Manage the entire fundraising process by tracking
prospective investors all the way from initial interest to
commitment

Fund Management:

Streamline core fund management with fund and investor
allocation management, financial statement generation and
fund accounting capabilities

Deal Flow Management:
Help front and middle-office teams automate due diligence
process and track the progress of each deal

Portfolio Monitoring:
Provide teams with insightful portfolio analytics and
monitoring, management and tracking capabilities

Investor Relations:
Facilitate communication with investors through online
portals


http://www.efront.com/
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eVestment Overview SR
Company Overview Product Overview

3 Analytics and intelligence powered

by comprehensive institutional data
CEO: Jim Minnick
Headquarters: Atlanta, GA

Founded: 2000 Analytics

+  Comprehensive research
+  Competitive analysis
« eVestment provides a comprehensive global database of both + Due diligence
traditional and alternative investment strategies

Insights
* The Company delivers its flexible suite of solutions and services + Industry trends
through a user-friendly and cloud-based platform «  Performance drivers

o ) * In-demand geographies and strategies
— eVestment serves asset managers, institutional investors,

investment consultants, investment banks and financial Data
advisors * Unparalleled breadth and depth of institutional coverage
* Thousands of traditional and alternative investment

+ eVestment supports the institutional investment community

strategies
identify and capitalize on trends, select and monitor managers and °
enable asset managers market their funds more effectively (_,4€1§ Eh\
Financing History G Oi@\ _.:] AP
1 } > o
Date Size ($ mm) Investor(s) eVestment helps /Q\ / “ o’ N7
06/15/08 $55 h make smart <N = U = .-
. A |
6/15, Insight Venture Partners money smarter A
Salmon River Capital; Undisclosed e - 0
06/14/05 1 almon River Lapiltal; Unaisclose:
Investors
L " s

Source: Company website, LinkedIn, PitchBook


https://www.evestment.com/
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Financial Simplicity Overview

Company Overview

financial / . o
simplicity
CEO: Stuart Holdsworth
Headquarters: Sydney, Australia
Founded: 2003

+ Financial Simplicity provides web based technologies and services
that specialize in the application of intelligent agents to
investment portfolios, in order to maintain portfolio compliance
and enable client tailored portfolio rebalancing

+ Financial Simplicity enables investment professionals to scale their
business, enhance the value of their offering and reduce risks
associated with portfolio non-compliance to either client, firm or
regulatory policies

* Financial Simplicity is built upon proprietary techniques and
technologies researched and proven over 10 years

Management Team

Stuart Holdsworth Richard Arnold

Kevin Wyld
Chief Executive Executive Director Strategic
Officer USA Consultant

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

e £,

Global Multi- Multi-
Currency Asset

Multi-Tax
Wrapper

Taylor™

Intelligent Assistant for Wealth Managers

+ Trainable intelligent agent technology to continuously monitor and calculate
adjustments to client customized portfolios to ensure overall portfolio
compliance

+  Open architecture to work with custodians, platforms or other systems of
record and trading systems

* Massively scalable to suit firms and portfolios of all sizes

Nudge™

Managed Service for Financial Advisors

* A managed service to financial advisors seeking supporting services to
monitor, receive alerts on and make decisions on client portfolios

+ Continuous and comprehensive investor portfolio monitoring

+ Personalized portfolio reviews in format designed by advisory firm emailed
directly to financial advisors when mandates are breached

Manage Protect


http://www.financialsimplicity.com/
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FNEX Overview e
Company Overview Product & Services Overview
x Registered Brokers: FNEX, through its wholly owned
Broker Dealer, has 50 Brokers across the U.S. focused
CEO: Todd R. Ryden on different product verticals

Headquarters: Indianapolis, IN Transactions: FNEX placed over $1.1B in 2016 into 40

Act funds, hedge funds, private shares in late stage

Founded: 2014 private companies, and other alternative strategies.

Managed Services: FNEX's Broker Dealer works with
large advisors and product sponsors to clear private
securities transactions.

*  FENEX has emerged as a technology driven virtualized investment
bank, with 50 Brokers.

» FNEX Platform: The Platform is a tech enabled transactional
marketplace for alternative investments in late stage companies;

funds; and real estate structures. . . .
Hncs; and real estate structires CaaS: FNEX provides Compliance as a Service (CaaS) to

brokers and boutique broker groups that focus on
product verticals strategic to FNEX.

- FNEX s for use by institutional investors, advisors, family
offices and high-net worth individuals. The service is free for
investors, and allows investors to confidentially search for
unique investment opportunities.

0060

Unique Model
«  FENEX SaaS: FNEX licenses its technology platform to wealth

management groups and investment product companies and is FNEX provides its customers with unique alternative investment
adding an Alts Based Robo Advisory function to its technology. opportunities, curated on a cloud-based ecosystem. FNEX analyzes
The technology provides a value-add for the advisor-client the investment behavior on the platform for real-time visibility into
relationship. emerging investment trends and product demand.
Financing History +  Shares in Late Stage Companies
Date Size ($ mm) Investor(s) * Unique Hedge Funds
*  Real Estate Structures
03/07/14 $2 Undisclosed Investors . Actively Managed 40 Acts

*  Managed Futures

Source: Company website, LinkedIn, PitchBook


https://www.fnex.com/
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FNZ Overview

Company Overview Product & Services Overview

FNZ% FNZ Service Platform BPO for Wealth Management
(
Software Customers

CEO: Adrian Durham Sotvare
Head uarters London U K Financial products i ‘IT " Financial Service ".
: & manufacturers nfrastructure Providers | Workplace | {
q ' Investor and \
Asset Servicing y
BPO
Founded: 2003

* FENZ provides multi-channel wealth management services to

+ Reducing costs

financial institutions, enabling them to better serve their clients s - Outsourcng complsity B
by... for the mass market : ::;‘:i‘:;;:‘;““"" . Digital wealth

- Reducing costs and complexity

FNZ One: Client, account and portfolio
management solutions, covering a range of
assets and liabilities

- Enhancing client engagement and relationships
- Deploying scalable yet personalized investment solutions 1

* FNZ offers a comprehensive suite of outsourced services that
spans the wealth management value chain

g | ‘ FNZONES
- Digital user experience, account and portfolio management,
trade execution, settlement and administration
* End clients range from high-net-worth to mass market
FNZ X-Hub: Discretionary investment
menagement services
Inancing History
LR
Date Size ($ mm) Investor(s) Hvz X-HUB
02/09/12 na General Atlantic \
\ FNZ Clear: trade execution, settlement
01/26/09 $12 H.l.G. Europe; H.L.G. Capital and custody services
%
FNZCLEAR™

Source: Company website, LinkedIn, PitchBook


https://www.fnz.com/
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FutureAdvisor (BlackRock) Overview

Company Overview

B FutureAdvisor BLACKROCK

CEO: Bo Lu

Headquarters: San Francisco, CA

Founded: 2010

* FutureAdvisor provides digital wealth management services to
help investors reach their long-term financial goals; both directly to
consumers and through partnerships with financial institutions

- Customers input current investments, taxes, time horizon and
goals

- The Company links to existing accounts to analyze
customers’ current financial position

- FutureAdvisor provides investment recommendations with
the rationale behind each suggestion

+ BlackRock acquired FutureAdvisor on 08/26/2015

- FutureAdvisor operates as a business within BlackRock
Solutions (BRS)

Financing History

Date Size ($ mm) Investor(s)
08/26/15* NA BlackRock
e s Sl Epie o
08/22/12 6 Sequoia Capital; Kapor Capital
08/03/10 NA Y Combinator

Source: Company website, LinkedIn, PitchBook
* Note: On 08/26/15, BlackRock acquired FutureAdvisor

FINANCIAL
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Product & Services Overview

Link all investment accounts to FutureAdvisor
to gain a comprehensive view of your financial
position

Receive detailed and customized
investment advice that considers your
family, goals and accounts

WP

FutureAdvisor manages your investment
accounts in a fiduciary capacity and keeps them
at a trusted custodian

Holistic

Tax-efficient

401(k) Advice
Consistent Monitoring

Tax-loss Harvesting
Expert

AN NN

Select Partners - Publicly Disclosed

(Bbank 3l LPL Financial



https://www.futureadvisor.com/
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Company Overview Product & Services Overview

- Social Business
earsaq * Intuitive social media for advisors / agents
S Y s T E M s * Discover new prospects
+ Distribute compliant content
CEO: Clara Shih *  Monitor and measure content performance
with actionable analytics
Headquarters: San Francisco, CA &
Advisor Websites
Founded: 2009 +  Share relgyant content to attract new business
opportunities
+ Hearsay provides the complete client engagement platform for * Integrate with corporate websites
sales, marketing and compliance to enable financial advisors and +  Simple publishing and management tools to
insurance agents to build stronger relationships with their clients save advisors time
- The Company works with 150,000 advisors and agents in 22 * Marketing control over website designs and
countries with some of the world’s largest firms including themes
Morgan Stanley, UBS, JP Morgan & Chase, RBC, Allstate, Q' Text Messaging
Farmers, AXA, Zurich and New York Life (‘ - Stay in contact with clients on-the-go
* Hearsay's Advisor Cloud solution delivers efficient and compliant : +  Separate business and personal messaging
communication across a range of digital channels + Works seamlessly on either company or
* Hearsay helps advisors scale frequency and quality of client contact z~ personal devices
- The Company efficiently addresses compliance with Al to g % *  Lexicon monitoring prevents questionable
prevent and recover risky behavior, then suggest predictive | T— e J | messages from sending
next best actions across social media Predictive Email
* Hearsay integrates with various enterprise systems to align +  Predictive content matching to deliver the
advisor-driven and brand-driven customer experiences correct message
+ Library of pre-approved content
Date Size ($ mm) Investor(s) * Integration with email archive systems

New Enterprise Associates; Sequoia

09/05/13 $30 * Compliance and Supervision
Capital + Provides complete contextual supervision of
New Enterprise Associates; Sequoia activity
08/01/11 18 Capital *  Document all social, text and website activity
. . .. * Pre-approve content
02/03/11 3 Sequoia Capital; Felicis Ventures; + Alerts for content infractions

Undisclosed Investors

Source: Company website, LinkedIn, PitchBook


https://hearsaysystems.com/
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Company Overview

iCapital

CEO: Lawrence Calcano
Headquarters: New York, NY
Founded: 2013

+ [Capital Network provides a platform that gives qualified investors
access to high-quality private investments, while simultaneously
enabling managers to tap new sources of capital

+ For iCapital's purposes, a qualified investor is
— An individual who owns at least $5 mm in investable assets
or

— An entity that oversees at least $25 mm in discretionary
assets

Financing History

Date Size ($ mm) Investor(s)

12/15/16 na BlackRock

06/18/15 $10 Undisclosed Investors

Capstone Partners; Credit Suisse; Eaton
Partners; Gen Il Fund Services;
10/22/14 9 Monument Group; Panorama Point
Partners; Park Hill Group; Pivot
Investment Partners

07/10/14 6 Undisclosed Investors

Burgiss Group; Gen Il Fund Services;

07/02/13 4 IntraLinks Holdings

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

Access

» Access experienced managers that are in-demand

* Provides access to high-quality investments with lower minimum
investments

Research

* Research investment offerings with robust research tools and due
diligence materials

+ Evaluate investment merits using powerful analytical tools

Invest

+ Invest using iCapital’s online portal for streamlined and simplified
subscriptions and reporting

* Registration process takes only about 5 minutes

High Net Worth Investors & Advisors

+ Access select managers with previous institutional experience
+ Conduct due diligence on potential investments

 Invest with as little as $100,000 per fund

Financial Intermediaries

+ Leverage iCapital to outsource an alternative investment
platform for advisors and portfolio managers

+ Add value throughout the entire investment process with
iCapital’s research and technology

Alternative Investment Managers
+ Connect with investors through iCapital’s fast growing network

 Efficiently reach out to investors without being subjected to
the monotonous due diligence and travel


http://www.icapitalnetwork.com/
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Company Overview

investcloud

CEO: John Wise

Headquarters: Los Angeles, CA

Founded: 2010

* InvestCloud develops first-class, financial digital solutions, pre-
integrated into the cloud

* InvestCloud creates beautifully designed client experiences and
intuitive operations solutions using an ever-expanding library of
digital modular apps

+ The Company's platform supports more than $1.7 trillion of assets
across 670 diverse clients

— InvestCloud serves wealth managers, institutional investors
and asset managers, family offices, asset services companies,
financial platforms and banks

— InvestCloud offers 227 apps, with more than 5,000 unique
user experiences

Financing History

Date Size ($ mm) Investor(s)
09/20/16 25 JP Morgan Chase
10/08/15 45 FTV Capital
10/11/13 8 Kern Whelan Capital
08/27/10 <1 Undisclosed Investors

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

powerful products for individual investors and institutions alike

Assembled on-demand to meet your specific needs from a It differ:

emerald v

of cloud-based Financial apps.

=4

N
N

WEALTH ROBOS & INSTITUTIONAL OUTSOURCED
MANAGERS HYBRIDS INVESTORS CIOS/FOS
Client Portal, Client Onboarding, Accounting, Billing, Rebalancer, Performance, Risk, Liquidity, Allocation Models, Portfolio
Advisor Portal, Risk Profiling... R: iliation, i XD , D Management... Operations, Attribution...

» » »

N
H’i

INVESTMENT
CONSULTANTS

Proposal Generation, eSignature,
Document Management...

INSTITUTIONAL CLIENT
ADVISORS

Drift Analysis, Client-Driven Performance
Analytics, Drill Through...

INSTITUTIONAL
ASSET MANAGERS

Real-Time Analytics, Rebalancer,
Performance Analytics...

ALL FINANCIAL
MARKETS

Innovation Centers, Digital
Warehouse, All Financial Apps..

» » » »

With a library of 227 apps that can function alone or be
bundled, InvestCloud empowers investors and managers
to make informed decisions

* Integrated digital warehouse

+ Simple by design

*  Built secure

* Programs Writing Programs (“"PWP")

+  Build your own with InvestCloud's Innovation Center

Representative Clients

nutmeg
dP

commonfund
1o GLENMEDE

| CAPITAL | 71187
S GROUP" | services



https://www.investcloud.com/Membership/Apps/ICBB2HomePage_Input_App.aspx?ReturnURL=/
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Company Overview

INVESTEDGE

CEO: Bob Stewart
Headquarters: Bala Cynwyd, PA
Founded: 2000

* Founded in 2000, InvestEdge has steadily grown into the premier
provider of wealth management solutions by helping firms
manage, measure and report on over 410,000 high net worth and
ultra-high net worth portfolios, representing almost $1 tn in
assets

* InvestEdge’s advisor-facing system enables a better, broader,
more consistent view of accounting and performance data, and
features integrated tools that simplify both common and complex
tasks

* The Company's platform is built with open APIs, allowing for
seamless integration with third-party technologies, partnering
with Northfield Information Services, Morningstar, and Evare LLC
among others for complementary service offerings

* InvestEdge has been selected by more than 110 of the most
successful investment firms in the industry with a near perfect
retention record

Financing History

Date Size ($ mm) Investor(s)

01/19/17 $5 Vistara Capital Partners

Product Overview

advisor WOl’kStat,'0n

Portfolio
Management

Compliance

Reporting Tracking

Data

Perf Trade
Calculations Unification Calculations

Vendor Customer Books of Record ‘Custodial Data CRM
SHEUN Systems Systems Aggregation Systems

Single Platform for Front End Functions

* InvestEdge pioneered the model of an "overlay" system or Data
Unification System working above a core accounting system to provide an
integrated range of value-added functionality

* Partners with book of records systems to integrate and aggregate data to
provide complete picture of each client’s holdings, investment goals,
account history, and reporting preference

+ Streamlined access to account information simplifies daily tasks and
allows wealth advisers to effectively manage, monitor and measure
private client and institutional portfolios

Source: Company website, LinkedIn, PitchBook

FT PARTNERS RESEARCH 135


http://www.investedge.com/
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Company Overview

ne)tcapital

CEO: John Patterson
Headquarters: Chicago, IL
Founded: 2013

* Enterprise digital advice

* NextCapital partners with world class institutions to deliver
personalized planning and managed accounts to individual
investors across 401(k) and retail channels

+ The Company was founded by FinTech pioneers responsible for
building the first 401(k) managed accounts platform, one of the
first online banks and the first digital wealth manager

* NextCapital's partners include...

STATE STREET z i . <

GLOBAL ADVISORS.
Russell é.TRANSAMERICA

sl Investments

Financing History

Date Size ($ mm) Investor(s)
AllianceBernstein; Manulife Financial;
12/17/15 $18 Route 66 Ventures;

State Street Global Advisors

FinTech Collective; Kelvingrove
Ventures; Russell Investments;
$6 ;
Transamerica Ventures;
Vermont Seed Capital Fund

07/24/14

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

* Partner Need - NextCapital enables large institutions to cost-effectively bring
to market a fully differentiated digital advice and managed account solution:

— Custom user experience

— Proprietary or third party investment methodology

— Self-service and advisor-assisted service models

— Multi-channel - supporting 401(k), IRA, and retail

— Integrations to 401(k) record keepers and retail custodians

» Consumer Need - NextCapital provides investors with an integrated platform
for automated personal financial advice across 401(k) and retail accounts:

— Holistic portfolio tracking (account aggregation)
— Comprehensive planning

— Savings advice

— Portfolio management

ne>:tcapita| Overview  Plan  Track + A Frank Smith

Retirement Plan

Profile Target Accounts

ANNUAL RETIREMENT INCOME $100 surplus

$63,000 of $62,900

Take our advice and get on track

ACTION BENEFIT  CURRENT PATH ADVICE PLAN
o Invest in a NextCapital Retirement Income 55% 79% N
SmartPortfolio +$2,200/ yr Equity Equity
w  Increase your Retirement Income 11.3% 13.3% >

ﬂ Contributions +$4,500 / yr annually  increasing 2% annually
#E  Increase your Retirement Income 67 69 N
.. Retirement Age +$7,500 / yr years old years old

Implement Plan


https://www.nextcapital.com/#/
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NorthStar Financial Services Group Overview
Company Overview NorthStar’s Subsidiaries
,-.\A CLS Investments — provides third party portfolio
o e and investment management services to financial
NorthStar CLSINVESTMENTS  aguisors
Executive Chairman: Jonathan Baum R GEMINI Gemini Companies — provides access to multiple
<*>>comPaNIES  solutions for pooled investment products
Headquarters: Omaha, NE . . . .
ala 0 RI 0 N Orion — Offers portfolio accounting services to
A advisors
Founded: 2003
Constellation Constellation Trust — provides back-office
* NorthStar, through its subsidiaries, provides a range of solutions TRUSTcompany ?ustodyl a}ncijo}l(mlmstra;l;); §O|L|J.’EIO?S toRiAs,
and tools in order to empower investment advisors ihanciatinstitutions and their chients
. NorthStar's solutions includ o Northern Lights Distributors / Compliance —
orthtar's solutions include... provides fund distribution and compliance
NORTHERN LIGHTS i
— Asset management DISTRIBUTORS solutions
— Pooled investment solutions Product & Services Overview
— Portfolio accounting Asset Management ’ Pooled Investment Solutions
+ Risk budgeting ‘ *  Mutual fund serv.ices
— Fund distribution and compliance « ETF strategist + Hedge fund services
* Asset allocation *  Managed account platform

— Printing and marketing solutions

Fund Distribution &
Compliance

P/ LI + Data aggregation
‘, : D|strk|bL.1t|or) Sléppoft. ﬂ +  Performance reporting
Financing History /- Marketing / advertising - * Trade order management

Portfolio Accounting

review . e
Adbvisory fee billing
Date Size ($ mm) Investor(s) + CCOs
06/17/16 na TA Associates . -
Trust Service by Affiliate . Printing & Marketing Services
02/09/15 na TA Associates *  Bestinclass o . _— *  Premier industry printer
+  Custody administration - Document production
services

Source: Company website, LinkedIn, PitchBook


http://www.nstar-financial.com/
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Novus Overview

Company Overview

NOVUS’

CEO: Basil Qunibi
Headquarters: New York, NY
Founded: 2007

* Novus is a portfolio analytics and intelligence platform for
institutional investors

- The Company's platform is used by top hedge funds, fund of
funds, pensions, sovereign wealth funds and endowments

+ Solutions for investment managers aim to help them understand
their skill-sets and weaknesses to drive higher returns

* Solutions for the investors seek to drive more rigorous manager
research, gain better transparency into their portfolio and
automate reporting to other investors, boards and parties

- The Novus Reporting Solution enables thousands of funds to
report fund information to their investors who also use
Novus more efficiently and effectively

Financing History

Date Size ($ mm) Investor(s)

Product & Services Overview

Investment Manager

Performance Attribution:

Novus' attribution platform, managers
have access to absolute and relative
contributions, win / loss ratios, capital-
allocation ratios, relative alpha
generations, and more

Risk Management

The Novus Risk Equalizer simplifies risk
into a clean and effective interface that
will allow greater utilization of VaR,
stress tests and scenario or factor
analyses

FINANCIAL
TECHNOLOGY

PARTNERS

Investor

Portfolio Attribution:

Novus' platform provides incredible
detail beyond P/ L and
contributions, and helps you visual
your portfolio attribution and
understand what aspects drive it
the most

Risk Aggregation

This cutting edge aggregation
system gives investors full control of
category position and risk views to
help you breakdown your portfolio
to a granular level

Public Ownership Research

Novus Holdings provides investors with an
extensive and encompassing database of over
100 regulatory agency documents including:

13F, D, G, 3, 4, and 5 filings

AMF (France), FSA (UK), and CVM (Brazil)

European short position filings in 20+
countries

06/10/13 na Bain Capital Ventures; Index Ventures —

Source: Company website, LinkedIn, PitchBook


https://www.novus.com/
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Quovo Overview

Company Overview

Qlovo

Founded: 2010

* Quovo is a data platform providing insights and connectivity for millions of
financial accounts across thousands of institutions. With industry-leading
APIls, modular applications and enterprise solutions, Quovo helps deepen
relationships by better connecting you to your clients’ financial lives.
Today, hundreds of institutions, thousands of advisors and millions of end-
users rely on Quovo’s technology for account aggregation, bank
authentication and ongoing insights to build better financial futures

— The company's account aggregation platform integrates with more
than 13,000+ financial institutions, providing detailed balance and
position records as well as deep transaction histories, typically
reaching back several years to an account’s inception

— The company provides simple yet powerful APls that allows their
partners to connect accounts, verify key account data, facilitate
payments, and more.

- Additionally, Quovo provides several advisor solutions, including
elegant dashboards and easily embedded modules that enable
clients to visualize and interact with their data.

Financing History

Lowell Putnam

CEO:

Headquarters: New York, NY

Date Size ($ mm) Investor(s)
F-Prime Capital; Napier Park Global
Apr. 2017 $10 Partners; FinTech Collective; Long Light
Capital
Jul. 2015 5 FinTech Collective; Long Light Capital
Dec. 2013 ’ FinTech Collective; Long Light Capital;

Continuity Capital Partners

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

Features:

Provides wide coverage of a variety of account types, including bank accounts,
brokerages, credit cards, retirement plans, 529 plans, student loans, and more

Uses multiple redundant methods for data retrieval including direct feeds, data
standards (e.g. OFX), in addition to credentials-based web crawling

Intelligent transaction categorization engine to more accurately determine the types of
expenses and charges in both investment and bank accounts

Innovative “smart sync” technology, which minimizes the impact of institutional
downtime and connection breakages

v

/

Features:

Easily connect to bank accounts and verify account ownership, facilitating payments,
transfers, and streamlining the process of opening and funding new accounts

Instantly authenticate account ownership across more than 300 banks, and improve
user experience by pre-populating text fields when initiating payments or transfers
Capable of authenticating by micro-deposits, providing universal coverage of all banks
along with extra peace of mind, by using widely accepted authentication processes

®

Features:

An easy-to-use tool for embedding account aggregation and bank authentication into
your web and mobile app with a few lines of code

Offers an elegant front-end interface that’s easily white labeled, helping to improve
user experience by reducing friction during the account syncing process

Features:

Intuitive advisor dashboards for visualizing and interacting with client account data,
optimized for the common workflows like adding and linking client accounts

New “Prepare Accounts” feature enables advisors to pre-select the institutions where
their clients need to enter credentials, reducing the chance for user error and
minimizing friction

Easily embedded Personal Finance Management ("PFM"”) modules that enable advisors
to quickly incorporate a variety of PFM tools into their web or mobile applications

PFM modules allow clients to see their net worth, manage expenses, prepare a
budget, set financial goals, and visualize their cash flow & asset allocation


https://www.quovo.com/

WealthTech - Selected Company Profiles

Redtail Technology Overview

Company Overview

(%) REDTAIL TECHNOLOGY

CEO: Brian McLaughlin
Headquarters: Gold River, CA
Founded: 2003

* Redtail Technology offers web-based Client Relationship
Management (CRM) solutions for the Financial Advisor

+ The company's CRM platform is a full-featured management tool
used by Financial Advisors to do everything from client
categorization and segmentation to process automation, reporting
and scheduling

* Redtail also offers an imaging service including a dashboard, visual
contact indexing and important metrics display

* Redtail Email Archive and Retention provides clients with a

convenient and compliant way to retain, retrieve, and report on
email correspondence

Management Team

David Mehlhorn
Director of Sales

Andrew Hernandez
Chief Operating
Officer

Brian McLaughlin
Chief Executive /
Technology Officer

Source: Company website, LinkedIn, PitchBook

FINANCIAL
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Product & Services Overview

CRM Platform

EIEE - Dashboard
. — - Streamlined interface and a highly
intuitive layout to foster a more efficient
process

Automations

- Making data entry simple and easy, allowing
more effective client data manipulation

- Replacing the monotony so clients can
remain the at the focal point

Workflows

- Codify processes to boost efficiencies,
consistency and the client experience

- Assign workflow tasks to database users,
to database user teams or to database
roles

(Cartact Age Distributicn
Reporting
- CRM Platform offers a wide array of client
and account reporting in allowing the user to
custom filter certain fields to drill down to
the data they need

TECHNOLOGY


http://corporate.redtailtechnology.com/
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Riskalyze Overview PARTNERS

Company Overview Product & Services Overview

e 3 o : :
- rlskal e Risk Alignment Platform
riskalyze &

CEO: Aaron Klein E] Quantitatively Analyze Compare

(%] Pinpoint Risk Portfolio Risk Prospect Risk
Headquarters: Auburn, CA preference w/
st . actual risk
Set portfolio re:sltestfmg
: ortfolios for
Founded: 2011 O return gtock & bond Retirement
l:l[]m expectations . . & 7 Mapping
* Riskalyze invented the Risk Number® - the first quantitative using risk market_
system to identify a client’s risk tolerance to help better align their scenarios

portfolios with their expectations Y
+ Riskalyze's software and technology serve RIAs, hybrid advisors, Al
independent broker-dealers, RIA networks, custodians, clearing
firms and asset managers

Management & Client Self-Service

" e Automated Asset 'fg@f' Technology to keep up
* The Company offers 3 different products: @ Management =, with robo-advisors
- Riskalyze for determining clients’ risk
risk]  Risk Number™ - , Open New Accounts by
- Autopilot for client portals and automated asset 4b calculated risk m syncing new asset and
management tolerance e-signing

— Compliance Cloud, a compliance-related solution i ) ! :
P P Cogﬂ-p“a”ce Big Data Analytics for Compliance
Financing History Sift through data to =

Automated workflow
find mismatched

. = for case
Date Size ($ mm) Investor(s) objectives management
10/31/16 $20 FTV Capital . i
Find accounts with bad 8 Intelligent Prioritization -
investments / oAlo Mmarkaccounts that need
compliance issues M ™ attention

Source: Company website, LinkedIn, PitchBook

FT PARTNERS RESEARCH 141


https://www.riskalyze.com/
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SAF Platform Overview

Company Overview

SAF

PLATFORM
CEO: Rafay Farooqui
Headquarters: New York, NY
Founded: 2015

* SAF Platform is powering alternative investments for institutional investors
and asset managers

+  The state-of-the-art secure technology platform offers investment
consultants, endowments, foundations, family offices, private banks,
registered investment advisors, and independent broker-dealers — an
investor portal and a fully digitized investment process for alternative
funds. SAF Platform has also partnered with many of the leading
alternative fund managers across private capital and hedge funds to
expand their investor base. The platform compliments its technology
services with market leading independent fund due diligence and
research offered by Rocaton Investment Advisors.

*  SAF Platform’s technology solution seamlessly inter-operates with
the alternative investment fund eco-system of administrators,
custodians, and DTCC-AIP

* SAF also streamlines the investment process and improves operational
efficiencies with:

*  Virtual data room, electronic subscriptions, digital signatures, email
elimination and document backup and recovery

*  SAFis AML/KYC/ FATCA compliant

* The platform is built using enterprise-grade security and encryption

»  Access and view fund materials and investor statements in a secure

environment

Financing History

Date Size ($ mm) Investor(s)

04/01/15 NA Undisclosed Investors

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

1]

000,

S A N
7 @‘j .
GP — .7 (AR~

SAF Platform uses automation technology to empower and improve business
processes across the alternative investments industry

Integrates with key FaC'htat.eS In(;/§§trr}|€:nt
industry players transactions aigitally

between LPs and GPs
c Drives fund exposure for I;l‘"l Reduces operational

) GPs bottlenecks through
AR digitization
é Increases investment D Decreabses ::Iellance on
¢ — ¢ opportunities for LPs w paper-based processes
- and errors

Scales to satisfy the m Enter.prise-grad.e data
functionality requirements tﬁ security, encryption and
of both LPs and GPs controls

Strategic Partners

Rocalon


https://safplatform.com/
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Scivantage Overview
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Company Overview

. scivantage

CEO: Chris Calhoun
Headquarters: Jersey City, NJ
Founded: 2000

» Scivantage is a leading provider of digital wealth management and
cost basis Saa$ solutions

— The Company serves broker-dealers, mutual funds,
custodians, banks and prime brokers

+ Scivantage's product suite includes Maxit and Wealthsqope

- ::© scvantage Maxit® is 3 highly automated cost basis
solutions that offers a powerful suite of tax management
tools

— @)WEALTHSQOPE is a digital client portal for investment and
wealth management firms

Financing History

Date Size ($ mm) Investor(s)
BBH Capital Partners; Edison Partners;
06/23/14 $20 ORIX Growth Capital
12/08/10 22 BBH Capital Partners
10/06/06 7 Edison Partners
11/03/03 na Greenlight Capital

Product & Services Overview

D Data Access Services

« Cost Basis Extracts

- Tax Reporting
+ Maxit® RDS
+ Web Services

5 E S,
Fixec stom
tions, including Voluntaries

@ Tax Management
Tool Suite

- Tax Loss Harvesting
« MaxTax Liabilities

* MaxTax Drag

- Maxit Sell Suggestions
« Maxit Hold Suggestions

@ scivantage Maxit®

Turn Tax Compliance into a Strategic Strength
& Reporting Services

» On-Demand Reports Library:
+ Unrealized/Realized
+ Form 6781
« Tax Lot Ledger
« Audit Trail/ Report
» Custom Reports

p Reconciliation
Services

- Corporate Actions
Review/Validation/Sync

* Detailed Reporting
* Premium Recon Services

) WEALTHSQOPE

* Back Office M

« Maxit Wash Avoidance offic
« Hold Impact

An innovative digital wealth solution that enables financial firms to provide
investors with an easy to understand, comprehensive picture of their
investments through an intuitive, state of the art interface

Core
Platform

Account Management | User Configured Dashboard and Dock | Personal Portfolio Management

Markets & Investments | Document Center | Mobile & Tablet | Money Movement | Admin

Channel/Product Packages

Console
Self-Directed Digi"a'!;":;age"
Account-specific Account-specific -
Home Page Home Page
Trading e e oactor
Account Opening ‘Account Opening
Personal Portfolio " Portfolio ‘

Premium Options Available |

Source: Company website, LinkedIn, PitchBook
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http://www.scivantage.com/
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Company Overview

CEO: Mike Sha
Headquarters: San Francisco, CA
Founded: 2011

« SigFig’'s platform aggregates investments into a single dashboard
and allows users to analyze their portfolios
— The automated platform detects portfolio inefficiencies,
gives advice on investments and tailors portfolios keeping
them balanced and diversified
+ SigFig will build custom portfolios, optimize existing portfolios and
ensure tax efficiency
— The Company builds diversified portfolios from low cost
funds with an average expense ratio (from the fund) of 0.07%
to 0.15% depending on the brokerage
+ The platform supports individual accounts, joint accounts, various
IRAs, and 401ks
» Over 800,000 people are using SigFig to manage and track over
$350 billion in investments

Date Size ($ mm) Investor(s)

Eaton Vance; Comerica Bank; New York

05/16/16 $40 Life; Santander InnoVentures; UBS

04/22/15 1 NYCA Partners

07/02/13 15 Bain Capital Ventures; Union Square
Ventures

10/01/07 3 DCM

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

The portfolio guidance tool provides a free portfolio analysis with
personalized recommendations

SigFig attempts to increase long-term net returns by reducing fees and
avoiding common investing mistakes with its automated asset
management algorithm.

$400K

Baseline Return +25%

Index Fund Advantage +21%
Efficient Allocation +0.5% - $300K
Automatic Rebalancing +0.4%

Tax-Aware Asset Allocation  +0.4%

$200K

Commission-Free Trading +0.2%

$100K

30

Today Syears 10 years 15 years 20 years


https://www.sigfig.com/site/#/home/am
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Trizic Overview e
Company Overview Product & Services Overview
For the Client
N
trl Z | C > Digital Onboarding > Risk Assessment
CEO: Drew Sievers » Performance Reporting » Planning Calculators
» Portfolio Information » Money Transfer
Headquarters: San Rafael, CA
» Account Aggregation » Statements & Tax Docs
Founded: 2011

« Trizic provides enterprise-class, digital investment technology to
Registered Investment Advisors, broker dealers, asset managers,
banks, credit unions, and wire houses.

+ Trizic's hosted platform allows its clients to cost-effectively deliver
digital wealth services across all account size levels, even sub-
$10,000 accounts.

+ The Trizic platform leverages their clients’ investment philosophies
and models, automating the entire client lifecycle from onboarding
to risk assessment, to model assignment, to trade execution and » White Labeled Ul w/ APIs
rebalancing, reporting, and even client billing.

+ Trizic powers the digital wealth offerings for all size firms, including
large players like John Hancock/Manulife, Creative Planning, Level mutual funds, and equities
Four Advisors, and FIS/Sungard.

\4

Model Based Trading of ETFs,

» Tax/Cost Aware Portfolio Management —
Financing History » Automated Trading and Rebalancing
i | t .
Date Size (5 mm) e » Intelligent Cash Management
PEAKS6 Investments; Freestyle Capital,
06/26/17 $3 Commerce Ventures, Broadhaven Capital > Role Based Access Controls
Partners . - —
02/13/17 3 Freestyle Capital, Commerce Ventures, > Client Billing ~_—-
Broadhaven Capital Partners > Compliance Reporting
12/04/15 2 Operative Capital & others
» Modular Feature Set
1 i ital h A . .
05/06/15 3 Operative Capital & others » Institutional Grade Scaling & Security
11/03/14 1 Undisclosed Investors » Multi-Custodial Support —

Source: Company website, LinkedIn, PitchBook


https://www.trizic.com/
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Trust Company of America Overview

Company Overview

{TRUST

COMPANY

U AMIERILA
BE MORE YOU

CEO: Joshua Pace
Headquarters: Denver, CO
Founded: 1972

* Trust Company of America is the largest independent custodian for
RIAs

» The Company provides holistic software solutions to RIAs, allowing
them to scale operations, more effectively manage client
relationships and focus on growing their practice

+ Offers sophisticated modeling, trading, rebalancing and reporting
solutions

* Built on web-based, multi-tenant software with an open

architecture platform
N
' 4 ,

Mark Massa
EVP, Client Services
& Operations

Management Team

Joshua Pace
President, Chief
Executive Officer

James Capps
Chief Technology
Officer

Source: Company website, LinkedIn, PitchBook

Product & Services Overview
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Liberty, Trust Company of America’s comprehensive platform is designed for
RIAs and offers a suite of features

Liberty also boasts a full mobile platform, as
well as customizable features for RIAs to
promote their own personal brands

Web-based

Highly Scalable and
Secure

Mobile Capabilities

Growth Tools

Operational Tools

Prospecting *  Fee Billing
Proposal *  Mobile Enabled
Conversion * Investor Portal
Onboarding

Portfolio Management

v
v

A
L P

Managed Investment

Asset-based pricing

APls to 3 party
value-added CRM,
Planning, Compliance,
Aggregation and
other tools

Reporting & Analytics

Performance
Statements
Private-Labeling
Custom Branding

+ UMA Solutions
* Rebalancing 31 Party Investment
*  Omnibus Trading Managers

Tax Harvesting

Diverse Strategies



http://www.trustamerica.com/
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United Capital Overview

Company Overview

@ UNITED CAPITAL

FINANCIAL LIFE MANAGEMENT"™

CE Joe Duran
Headquarters: Newport Beach, CA
Founded: 2005

+ United Capital is the first and biggest Financial Life Management
firm

— The Company has more than 80 offices across the U.S.
— Manages approximately $17.9 bn in assets ()

+ United Capital goes beyond traditional financial planning to
incorporate clients’ ideal lives into investment management to give
them complete control of their financial life

+ The Company provides tailored advice, financial plans and
investment strategies

Financing History

Date Size ($ mm) Investor(s)

Sageview Capital; Bessemer Venture

10/21/13 $38 Partners; Grail Partners

08/21/09 15 Bessemer Venture Partners
02/06/08 6 Grail Partners
07/31/06 10 Undisclosed Investors

Source: Company website, LinkedIn, PitchBook
(1) Asof02/28/17

FINANCIAL

TECHNOLOGY
PARTNERS

Product & Services Overview

Money Mind®: Reveals personal biases and the
effects on financial decisions

Ensuring your finances give you
the life you want

Honest Conversations®: |dentifies and clarifies
personal goals and financial decision trade-offs,
establishes an action plan

Financial Control Scorecard®: Monitors and tracks
savings and spending and matches them against
goals

GuideCenter: Clients gain immediate understanding
and access to their entire financial life

Financial Planning

* High Net Worth Services: Personalized services to manage
everyday financial and non-financial decisions

* Insurance Planning (UCRM): Plan for tax advantages,
liquidity for heirs and a reduced dependence on lenders

Investment Management

Investment Process: Driven by three questions...
— 1. "How much risk should | take?”

— 2. "What's the right style for me?”

— 3. "How do | stay on track?”



http://www.unitedcp.com/
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Vestmark Overview

Company Overview

0‘0 Vestmark:

CEO: John Lunny
Headquarters: Wakefield, MA
Founded: 2001

* Vestmark works with leading wealth management firms to provide
solutions for advice delivery, compliance with regulation and
business growth

— The Company now serves over 40 institutions, 25,000
advisors, more than $600 billion in assets and 2 million
investor accounts

* Vestmark serves two main segments: Financial Institutions and
Advisors

— Financial Institutions include asset managers, bank trusts,
broker dealers and wealth managers

— Aduvisors include bank trust advisors, broker dealer
representatives, dually registered advisors and independent

RIAs
Date Size ($ mm) Investor(s)
10/31/16 $7 Launch Angels
04/12/16 30 Undisclosed investors
06/23/09 1 Hub Angels Investment Group

Source: Company website, LinkedIn, PitchBook
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Product & Services Overview

VestmarkONE

Model client-centric portfolios

Monitor accounts and households

Efficiently trade across portfolios

Report performance at various levels, including household, account and sleeve
Reduce infrastructure, maintenance and error costs

Improve time to market

Centrally Managed Programs

Automate, consolidate and streamline sponsor communications

Rebalance massive amounts of accounts while considering asset allocation,
position tolerances, restrictions and compliance

Maintain strict account oversight and governance 24/7

Enforce account and firm mandates

VestmarkONE Robo Solution

Manage the robo platform alongside other accounts and discretionary
programs

Customize and automatically generate a recommended portfolio for investors
Improve advisor-client interaction with a private interface

Leverage flexible integration options with custodians, trading partners and
internal and external systems

Vestmark Outsourcing

Maintain full transparency
Lower operational risk
Focus resources on core competencies

Improve forecasting abilities


http://www.vestmark.com/
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Envestnet Overview

Financial Metrics "

Ticker: NYSE:ENV
Market Cap: $1.6 bn @
LTM Revenue: $541 mm
LTM EBITDA: $47 mm

LTM NI: ($27) mm

Source: Company website, CaplQ
(1) As of September 30, 2016
2) As of February 3, 2017

Company Overview

= ENVESTNET
P

CEO: Judson Bergman
Headquarters: Chicago, IL
Founded: 1999

+ Envestnet provides cloud-based wealth management
technology solutions to financial advisors and institutions

— Its platform provides investment tools, portfolio
management, accounting and reporting capabilities

* The Company has supports over 5.8 mm investor
accounts and $101 billion in assets under management
according to its most recent SEC filings

— More than 52,000 advisors and 2,500 companies
are using Envestnet products

Stock Performance
$45
$40
$35

$30

$25 LTM High 08/08/16 $40.87
LTM Low 03/16/16 $19.64
$20
$15
Feb-16  Apr-16 Jun-16 Aug-16  Oct-16  Dec-16 Feb-17
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Envestnet Client Landscape

Envestnet provides its solutions to individual advisors and
institutional clients in a white-label format

M Institution M Individual

Foundation & Endowments

Foundation Advisors

Wealth Management Firms Wealth Managers

Broker-Dealer

Broker-Dealer Home Offices .
Representatives

Asset Managers Dual-Registered Advisors

Advisory Networks

Growth Strategy

Envestnet has grown organically by increasing its advisor
base and expanding its service offerings, but has recently also
made several strategic acquisitions and partnerships

— Envestnet acquired four companies in 2015, most
prominently Yodlee

2015 Revenues by Type

3%

18%

[l Assets Under Management
B Subscription and Licensing

Professional Services and Other

79%


http://www.envestnet.com/
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Company Overview Financial Planning

Financial
Engines* =
AT
N
<
CEO: Lawrence Raffone & Etemen
Headquarters: Sunnyvale, CA &
Founded: 1996
Financial Metrics (" Social Security
 Financial Engines provides portfolio management optimization
Ticker: NasdaqGS:FNGN services including investment advice, retirement

management / planning and employee-sponsored

Market Cap: $2.4 bn @ contribution plans to customers in the United States

LTM Revenue: $389.4 mm The Company's portfolio plans are customized to the

LTM EBT: $53.5 mm customer’s needs and retirement readiness, addressing
all levels of preparedness or complexity of investment x
LTM Adj. NI: $26.3 mm strategy '

* Partnered with hundreds of Fortune 500 companies who
provide Financial Engines’ solution to employees

Stock Performance

$40 LTM High ~ 02/03/17  $38.85

LTM Low 06/27/16

$35

Selected Partners

ADELTA  wowmnor awesesw ’H
dl

L3

COMCAST O8 Bristol-Myers Squibb
NBCUNIVERSAL o @ Raytheon

$30

$25

$20
Feb-16 May-16 Aug-16 Nov-16 Feb-17
Source: Company website, CaplQ

(1) As of September 30, 2016
2) As of February 3, 2017


https://financialengines.com/
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FIS Overview

Financial Metrics "

Ticker: NYSE:FIS
Market Cap: $26.0 bn @
LTM Revenue: $8.7 bn
LTM EBT: $1.1 bn

LTM Adj. NI: $466.5 mm

Source: Company website, CaplQ
(1) As of September 30, 2016
2) As of February 3, 2017

Company Overview

CEO: Gary Norcross
Headquarters: Jacksonville, FL
Founded: 1968

FIS is a leader in financial services technology, with a
focus on retail and institutional banking, payments, asset
and wealth management, risk & compliance, consulting
and outsourcing solutions

The Company has over 20,000 clients in over 130
companies
FIS's payment solutions include card services, corporate
payment solutions, digital payment solutions, merchant
solutions, outsourced payment solutions and risk and
compliance services
- The Company’s outsourced payments solutions
include biller and output solutions to create a
positive customer experience around invoices and
communications

Stock Performance

$85
$80
$75
$70
$65
$60
$55
$50

LTM High 07/26/16 $80.84
LTM Low 02/08/16 $56.04

Feb-16 May-16 Aug-16 Nov-16 Feb-17

FINANCIAL
TECHNOLOGY

PARTNERS

FIS Wealth and Retirement Overview

e FIS Wealth and Retirement provides professionals with one
of the broadest and richest solutions sets in the industry.

» Clients are able to select the deployment options and
solution suites to best fit their business needs

Asset Allocation: Develop investment strategies with
AllocationMaster, an asset allocation software solution

Financial Planning: WealthStation offers advisors a
360 degree financial view

Investment Management: Select investment
solutions from turnkey to fully outsourced through
Reliance Trust

Portfolio Management: Investor'sView portfolio
management software digitally connects portfolio
managers, financial planners and back office users

Trust Accounting: Variety of comprehensive trust
platforms to choose from (AddVantage, Charlotte,
Global Plus or TrustDesk)

Wealth Outsourcing: Hosted and in-house
technology platforms to deliver outsourced solutions
on a private-label basis


http://www.fisglobal.com/
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Morningstar Overview
Company Overview Revenue / % Revenue Growth
GSTIR
$789
CEO: Joe Mansueto
Headquarters: Chicago, IL
Founded: 1984
Financial Metrics ' + Morningstar is a leading provider of independent $658
investment research in various markets, including North
Ticker: NasdagGS:MORN America, Europe, Australia and Asia
Market Cap: $3.3 bn @ + The Company provides coverage on over 500,00 2012 2013 2014 2015 2016
LTM Revenue: $788.0 mm mve.stment offerlr.ngs (stoclfs, mutual funds and other
vehicles), along with real-time global market data on Strategy and Key Objectives
LTM EBITDA: $249.6 mm nearly 18 million equities, indexes, futures, options,
commodities, FX and Treasuries .

Morningstar is focusing on three core areas to widen its

LTM Adj. NI: $128.0 mm economic moat

* Morningstar offers investment advisor services through

its subsidiaries, with more than $185 bn AUM as of June — Produce the most effective investment data, research and
30, 2016 ratings
Stock Performance — Develop Morningstar Direct as their flagship platform
— Use proprietary research to build world-class investment
$95 LTM High  04/01/16 $89.44 management solutions
LTM Low 10/13/16 $75.33
$90
2015 Revenues by Product 2
$85 14%
30% B Momingstar Data
$80 16% M Momingstar Direct
B Mormingstar Investment Management
$75 [l Morningstar Advisor Workstation
$70 21% Workplace Solutions
Oct-14-2015 Jul-01-2016
Source: Company website, CaplQ (3  AsofJanuary 31, 2017.

(1) As of September 30, 2016
2) Includes foreign currency translation effects


http://www.morningstar.com/
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Company Overview Revenue / % Revenue Growth

$1,481

CEO: William C. Stone
Headquarters: Windsor, CT 29.1%
Founded: 1986
Financial Metrics (" . . .
¢ etrics + SS&C Technologies is a leading provider of cloud based 5713
Ticker: NasdaaGS:SSNC services and software for global financial service $552 -
’ = companies around the world I
Market Cap: $7.1 bn @ L L . 2012 2013 2014 2015 2016
+ The Company serves various industries, including
LTM Revenue: $1,481 mm insurance, asset management, REITs, alternative
T B G5 investments and other financial services
3 mm

Acquisitions since January 1, 2014
— SS&C provides solutions to approximately 10,000

LTM NI: $401 mm financial services firms across the world

) ) Conifer ] Wells Fargo’s Global .
— In total, these clients manage over $44 tn in assets % o ™ Fund Services PRIMUATICS
ervices ——FINANCIAL
- Varden S
Stock Performance crtigroup)
Citigroup’s Alternative ® DST
$40 Investor Services ADVE NT soLlrions
$35
$30 2016 Revenues by Type
1% 6%
$25 LTM High 02/21/17 $35.71 Il Software-enabled services
620 LTM Low 06/27/16 $26.45 28% B Maintenance and term licenses
Perpetual licenses
9 Professional services
$15 65% |

Mar-16  May-16 Jul-16 Sep-16  Nov-16  Jan-17  Mar-17

Source: Company website, CaplQ
(1) Asof December 31, 2016
2) As of March 2, 2017


http://www.ssctech.com/
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Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY
E-Brokerages b iAok
Market Enterprise Multiples Growth Rates Margins
Price % MTD % LTM Value Value Price / Earnings  EV / EBITDA EV / Revenue Revenue EPS EBITDA P/E/G
Company Name 07/10/17 Change High ($ mm) ($ mm) CYM7ECY18E CY17E CY18E CY17E CY18E CY17ECY18E LT CY17E CY 18E  CY 17E
US EBRCKERAGE / EFINANCE

Charles Schwak $43.63 2% 99 % $59,135 $56,562 27.2x  225x na na 6.5 x 5.8 x 16 % 12 % 20% na na 1.4 x
TD Ameritrade (1 44.84 4 95 23720 23,254 27.3 234 14.4 13.0 6.3 6.1 10 B 18 43 47 145
E*TRADE Financial 38.68 2 99 10,632 13,001 19.5 16.9 12.8 1.1 5.8 5.3 16 8 12 45 48 1.6
MarketAxess 194.99 (3) (ep] 7,453 7,203 47.2 38.7 31.0 24.8 17.5 14.7 " 19 20 56 59 24
Gain Capital 6.45 4 74 308 256 9.0 9.2 5.1 3.1 0.8 0.7 (19) 10 na 15 23 na

272x 225x 13.6x 12.0x 63 x

26.0 221 15.8 13.0 74

INTERNATIONAL EBROKERAGE / EFINANCE

Meonex Group $273 4% 88 % $757 $ 6,840 nm 22.5x na na 17.5x 167 x (19)% 5% 12 % na na na
Matsui Securities 8.32 2 0 2,137 3,449 19.7 18.2 na na 13.2 124 1) & na na na na
India Infoline 9.28 (2 95 2,973 2579 27.2 18.0 7.0 6.1 4.3 3.7 3 15 30 &1 61 0.9
Comdirect 11.60 5 100 1,688 1,701 26.6 25.1 na na 4.3 4.0 5) & (2) na na nrm
Casa de Bolsa Finamex 243 ] 100 154 1,406 na na na na na na na na na na na na
Swissquote Group 29.02 5 96 432 1,232 17.5 17.1 na na 7.2 6.8 10 & na na na na
Compagnie Financiere Tradition 96.18 (1) 88 488 406 na na na na na na na na na na na na
Plus500 i 8 75 680 543 7.0 9.1 3.7 4.9 2.0 23 (15) 14) na 53 47 na
VIEL et Cie 675 1 98 502 53¢ 14.4 141 8.3 8.2 0.6 0.6 2 1 na 10 10 na
CMC Markets 1.91 2 50 554 498 11.7 12.9 8.1 7.9 2.5 2.4 9 5 na 31 31 na
Yintech 10.23 2 a5 715 457 6.4 7.0 2.0 1.6 0.7 0.5 72 22 (5) 34 34 nm
Geojit Financial Services 1.68 11 99 400 348 na na na na na na na na na na na na

160x 171 x (3)% 6%

163 16.0 B 4

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50
(1) TD Ameritrade has agreed to acquire Scottrade for $4 bn. Expected to close by September 30, 2017



Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY

Outsourced Financial Solutions Providers et

Market Enterprise Multiples Growth Rates Margins
Price % MTD % LTM Value Value Price / Earnings  EV / EBITDA EV / Revenue Revenue EPS EBITDA P/E/G
Company Name 07/10/17 Change High ($ mm) ($ mm) CYM7ECY18E CY17E CY18E CY17E CY18E CY17ECY18E LT CY17E CY 18E  CY 17E
QUTSOURCED FINANCIAL SCLUTIONS PROVIDERS
MSCI $102.99 0% 94 % $9,337 $10716 284x 244 x 168x 15.2x 8.6x 8.0x 9% 8 % 14 % 51 % 53 % 2.0x
SS&C Technologies 3877 1 99 8,335 10,670 20.0 17.8 15.5 14.1 64 6.0 10 5 16 4 43 1.3
Broadridge Financial 74.77 n 96 8,990 9,987 22.6 20.8 14.0 12.3 24 23 44 4 na 17 19 na
SEl Investments 54.46 1 100 9,038 7,912 241 20.8 13.6 1.7 5.3 4.9 7 9 14 39 42 1.8
Computershare 11.43 5 97 6,243 7,183 26.2 22.9 12.7 17.1 4.4 4.4 1 8 25 26 3.3
LPL Financial 42.66 0 97 3,922 5397 17.3 14.6 87 8.0 1.3 1.3 4 3 15 15 16 1.2
DST Systems 60.70 2) 94 3772 4,242 18.5 16.2 9.7 9.0 2.0 1.9 33 9 1 21 21 1.7
Financial Engines 37.10 1 81 2,37 2,233 28.2 24.5 14.5 124 4.6 4.1 15 13 20 32 33 1.4
Envestnet 37.95 4) 92 1723 2,002 30.3 24.2 15.9 12.9 3.0 27 15 14 18 19 21 1.7
KAS BANK 10.98 (2) 84 162 1,795 10.6 8.4 na na 151 15.0 (18] 1 na na na na
Sanne Group 8.32 0 86 1,103 1,039 26.8 23.2 18.5 16.0 7.4 6.3 70 17 na 40 40 na
NOAH 4.50 7 100 261 386 14.2 1.8 224 19.4 5.8 4.8 24 21 na 26 25 na
Bravura Sclutions 1.23 0 97 263 288 16.0 13.9 10.9 10.0 1.8 1.8 35 2 12 17 18 !
Class Limited 233 1 72 276 264 40.4 315 21.6 171 104 8.5 26 22 33 48 50 1.2

234x 208x 155x 12.%x 4.9 x 15 % 8% 15%

231 19.6 154 135 5.6 20 16

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50



Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY

PARTNERS

Information Providers

Market Enterprise Multiples Growth Rates Margins
Price % MTD % LTM Value Value Price / Earnings EV / EBITDA EV / Revenue Revenue EPS EBITDA P/E/G
Company Name 07/10/17 Change High {$ mm) {($ mm) CY17E CY18E CY 17E CY 18E CY 17E CY 18E CY 17E CY 18E LT CY 17E CY 18E CY 17E
LARGE DIVERSIFIED FINANCIAL MEDIA / INFORMATION PROVIDERS
Thomson Reuters $58.81 (2% 94 % $42,639 $49702 25.0x 23.2x 14.8x 14.2x 4.4 x 43x 1% 3% 9% 30% 30% 27 x
Reed Elsevier 21.23 (2 S5 25,306 31,402 20.2 18.8 9.2 8.4 3.2 31 " 4 g 35 37 2.2
Moody's 123.03 1 99 23,823 25,839 231 21.2 14.2 134 8.7 6.3 8 5 10 47 47 2.3
IHS Markit 4372 i 91 18,063 21,959 2.2 18.4 15.8 14.6 6.2 5.9 30 5 na nrm nm 1.5
Dun & Bradstrest 107.71 (0) 74 3.976 5323 15.4 14.6 107 10.1 3.0 20 4 4 7 28 29 2.1
Fimalac 149.46 Q 8 3,685 3,795 nm na nrm na 22.5 na 5 na na 14 na na
Merningstar 78.08 [{0)] a1 3,353 3,159 na na na na na na na na na na na na

OTHER FINANCIAL MEDIA / INFORMATION PROVIDERS

Gartner $126.22 2%  100% $11,499 $11,907 363x  30.0x 168x 137 x 3.5x 3.0x 38 % 18 % 17 % 21% 22 % 21 %
FactSet 161.63 (31 88 6,460 6,632 21.6 16.8 15.4 14.3 55 4.9 10 8 1 34 34 2.0
Forrester 39.65 1 89 n 576 335 233 15.3 12.4 1.7 1.6 1 7 13 1 13 2.6
Value Line 18.20 (1) 72 177 155 na na na na na na na na na na na na

3.0 x 10 %

3.2 16

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50



Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY
Asset Managers b iAok
Market Enterprise Multiples Growth Rates Margins
Price % MTD % LTM Value Value Price / Earnings EV / EBITDA EV / Revenue Revenue EP5 EBITDA P/E/G
Company Name 07/10/17 Change High {$ mm) ($ mm) CY17E CY18E CY17E CY18E CY17E CY18E CY17ECY18E LT CY17E CY 18E CY 17E
ASSET MANAGERS

BlackReck $436.24 3% 101 % $71,050  $47,914 200x  17.7x 129x  11.5x 5.6x  5.2x 7% 8% 13% A%  45% 1éx
T. Rowe Price 77.05 4 98 18,915 16,280 15.1 14.8 7.6 7.5 3.5 3.4 9 4 12 46 45 1.3
Franklin Templeton 45.54 2 100 25,562 15771 16.4 15.2 6.8 6.8 2.5 2.6 (5) 0] 6 37 38 2.8
Invesce 3647 4 101 14,838 15,167 14.4 13.0 9.7 9.0 4.3 4.0 4 7 14 44 45 1.0
Janus Capital Group 43.61 1 96 4,899 4,269 17.5 14.1 6.8 6.1 2.2 20 154 11 5 BB 33 35
Federated Investors 29.06 3 88 2,845 2782 14.5 14.0 8.3 8.4 2.5 2.4 12) 3 2 30 28 nm
AllianceBernstein 24.05 2 96 2320 2320 11.9 11.2 34 32 0.8 0.7 2 4 8 22 23 1.5
Cohen & Steers 41.64 3 95 1,928 1,757 21.0 19.0 1.3 10.1 4.7 4.3 & 10 1 42 42 1.9
Artisan Partners 30.85 0 96 1,518 1,497 135 12.8 52 4.9 1.9 1.8 7 <] 10 37 37 1.3
WisdemTree 10.59 4 80 1,435 1,351 1.2 307 21.8 16.6 5.9 5.2 4 13 23 2 32 1.8
Waddell & Reed 19.74 5 88 1,651 974 123 13.2 4.1 4.3 0.9 0.9 (9 7) 0 21 21 nm
Virtus Investment Partners 111.40 1 87 79 950 14.4 10.8 na na 2.1 1.8 4 17 38 na na 0.4

148 x 14.0x 25 x 5% 7% 11%

17.7 155 d 2.9 18 (] 12

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50



Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY

Traditional Financial Institutions AELLER S

Market Multiples Growth Rates
Price % MTD % LTM Value Price / Earnings Revenue EPs P/E/G Price
Company Name 07/10/17 Change High {$mm) CY17E CY18E CY17ECY18E LT CY17E  Book
TRUST SERVICE BANKS
Bank of New York Mellon $51.68 2% 90 % $ 54,359 14.8x 133 x 3% 4% 10 % 1.5 x 1.4 x
State Street 91.52 2 99 34,446 154 13.8 & 4 12 1.3 1.6
M&T Bank 164.36 1 95 25,329 18.1 16.4 7 5 8 2.3 1.6
MNeorthern Trust 98.55 1 99 22,830 20.3 18.0 9 6 12 1.7 2.3
UME Financial 74.43 (1 9 3,745 20.0 18.0 7 4 10 2.0 1.9
181 x 164 x 7 4
177 159 6 4

LARGE US FOCUSED GLOBAL BANKS / INVESTMENT BANKS

J.P.Morgan Chase $93.19 2% 99 % $333,639 141x 125x 4% 5% 6% 2.3 x 1.3x
Bank of America 24.89 3 96 248,280 13.9 11.6 5 4 8 1.8 0.9
Citigroup 67.65 1 98 186,258 13.4 117 1 4 8 1.7 0.8
Goldman Sachs 225.84 2 89 93,252 12.5 11.2 3 5 14 0.9 1.1
Margan Stanley 45.99 3 97 85,107 13.5 11.9 9 4 11 1.3 1.1
UBS 17.68 4 96 65,672 1341 1.3 4 4 12 1.1 1.2
Barclays 270 2 78 46,205 11.0 9.3 5 3 18 0.6 0.5
Credit Suisse 15.27 6 90 31,818 15.4 10.9 5 5 43 0.4 0.7
Deutsche Bank 19.02 7 84 26,151 12.9 10.2 (3) 1 5 27 0.4
Median 3% 96% 134x 13 x 4% 4% M % 13 x 0.9 x

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50



Selected WealthTech Public Company Comparables FINANCIAL

TECHNOLOGY
Traditional Financial Institutions (cont.) L
Market Multiples Growth Rates
Price % MTD % LTM Value Price / Earnings Revenue EPS P/E/G Price
Company Name 07/10/17 Change High {$mm) CY17E CY18E CY17ECY18E LT CY17E  Book
LARGE EURCPEAN BANKS / BRCKERAGE FIRMS
HSBC $7.38 4% 100%  $145723 114x 109x 7% 7% &% 1.8 % 0.8x
Allianz SE 205.25 4 100 93,402 11.5 10.8 (5) (0 £ 3.4 1.2
BNP Paribas 74.80 4 36 93,188 107 104 2 2 & 1.8 0.8
Lloyds TSB 0.86 1 20 48,748 8.9 9.4 3 2 2 4.4 1.1
Royal Bank of Scotland 333 4 85 39,348 11.7 10.8 4 2 13 0.9 0.6
Medichanca 1012 3 94 7,910 11.3 10.9 10 4 20 0.6 0.8
4 114x 108 x 2
3 10.9 105 3

LARGE ASIAN / PAC RIM BANKS / BROKERAGE FIRMS

Commonwealth Bank of Australia $ 63.55 0% 94 %  $109,288 14.8x 145x 2% 3% 3% 5.0x 2.3 x
Mational Australia Bank 23.07 2 88 61,479 125 12.4 1 3 3 4.0 1.6
Hang Seng Bank 20.91 (0) 98 39,969 17.5 16.1 7 8 10 1.7 2.2
DBS Group 15.25 1 99 38,788 10.8 10.1 & 5] 10 1.0 1.1
ICIC] Bank 4.51 0 98 29160 21.0 14.8 33 2 na na 1.7
Macguarie Group &7.37 1 E 21,638 14.4 13.9 3 2 5| 3.0 1.6
Nomura Heldings 5.91 1 85 21,082 9.6 10.1 (19) (2) 18 0.5 0.8
Median 0% 94% 144 x 13.9x 3% 3% 8% 23 x 1.6 x
Mean 0 23 14.4 131 5 3 ] 2.5 1.6

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50
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Traditional Financial Institutions (cont.)

Market Multiples Growth Rates
Price % MTD % LTM Value Price / Earnings Revenue EPs P/E/G Price
Company Name 07/10/17 Change High {$mm) CY17E CY18E CY17ECY18E LT CY17E  Book
UK REGIONAL BROKERAGE FIRMS
Hargreaves Lansdown $16.69 (1)% 88 % $£7.919 299x 268x 3% 12% 18 % 1.7 x nm
Investec 7.47 0 91 7,252 11.2 101 29 8 13 0.9 1.2x
Close Brothers Group 19.58 [(%)] 88 2,981 11.8 11.5 10 ) 5 24 na
TPICAP® 6.20 2 96 1,924 14.4 1.9 g7 2 3 4.8 2.6
Numis 3.14 (1) 83 376 9.3 O3 4 (2) na na 22

118x 115x 10 %

153 13.9 28

Us BOUTIQUE BANKS

Raymond James Financial $ 8240 3%  100% $11,953 15.5x 144 x 17 % 7% na na 2.2x
Stifel Financial 46.74 2 83 3,199 14.7 121 Q 8 na na 1.2
Piper Jaffray 63.25 6 77 952 na na na na na na 1.2x
Greenhill & Co. 20.15 0 62 596 14.7 14.0 (19} 11 (8) nm 2.1
Ladenburg Thalmann 2.41 1) 84 478 nm nm 8 8 15 na 1.4 x
Cowen 16.25 0 96 442 15.9 Q.0 33 14 na na 0.4
JMP Group 5.30 (3) &9 115 15.4 na 4 na na na 0.9x%
Median 0% 83% 154 x 13.0x ?% 8% 3% LT 1.2 x
Mean 1 81 15.2 124 9 10 3 na 13

Source: Wall Street Research, Reuters and Capital IQ
Note: nm signifies negative value or value of >50
(1) On December 30, 2016, Tullett Prebon completed its deal with ICAP to become TP ICAP, while ICAP became NEX Group
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Selected WealthTech Transaction Profiles

WealthTech Transaction Profiles

Announced Date Company
06/08/17 s ADDEPAR
11/18/16
10/31/16 riskalyzé
08/12/16 c-funds
08/03/16 A AXIAL
06/30/16 MyVest
05/19/16 il PERSONAL CAPITAL
03/29/16 #4 Betterment
01/25/16 pEEm
01/12/16 i J——
11/05/15 (MES
10/14/15 HD VEST
10/13/15 investclouzj
09/28/15 Bascensus
08/26/16 ¥ FutureAdvisor
0w/ 115 Cifi famatie veser
08/12/15 onfed)
08/10/15 Y®DLEE
06/03/15 SUNGARD'
04/23/15 covestor
02/02/15 Sebemre

Source: FT Partners’ Proprietary Transaction Database. All transactions converted to U.S. dollars

Transaction Overview

Addepar secures $140 mm in financing co-led by Valor Equity Partners, 8VC and

Harald McPike

Bravura Solutions completes its IPO raising approximately A$148 mm
Riskalyze secures $20 mm in financing from FTV Capital

Aegon acquires Cofunds for £140 mm

Axial secures $14 mm in a Series C financing

TIAA acquires MyVest

Personal Capital secures $75 mm in a Series E financing
Betterment secures $100 mm in a Series E financing

Opus Bank acquires PENSCO Trust for $105 mm

Invesco acquires Jemstep

Financial Engines acquires The Mutual Fund Store for $560 mm
Blucora acquires HD Vest for $580 mm

InvestCloud secures $45 mm in a Series B financing

Genstar Capital and Aquiline Partners acquire Ascensus

BlackRock acquires FutureAdvisor

SS&C acquires Citi's Alternative Investor Services Unit for $425 mm
Markit acquires CoreOne for approximately $200 mm

Envestnet acquires Yodlee for $590 mm

SunGard files for its IPO

Interactive Brokers acquires Covester

SS&C acquires Advent Software for $2.7 bn

FINANCIAL
TECHNOLOGY

PARTNERS

Research Profile

VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW
VIEW


http://finte.ch/2fIQrBD
http://finte.ch/2byUe6F
http://finte.ch/29nIa7e
http://finte.ch/1RUWRsr
http://finte.ch/2eDNvFT
http://finte.ch/1NvaRa8
http://finte.ch/1RNjnaQ
http://finte.ch/1ksE5jV
http://finte.ch/1KkcEgF
http://finte.ch/1K94ibz
http://finte.ch/1MLFz1m
http://finte.ch/1UdaLIH
http://finte.ch/1E5IH7G
http://finte.ch/1hJbkxO
http://finte.ch/1PgCQgp
http://finte.ch/1G9hbBQ
http://finte.ch/1PZ64lo
http://finte.ch/1DzFzxO
http://finte.ch/2aMYf6D
http://finte.ch/2e5LHoM
http://finte.ch/2u1ogZM




Upcoming WealthTech-Related Industry Conferences

Key Conferences & Events

FINANCIAL

TECHNOLOGY
PARTNERS

Xveld

Aug. 28 - 31, 2017
Dallas, TX

XYPN is a leading organization of fee-only
financial advisors with a focus on
Generation X and Y clients. The
Conference features specialized content
tracks, a FinTech competition, key speakers
and workshops for financial advisors who
want to start, run and grow their own
independent financial planning firms.

I VEST -

Jun.11-12, 2017
New York, NY

In|Vest brings together technology and
strategy executives from the entire
wealth management industry to examine
market activity and discuss the digital
disruption. The conference features an
exhibit hall that showcases the wealth
management technology being used by
both established players and disruptors.

Click logos for more info

Mone
20/20

Oct. 22 - 25, 2017
Las Vegas, NV

Money2020 is the world’s largest
payments and financial services
innovation event, boasting over 11,000
attendees including top executives from
4,500 companies and 85 countries. The
conference discusses how consumers and
businesses manage, spend and borrow
money.

IFINOVATEFALL

Zin

NYC + SEPT 11-14, 2017

Sep. 11 - 14, 2017
New York, NY

Finovate showcases the most important
new financial technology. More than 5,000
financial and technology professionals
attend to stay up-to-date with the latest
products and technology. Finovate features
key speakers, discussion sessions and
networking opportunities.

Nov. 14 -17, 2017
Chicago, IL

IMPACT 2017 brings together thousands
of financial professionals and forward-
thinking advisors to celebrate the
industry’s best and recognize the top-
performing RIA firms for their innovation
and service.

th ANNUAL

INSIDE ALTERNATIVES

Oct. 23 - 24, 2017
Denver, CO

The Inside Alternatives Conference
explores the “new breed” of alternatives,
going beyond the traditional alternative
investments and strategies, to examine
how they are perceived by the investing
public and how successful advisors use
them. The conference features keynote
speakers, discussion sessions and
networking opportunities.

Source: Conference websites

FT PARTNERS RESEARCH
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https://www.money2020.com/
https://www.money2020.com/
http://conference.financial-planning.com/conferences/invest/
http://conference.financial-planning.com/conferences/invest/
http://fall2017.finovate.com/
http://fall2017.finovate.com/
http://conferences.fa-mag.com/alts/
http://conferences.fa-mag.com/alts/
http://impact.schwab.com/
http://impact.schwab.com/
http://xypn17.com/
http://xypn17.com/

WealthTech-Related Sector Events

Upcoming Industry Conferences & Events

JUL.

AUG.

SEP.

OCT.

Note: Bolded conferences are profiled on the previous pages

Date
07/11 - 07/12/17
07/18 - 07/20/17
08/15 - 08/15/17
08/28 - 08/31/17
09/06 - 09/08/17
09/07 - 09/07/17
09/07 - 09/07/17
09/07 - 09/08/17
09/08 - 09/10/17
09/11 - 09/12/17
09/11 - 09/14/17
09/12 - 09/13/17
09/13 - 09/13/17
09/17 - 09/19/17
09/20 - 09/21/17
09/26 - 09/26/17
10/01 - 10/01/17

10/01 - 10/05/17

Conference
In[Vest 2017
Silicon Valley-China Future Forum 2017
Private Wealth Midwest Forum 2017
XYPN17
International Trader Forum 2017
India FIX Conference 2017
ASIFMA Structured Finance Conference 2017
Treasury Management Summit 2017
NAIFA Performance + Purpose 2017
Annual Conference & Trade Show 2017

Finovate Fall 2017

22nd Annual Beneficial Owners' Securities Finance & Collateral Management

European Financial Information Summit 2017
ABS East 2017

Clearing and Settlement World 2017

Nordic Trading Briefing 2017

Australia FIX Conference 2017

Oracle Open World 2017

Location

New York, NY, USA
Santa Clara, CA, USA
Chicago, IL, USA
Dallas, TX, USA
Barcelona, Spain
India, India

Hong Kong, China
Boston, MA, USA
Orlando, FL, USA
Oakland, CA, USA
New York, NY, USA
London, UK

London, UK

Miami Beach, FL, USA
London, UK
Stockholm, Sweden
Sydney, Australia

San Francisco, CA, USA

FINANCIAL

TECHNOLOGY

PARTNERS

Website

Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details

Details


http://conference.financial-planning.com/conferences/invest/
http://www.svfutureforum.org/
https://www.marketsgroup.org/forums/private-wealth-midwest-forum-2017
http://www.xyplanningnetwork.com/xypn17
http://www.iiconferences.com/itf/
http://www.fixtradingcommunity.org/pg/events/fplpo/read/3670838/india-fix-conference-2017
http://www.asifma.org/events/
https://theinnovationenterprise.com/summits/treasury-management-summit-boston-2017#speakers
http://www.naifa.org/events/performance-purpose-2017-annual-conference
http://ahma-nch.org/education/course-catalog/annual-conference-trade-show/
http://fall2017.finovate.com/
https://www.imn.org/investment-management/conference/European-Beneficial-Owners-Securities-Finance-17/
http://www.financialinformationsummit.com/eu
https://www.imn.org/structured-finance/conference/ABS-East-2017/
https://10times.com/clearing-and-settlement-world
http://www.fixtradingcommunity.org/pg/conferences/3667621/nordic-trading-briefing-2017/
http://www.fix-events.com/Australia/index.html
https://www.oracle.com/openworld/index.html

WealthTech-Related Sector Events

Upcoming Industry Conferences & Events (cont.)

OCT.

NOV.

DEC.

Note: Bolded conferences are profiled on the previous pages

Date
10/03 - 10/03/17
10/10 - 10/11/17
10/17 - 10/19/17
10/22 - 10/25/17
10/23 - 10/24/17
10/25 - 10/26/17
10/25 - 10/27/17
10/29 - 11/02/17
10/30 - 11/01/17
11/01 - 11/01/17
11/02 - 11/03/17
11/02 - 11/02/17
11/07 - 11/07/17
11/08 - 11/09/17
11/14 - 11/17/17
11/21 -11/21/17

12/03 - 12/05/17

Conference
The Trading Show New York 2017
PartnerConnect West 2017
33rd Annual FIA Futures & Options Expo
Money2020 2017
Financial Advisor & Private Wealth 8th Annual Inside Alternatives Conference
TradeTech Asia 2017
Family Office & Private Wealth Management Forum West 2017
IBM Insight at World of Watson 2017
T3 Enterprise Conference 2017
Singapore FIX Conference 2017
Hedge Fund Investor Leadership Summit 2017
Americas Trading Briefing, Boston 2017
Empire Startups FinTech Conference, San Francisco, 2017
FIMA Europe 2017
Charles Schawb's IMPACT Conference 2017
Private Wealth Switzerland Forum 2017

Alternative Investing Summit 2017

Location

New York, NY, USA
Half Moon Bay, CA, USA
Chicago, IL, USA

Las Vegas, NV, USA
Denver, CO, USA
Singapore, Singapore
Napa, CA, USA

Las Vegas, NV, USA
Las Vegas, NV, USA
Singapore, Singapore
New York, NY, USA
Boston, MA, USA

San Francisco, CA, USA
London, UK

Chicago, IL, USA
Zurich, Switzerland

Dana Point, CA, USA
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Website

Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details
Details

Details


http://www.terrapinn.com/template/live/add2diary.aspx?e=9135
https://partnerconnectevents.com/pcwest2017/
https://fia.org/events/expo-2017
https://www.money2020.com/
http://conferences.fa-mag.com/alts/
http://tradetechasia.wbresearch.com/
http://opalgroup.net/conference/family-office-private-wealth-management-forum-west-2017/
https://www-01.ibm.com/software/events/wow/
http://www.technologytoolsfortoday.com/enterprise-conference.html
http://www.fixtradingcommunity.org/pg/events/fplpo/read/3670942/singapore-fix-conference-2017
https://www.apgainingtheedge.com/gte17-hedgefund-investorsummit
http://www.fixtradingcommunity.org/pg/conferences/3949229/americas-trading-briefing-2017/
https://www.empirefintechconference.com/pages/sf2017
http://www.clocate.com/conference/FIMA-Europe-2017/15765/
http://impact.schwab.com/
https://10times.com/private-wealth-switzerland-forum-zurich
http://opalgroup.net/conference/alternative-investing-summit-2017/
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FT Partners Research - Digital Wealth Management Report

Are the Robots Taking Over?
The Emergence of Automated Digital
Wealth Management Solutions

June 2016
Financial Technology Partners LP
FTP Securities LLC

Are the Robots Taking Over?

The Emergence of Automated Digital
Wealth Management Solutions

Courtesy of:
FINANCIAL Steve McLaughlin
Managing Partner

(415) 992.8880

=W 1in

The Only Investment Bank
ly on Financial
Waw ftpartners com

TECHNOLOGY

Focused

PARTNERS

Click to View

FINANCIAL

TECHNOLOGY

PARTNERS

FT Partners’ 145-page report provides a comprehensive
overview of key industry trends driving innovation in the
wealth management space and how the industry is
reacting to the emergence of robo-advisors and other
Digital Wealth Management disruptors.

Additional highlights of the report include:

+ A discussion of the different Automated Digital Wealth
Management platforms and business models

* The responses of incumbents in the wealth management space,
including the innovations, partnerships and acquisitions being
made to stay ahead of the game

* Interviews with eight CEOs of leading Digital Wealth pioneers
including Betterment, Link Pacific Advisors, MyVest, NextCapital,
Nutmeg, Riskalyze, SigFig and Vanare

* A detailed industry landscape of Digital Wealth Management
providers as well as other innovative, tangential companies,
profiles of 33 companies and a comprehensive list of private equity
financing and M&A transactions in the space

Please visit our website for more proprietary FinTech Research &
Follow FT Partners on Twitter and LinkedIn for real time updates on our Research Publications



http://finte.ch/DigitalWealth
http://finte.ch/DigitalWealth
http://finte.ch/DigitalWealth
http://finte.ch/DigitalWealth
http://www.ftpartners.com/fintech-research
https://twitter.com/FTPartners
https://www.linkedin.com/in/stevemclaughlinftpartners
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FT Partners Research - InsurTech Industry Report

Prepare for the InsurTech Wave: Overview FT Partners' 268-page report provides an in-depth

of Key Insurance Technology Trends look at the major waves c.of innovation ar.1d disruption
that are beginning to radically alter the insurance

industry.

December 2016
Financial Technology Partners

Additional highlights of the report include:
Prepare for the InsurTech Wave

Overview of KeY Msurance Tachnology Trends * An analysis of specific trends across: Insurance Distribution,
= s Sales, Marketing and Engagement, Data and Analytics and
Insurance Administration

*+ The responses of incumbents to date including the
innovations, investments, partnerships and acquisitions
being made to stay ahead of the game

The Only Investment Bank
Focused Exclusively on Financial Technology

* Proprietary InsurTech financing and M&A statistics and a
comprehensive list of transactions in the space

* A detailed industry landscape of InsurTech providers as
well as other innovative, tangential companies and profiles
of 54 companies operating in the InsurTech ecosystem

Please visit our website for more proprietary FinTech Research &
Follow FT Partners on Twitter and LinkedIn for real time updates on our Research Publications



http://www.ftpartners.com/fintech-research
https://twitter.com/FTPartners
https://www.linkedin.com/in/stevemclaughlinftpartners
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
http://finte.ch/InsurTech_Report
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FT Partners has advised on some of the most prominent and groundbreaking
transactions in the WealthTech sector

P.’lnners LP
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BlackRock - Transaction Overview

Overview of Transaction

On August 26, 2015, BlackRock (NYSE: BLK) announced a definitive agreement
to acquire 100% of FutureAdvisor

FutureAdvisor is a leading digital wealth management platform with
technology-enabled investment advice capabilities

BlackRock offers investment management, risk management and advisory
services to institutional and retail clients worldwide and has over $4.7tn in
assets under management(1)

Following the transaction, FutureAdvisor will operate as a business within
BlackRock Solutions ("BRS"), BlackRock’s investment and risk management
platform

The transaction is expected to close in Q4 2015

Significance of Transaction

Combines FutureAdvisor’s tech-enabled advice capabilities with BRS’
investment and risk management solutions

Enables BlackRock to provide a B2B digital advice platform, which helps
financial institution partners both improve their clients’ investment experiences
and grow advisory assets

Empowers partners to meet the growing demand among consumers to
engage with technology to gain insights on their investment portfolios
Demand is particularly strong among the mass-affluent, who account for ~30%
of investable assets in the U.S.

FT Partners’ Role

FT Partners served as exclusive advisor to BlackRock
Highlights FT Partners’ continued success advising a broad range of top-tier
strategic investors across the financial technology landscape

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its
exclusive role as advisor to

BLACKROCK

in its 100% acquisition of

Jos

FutureAdvisor

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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Addepar - Transaction Overview

Overview of Transaction

On June 8, 2017, Addepar announced it has raised $140 million in Series D
financing co-led by Harald McPike, the founder of QuantRes, along with Valor
Equity Partners and 8VC

Headquartered in Mountain View, CA, Addepar is a leading provider of
portfolio management and reporting software and services that seeks to
become the infrastructure that will connect all aspects of global finance

Harald McPike is the founder of QuantRes, a quantitative trading firm, and a
global private investor with a focus on the financial and technology sectors

Valor Equity Partners is an operational growth investment firm that does both
minority and majority investments in high growth companies at various stages
of development

8VC is a venture capital firm that makes seed to later stage investments with a
focus on the technology industry

Significance of Transaction

The financing capitalizes on Addepar's unprecedented growth — from $300
billion to over $650 billion assets on platform in less than 18 months — as top
wealth managers embraced Addepar's category-defining client reporting
software

With the new capital, Addepar will continue investing significantly in R&D,
expanding its product, platform and tech-enabled services to unlock more
value for its clients while also serving a wider range of wealth and asset
management firms

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to Addepar

Transaction demonstrates FT Partners’ continued leadership position as the
"advisor of choice” to the highest quality FinTech companies as well as its
deep domain expertise and experience in the WealthTech space

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
exclusive strategic and financial advisor to

4 ADDEPAR

in its Series D financing co-led by

VALOR 8VC

Harald McPike

for total consideration of

$ 140,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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Overview of Transaction

. On January 25, 2016, PENSCO Trust Company (“PENSCO") announced its
sale to Opus Bank (“Opus”) (NASDAQ: OPB) for approximately $105 million
(as adjusted) in a mix of cash and stock

+  Backed by Panorama Point Partners, PENSCO is a leading custodian of self-
directed IRA and alternative investments

«  Opusis an FDIC insured California-chartered commercial bank with $6.2 billion
of total assets, $5.0 billion of total loans, and $4.9 billion in total deposits(1)

+  Following the transaction, PENSCO will operate as a subsidiary of Opus

+  The transaction is expected to close in Q2 2016

Significance of Transaction

+  The acquisition positions Opus at the forefront of the alternative asset wealth
services business

+  PENSCO provides Opus with strong, recurring non-interest income based on
assets under custody

+  The transaction also presents additional potential revenue opportunities
through Opus’ Merchant Bank, Commercial Bank, Retail Bank and Opus
Financial Partners, Opus’ broker-dealer subsidiary

FT Partners’ Role

«  FT Partners served as exclusive strategic and financial advisor to PENSCO and
its Board of Directors

+  Highlights FT Partners’ continued success advising a broad range of top-tier
strategic investors across the financial technology landscape

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role
as sole strategic and financial advisor to

PENSCO

TRUST COMPANY

™

in its sale to

@ OpusBank

BUILD YOUR MASTERPIECE®

for total consideration of approximately

$ 104,000,000
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PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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Riskalyze - Transaction Overview

Overview of Transaction

On October 31, 2016, Riskalyze announced it closed a $20 million minority
growth equity investment led by FTV Capital

Headquartered in Auburn, CA, Riskalyze invented the Risk Number®, which
powers the world’s first Risk Alignment Platform and empowers advisors to
execute a digital advice business model with Autopilot; Riskalyze also enables
compliance teams to spot issues, develop real-time visibility and navigate
changing fiduciary rules with Compliance Cloud

FTV Capital is a growth equity investment firm that has raised over $2.7 billion
to invest in high-growth companies within the enterprise technology &
services, financial services and payments & transaction processing sectors

Significance of Transaction

The transaction capitalizes on Riskalyze's strong growth and traction within the
advisor market and demonstrates the need for quantified risk alignment

With the investment, Riskalyze will look to bolster and expand its line of digital
offerings

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to Riskalyze and
its Board of Directors

Transaction demonstrates FT Partners’ continued success advising on
financings for top-tier FinTech companies

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
exclusive strategic and financial advisor to

alyze

in its growth equity investment led by

FIVa

C A P

for total consideration of

$ 20,000,000
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PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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Overview of Transaction

On August 3, 2016 Axial Networks announced a minority $14mm Series C
financing round from Edison Partners

— Existing shareholders include Redpoint Ventures and Comcast

Ventures

Axial is a leading online capital market for companies and is headquartered in
New York City
Axial is the all-in-one solution for business development: from finding capital,
to sourcing deals, to marketing and analytics
The network enables the three constituents (Investors and Lenders, Advisors
and Companies) to operate seamlessly in the private capital markets and run
key business development activities
Edison Partners is a leading private equity firm with a focus across investing in
Financial Technology, Healthcare IT, Marketing Technology and Enterprise 2.0

Significance of Transaction

The transaction will further help Axial emerge as the leading online capital
market for companies and help fund future growth initiatives

Firmly positions the Company to capitalize on strong traction in the private
capital markets space and to continue to bring much needed efficiency to the
market

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to Axial and its
Board of Directors

FT Partners leveraged its deep knowledge of the Company, extensive
experience and broad industry relationships to help achieve a favorable
outcome for the Company

Transaction demonstrates FT Partners’ continued success advising top-tier
Financial Technology companies

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
sole strategic and financial advisor to

A AXIAL

in its financing led by

E;liotm

PARTNERS

for total consideration of approximately

$ 14,000,000
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The Only Investment Bank
Focused Exclusively on Financial Technology
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InvestEdge - Transaction Overview

Overview of Transaction

On January 19, 2017, InvestEdge announced the completion of its $5
million growth debt financing led by Vistara Capital Partners

Headquartered in Bala Cynwyd, PA, InvestEdge is a leading provider of
wealth management solutions to large banks, trust companies, RIAs,
brokerage firms and financial advisors

Vistara Capital Partners provides growth debt and equity solutions to mid-
later stage technology and technology-enabled services companies across
North America

Significance of Transaction

The new capital will be used to support the Company's rapid growth

—  Specifically it will be used for building out a more scalable client
acquisition and delivery organization, investment in its core
service offering, and investment in digital products and solutions
to support the changing advisor marketplace that will drive new
client acquisition and expand the Company’s current addressable
market

In addition, the financing provides a key partnership with Vistara Capital
Partners to accelerate the pursuit of enormous growth opportunities

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to
InvestEdge and its Board of Directors

This transaction demonstrates FT Partners' continued strength in the
technology-enabled wealth management sector

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
sole strategic and financial advisor to

INVESTEDGE

on its debt financing from

VISTARA

CAPITAL PARTNERS

for total consideration of

$ 5,000,000
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The Only Investment Bank
Focused Exclusively on Financial Technology


http://www.ftpartners.com/transactions/investedge
http://www.ftpartners.com/transactions/investedge
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FT Partners on “The Top” - Predicting the Future of FinTech

R AV Predicting the Future of FinTech with Steve McLaughlin, CEO at FT Partners

The Top Podcast
with Nathan Latka

Episode #671 ; To

Nathan Latks willls SOUNDCLOUD
671: Predicting The Future of FInTech with Steve McLaugh.. (2 Share

O

Highlights of the podcast include... “[FT Partners probably] did $10 - 15 bn in total
transaction volume, large deals probably $4.5 bn...”

v FT Partners’ highlights in the last year

v A discussion of the WealthTech industry, especially robo-advisors “What would I be willing to pay for [a company] today is

— Other key players in the space, aside from Betterment and Wealthfront a function of the return | would require for taking that

risk. We're always looking out 5, 10, 15, 20 years and

seeing what can a company be worth and then saying

v' Passive vs. active investing how do we get value for that today...”

— How to value WealthTech companies

v The “Famous Five” facts on Steve McLaughlin

“| think all the [robo-advisor business] models could
succeed. We're still in the first inning, there’s hundreds
—  What CEO do you follow? of mutual funds companies that did incredibly well. The
key is sticking at it and having the funding to do it...”

— Favorite book?

— Favorite online tool?

— How many hours of sleep do you get?
"Work life balance is critical and hopefully all of our

— If you could let your 20-year old self know one thing, what would it be? .
Y Y Y 9 employees are taking advantage of that as well...”


http://nathanlatka.com/thetop671/
http://nathanlatka.com/thetop671/
http://nathanlatka.com/thetop671/
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FT Partners’ Awards and Recognition

o The Information
Silicon Valley's Most Popular The Information’s “Silicon Valley’s Most Popular Dealmakers” (2016)

Dealmakers

+ Ranked as the #2 top Technology Investment Banker by The Information subscribers

* Only FinTech focused investment banking firm and banker on the list

M&A Advisor Awards

* Investment Banking Dealmaker of the Year (2015) — Steve McLaughlin, CEO & Managing
Partner of FT Partners

AWARD WINNER » Technology Deal of the Year $1.5 Billion (2015) — TransFirst’s $1.5 Billion Sale to Vista
Equity Partners

Click to view

Institutional

INESHan

FinTech Finance 35

.‘

The 2015 FinTech Finance 35:
#4 Steve McLaughlin, Financing Technology Partners

(excerpt from article published in Institutional Investor)

Steven
McLaughlin “Steve personifies the combination of talent, vision, energy and

experience that add up to the unprecedented level of leadership
e and influence in FinTech.”
P o — Jeff Kutler, Feature Editor

Managing Partner

Click to view


http://www.ftpartners.com/views/media/news/FinTech Finance 35-SteveMcLaughlin.pdf
http://www.ftpartners.com/views/media/news/FinTech Finance 35-SteveMcLaughlin.pdf
http://www.ftpartners.com/awards
http://www.ftpartners.com/awards
http://finte.ch/1UDzAPt
http://finte.ch/1UDzAPt
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Award-Winning Investment Banking Franchise b iAok

* Investment Banking Firm of the Year

FT Partners has 2016 « Cross Border Deal of the Year
been recognized

» Dealmaker of the Year
as Investment 2015 » Technology Deal of the Year
Banking Firm of
the Year and 2016 2014 » Equity Financing Deal of the Year

. - 2004 »  Professional Services Deal of the Year, Above $100mm
regularly achieves

ANNUAL AWARDS

Merger and 2012 * Dealmaker of the Year
Financing Deal of m « Professional Services Deal of the Year, Above $100mm

the Year * Boutique Investment Bank of the Year
recognition 2011 *  Deal of the Decade
M&A Advisor + 10 Deal of the Year Nominations Across 9 Categories
Awards

» Upper Middle Market Deal of the Year, Above $500 mm
2010 » IT Services Deal of the Year, Below $500mm
» Cross-Border Deal of the Year, Below $500mm

» Dealmaker of the Year — Steve McLaughlin
» Business to Business Services Deal of the Year

2007 *  Computer and Information Technology Deal of the Year, Above $100mm
+ Financial Services Deal of the Year, Above $100mm
Insti{utional 2015 + Steve MclLaughlin ranked #4 in Institutional Investor’s FinTech 35 List
Investor

Institutional Investor  950pg - 2008 © Consecutively ranked (2006, 2007 and 2008) among the top Bankers in Financial
Annual Ranking Technology

* Equity Financing Dealmaker of the Year — Steve McLaughlin
2008 * Information Technology Deal of the Year

" * Financial Services Deal of the Year

WINNER

Middle Market 2006 . Ilii.nanc.ing Professional of the Ygar - Steve McLaughlin
inancing Deal of the Year - Equity

Financing Awards «  Financing Deal of the Year - Debt

Note: Bold represents awards that FT Partners has won, italics represents nominations.
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79

FT PARTNERS’ LAST DECADE

~bx Number of resources

~9x Total senior banker experience
~2X Average senior banker experience
~8x Number of senior bankers

5

1 2 4
O O =

I

2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017

IlEployees =0=Total Exp. Of Directors / MDs (Years)

Avg Years of Director / MD Experience

6 7 8 9 10 11 12 13 14 15 16 13 15 16 17 19
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The FT Partners Senior Banker Team

Name / Position

Steve McLaughlin

Founder, CEO and
Managing Partner

Larry Furlong
Managing Director

Greg Smith
Managing Director

Osman Khan
Managing Director

Steve Stout

Managing Director

Tim Wolfe

Managing Director

Timm Schipporeit
Managing Director

Andrew McLaughlin

Managing Director, Research & Business

Development

Prior Background

oldman

gﬂ(']ls
oldman

gﬂ(‘]ls

@E Merrill Lynch

JPMorgan
Y/t -
pwc

JEMorgan
F:.’ First Data.

oldman
gacns

Morgan Stanley

“=— Index
= Ventures

Deloitte

Experience / Education

Formerly with Goldman, Sachs & Co. in New York and San
Francisco from 1995-2002

Former Co-Head of Goldman Sachs’ Financial Technology
Group (#1 market share)

Wharton M.B.A.

Formerly with Goldman, Sachs & Co. in New York, London and
Los Angeles beginning in 1995

Wharton M.B.A.

Formerly award winning Equity Research Analyst at Merrill Lynch
/ J.P. Morgan / Hambrecht & Quist

20+ years of experience covering FinTech as both an Analyst
and Investment Banker

Former Managing Director / Head of FIG M&A at Alvarez &
Marsal

15+ years FIG deal, consulting and assurance experience at PwC
40 Under 40 M&A Advisor Award Winner in 2013

LSE (BSc w/Honors), MBS (MBA w/Distinction), ICAEW (FCA)

Former Global Head of Strategy at First Data

Formerly Led J.P. Morgan Payments Investment Banking
Former Equity Research Analyst on #1 ranked team at UBS and
Economist at the Federal Reserve Bank

Formerly with Goldman, Sachs & Co. beginning in 2000
Started at FT Partners in 2002

40 Under 40 M&A Advisor Award Winner 2013

Harvard M.B.A.

11+ years with Morgan Stanley, Senior Executive Director of
European Technology Investment Banking Team in London

Formerly a Venture and Growth Investor focused on FinTech at
Index Ventures

Leads FT Partners’ Research and Business Development Team
Formerly with Deloitte Consulting

Highly Confidential and proprietary information. Unauthorized distribution without prior consent from Financial Technology Partners LP or FTP Securities LLC (together “FT Partners”) is strictly prohibited.
This communication should not be regarded as an offer to sell or as a solicitation of an offer to buy any financial product or service, nor is it an official confirmation of any transaction, or representative of an official
position or statement of Financial Technology Partners LP, FTP Securities LLC or any other related entity. FTP Securities LLC is a FINRA registered broker-dealer. © 2017
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